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US. Patents 2.63 


Top compression ring is specially designed to perform where 
pressures are greatest, heat is highest, lubrication is poorest. 

New Type “98” oil ring with self-expanding spacer assures 
a uniform pressure against cylinder wall. And it provides a 
positive side sealing action on the ring groove. 


In the Perfect Circle 2-in-1 Chrome Set both the top com- 


pression rings and the new Type “98” oil rings are plated 


with thick, solid chrome that resists wear, more than doubles 


the life of cylinders, pistons and rings. 


Assure your customers thousands of extra miles of positive 
oil control and sustained power! Install the Perfect Circle 
2-in-1 Chrome Set with the New Type ‘98"’ Chrome Oil Ring! 


PERFECT CIRCLE piston rings 


The Standard of Comparison 


Perfect Circle Corporation, Hagerstown, Indiana; The Perfect Circle Co., Ltd., Don Mills, Ontario 





Second 


PLUS... . Hundreds of other prizes! 


10 —2nd Prizes 20 —4th Prizes 





BENDIX DUOMATIC 
WASHERS & DRYERS 


? 12 —3rd Prizes 
10 —Ist Prizes | 21” PHILCO TV SETS 
$1,000 SAVINGS BONDS 


Hundreds of dealers have already won prizes in the first 
section of Fram Giant $110,000.00 Sweepstakes — but that 
was just the beginning. Now the second section is just starting 
and that means you have the best chance ever of winning. 

All you do to win is estimate the number of filters Fram 
will ship to manufacturers during the periods named on your 
official entry blank. Don’t wait—-start getting your second 
section entries in now! See your FRAM wholesaler salesman 
for entry blanks, rules and hints to help you win! 


FRAM CORPORATION, Providence 16, R.1. Fram Canada Ltd., Stratford, Ont 


8mm REVERE CINE 


CAMERAS 


50—5th Prizes 
BLACK & DECKER DRILL KITS 
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TRICKS OF THE TRADE [um PERMATEX 
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COAT CHROME DISCS Annoying rattle often develops when gravel or small STOP OWL SEEPAGE Apply Form-A-Gasket Ne 

Stones get behind the chrome discs on car wheels. A thick coating of Form-A to stop oil seepage around valve covers, pane ind pa 


Gasket Ne on the inside of the di: omoletely eliminates the noise sea n't harde ynd gaskets are easy to remove the 
245K ‘ ) de ort 1 ) y ] ) Ww j y 


FORM-A-GASKET 


Universal Sealing Compounds 
LEAKPROOF—PRESSURE-TIGHT 


Check tips like these for new way ou can use 
Form-A-Gasket, best sealant going for leakproof 
pressure-tight assemblic Form-A-G et resist 
gasoline, water, hot or cold oil mar other liq 
uids and gases. And it pecially made to with 


stand the pressures of high-compression engine 


Every Shop Needs Ali 3 Type 


ald 


FOR VAPOR LOCK TROUBLE 


om, Gasket NN It forms an effe 
» 
ed 
Dy 


PERMATEX COMPANY, INC. 


Sets quickly No. 2. Sets slowly No. 3. Brushable Brooklyn on NLY. . Kansas City 15, Kans. 
dries hard remains pliable li quid — remains tacky 


Hundreds of uses ereund the house, tee More than 50 Chemical Products for Better Automotive Maintenance 
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All | hear is... 


“Now, 2 great additives from HASTINGS” 











CASITE— America’s favorite ‘‘tune- : a 
H-W-R— Guaranteed to do all 3: 
up in a can.” Frees sticky valves 
Give a smoother, quieter engine 
and rings. Gives smoother per- eo . 
. quiet hydraulic lifter noise... 
formance—a clean free-running 
smooth out fully automatic trans- 


engine. Results are guaranteed or ana ; . 
missions ...ona “Double-Your- 


‘Double-Y our-Money-Back.” 
— Money-Back”’ basis, 




















HASTINGS MANUFACTURING CO., HASTINGS, MICH, Casite, Wear Reducer, Piston Rings, Oil Filters, Spark Plugs 














SOUTHERN 
PAM SR Rey ..Veok GAA g 
JOURNAL 


Covering Automotive Sales and Service 








Vol. 36 JUNE, 1956 








Contents 





Meeting Demands for Extra Labor 


Hands That Rock the IGOA Cradle 53 
Teaching Teeners 54 
Sell Engine Protection 55 
Dealers Must Figure Costs As We Did 57 
Dealer Building: Designed to Save Steps 58 
“Building” Workers for Tomorrow 60 
Tuning the Plymouth Fury 66 
Chevrolet Truck’s Distributor and Governor 69 


Body Shop: Watch That Gun! 
DEPARTMENTS 
News Spotlight 5 1956 Specifications ...74, 76 





Automotive Markets 7 Shop Talk 94 
News Briefs 9 Nutbuster Letter 98 
Southern Jobbers 62 New Products 123 


Time Savers 134 














Vice-Prea., Editorial Directin Lditor 

T. W. McALLISTER WILLIAM C. HERBERT 
Business Manager fasiatant Hditor 

A. F. ROBERTS Cc. W. DOOLEY 
Advertising Manager Technical Editor 

ROBERT E. YARBRC JGH, JR E. M. LOWERY 
Production Manager outhweatern Editor 


J. A. MOODY BARON CREAGER 
Circulation Director (7718 Inwood Road 
REDFERN '*1°'LLINS Dallas 0%, Teras) 


Buaines Representati 


Chicage j A. McGinty 83 N. Mich. Blvd. Tel. CEntral 66061 
Philad+sphia L. R. McCarty, P. O. Box 171, Bryn Mawr, Pa. Tel 
LA ence 53804. Norwalk, Conn Kart H. Mavens, 11 Ale Wive 
I RFD 2. Tel. TEmple 8-2187. New York Tel. TRafalgar 3.6100 


Cleveland: W. G. Surenan, 17021 Amber Drive, Cleveland 11, Ohi 
lel. Winton 1-1306. Los Angeles: L. B, Cuarre.cy, 810 8. Robert 
on Biva., Los Angeles 35. Tel. CRestview 4.5151. Gastonia, N. C 
Ww. ¢ KuTLAND, P. O. Box 102, Tel. UNiversity 7-7005. Cohasset 
Mase J. D. Parsons, 39 Atlantic Avenue, Tel. 4.0712. Dalla 
Texas. Baron Creacer, 7713 Inwood Road Tel. FLeetwood 77-2037 
Mian Fla Ray Kickies, 814 Chamber of Commerce Bldg 
Pel. 9-1495 


Member of Audit Bureau of Circulations 
Member of National Business Publications, Inc. 
SUBSCRIPTION : $1.50 a year or $3.00 for three yea 

! 


reign $10.00 





Published 


W. R. C. SMITH PUBLISHING COMPANY 


Atlanta and Dalit 


monthly by 





Ga Ga 








Editorial and 
806 Peachtree Street, N. E., Atlanta 8, Ga. 


Business Offices 


Publisher 


ELECTRICAL SouTtu TEXTILE INDUSTRIES S« HERN HARDWaAR? 
UTHERN BUILDING SvUrrLies SOUTHERN I kh & INDUSTRY 


alao « 














WILLIAM J. Rooke, Chairman of Board; Wicuaap P. SmMuan 
Preatdent and Treasurer J W McALLIsTes Firet Vice-Pre 
Kk. W. O'Brien, Vice-Prea.; A. EB. ¢ Smirnu, Vice-Prea.; Joun ¢ 
Cook, Vice-Presa.; A. ¥. Koserts, Secretary 





Copyright 1956, W. R. C. Smith Publishing Ce Atlanta, Ga 





SOUTHERN AUTOMOTIVE JOURNAL for June, 1956 








r alue tt t ( xi " 
ijthey add up to extra sale fory j ja 
ered tractors 1S5oO 4 iv J/eed Tra ; ' ‘ 
the job GOto 7O} irs nger thar j : 

YVeedol 10 30 Motor O add 
anes to any car's performa L Ca 





Want more facts? Use Reader Service Card Page 122 3 


<= 































... With the extras 
you can talk about 














ther information 























TIDEWATER Ott COMPANY 


IU STON AN FRAN > 





It pays to sell 


the brand that’s as 
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BONDED OR RIVETED A good brake job deserves top quality brake lining. 


You demand it in riveted linings, so why settle 
for less in bonded brake shoe exchange? 
SAME The recognized top quality American Brakeblok 
brand on bonded lining tells your customers they 
can expect fine workmanship, too—helps you get 
a fair, profitable price for your brake jobs. And 
American Brakeblok performance backs you up 
—provides safe, smooth stops for thousands of 
extra miles. 
Bonded brake shoe exchange or riveted lining, 
QUALITY both are identified by the American Brakeblok name 
on the lining and the package. They are as near as 
the phone number of your N. A. P. A. jobber. 


Same N.A.P.A. Service 


Nationally advertised in 


AMERICAN BRAKEBLOK DIVISION EXECUTIVE OFFICES, Detroit 9, Mich. 
Plants in Winchester, Va. + Cleveland, Ohio « Hillburn, N. Y. + Lindsay, Ont. + Gif, France 
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While car dealers over the South bemoaned the absence of much real net profits, bills hit 
the hoppers in both houses of Congress last month to give them their "day in court," 
just in case that should be the way they wanted to settle differences with their 
factories. Meanwhile, just off Capitol Hill, at the plush Hotel Statler, on June 
14 the big guns of the National Automobile Dealers Association expected a record 
turnout of the big brass of GM and other factories, as well as most U. § 
senators, at the NADA "black tie” reception. 





». 


President Carl E. Fribley of NADA told the annual convention of the 
"There's nothing wrong 





Missouri dealers at Kansas City last month: 
with the retail automobile business that a little time won't cure. 
I still feel 1956 will be one of our best years and that we have an 
excellent chance of selling 6,500,000 units this year," or roughly 
only about 10% below 1955's record. Unwisely forcing and overselling 
the market late in '54 and in '55 through lowered down payments and 
excessively long terms washed out a lot of prospects for today, he 
asserted. He urged dealers: "Stop singing the blues and get to work!" 
The new ball-type suspension joint which never needs lubrication may be 
Lubrication is eliminated because the socket 





showing up soon on new cars. 
is lined with a rugged and extremely slippery textile fiber, Teflon. Con 
struction methods that make this possible are 


many types of bearings, bushings and piston surfaces. 


expected to be used soon in 


Direct-factory purchases by state governments have riled up dealers. And from Paris last 
month came this word: The U. S. Army has bought approximately $500,000 worth of French 


automobiles to replace the American sedans which had been in use for the past 





years. For his money Uncle Sam got 411 French Renaults. 


The parade of '57's is expected to begin in September, probably w 
will have bowed, well 





Lincolns. By around mid-November most lines 
of the first postwar national automobile show, set for New York in! 


’ 


" 


up the dust. At El Paso, Texas, and at 


Labor unions continue to kick 





there were outbreaks which nettled all hands. Arguments flew from management and 
bbers were slowly preparing ther! 


spokesmen. Meanwhile, dealers, garagemen and job : 
in the face of predictions that the time must come when 
exception. 

With higher steel prices and with economists 


nation’s living plateau, look for higher automoti 





nNinted ¢ 


Jibs A JUV 


veteran brake lining manufacturer also 
hadn't raised quotations in many years, 


presenting the probability of having to lift his figures. 


J 
tne growing laborc 


Record attendance at the Southeast Automotive Show Conference 





show authorities to predict record interest in the biennial 
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MD-50U for Long Life 


This is the most famous of all steel 
oil rings with chrome-faced steel 
side rails for long wear in re-ring 
and re-bore jobs. The Full-Flow 
Spring is designed for positive pres- 
sure and free flow of oil, while its 
broad bearing contacts assure easy 
starting and long life. It is used in 
KromeX Ring Sets as a companion 
to the chrome-faced top ring. 


5" é a ae 
CS-50U for High Vacuum 


This new side-sealing oil ring pre- 
vents excessive escape of oil around 
the ring in engines which develop 
high vacuum on deceleration. Note 
how the crown of the special Full- 
Flow Spring holds steel rails snugly 
against the ring groove so oil can- 
not pass. Steel spacer of non-clog- 
ging design provides excellent oil 
drainage. 


You'll be proud, too, 
when you install 
Sealed Power KromeX 
ring sets on all jobs! 


Each ring is engineered 
for a specific need! 


HD-20 for Heavy Duty 


This heavy-duty oil ring does a last- 
ing and efficient job in those work- 
horse truck engines that take ter- 
rific punishment day in and day out, 
The two tapered lands exerta dou- 
ble scraping action that controls 
oil with amazing efficiency. The nar- 
row cylinder wall contacts mean 
quick seating, and the wide drain 
slots drain oil freely. 


Sealed Power Rings are used as original equipment by all major car manufacturers! 
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Florida, Alabama, Texas and North Carolina Top ‘Em All! 


Official Registrations Show South's Growth 


oe, Alabama, Texas and 
North Carolina led all states in 
the percentage increase in moto: 
vehicle registrations in the United 
States during 1955, according to re- 
ports of state agencies to the 
Bureau of Public Roads, U. S. De- 
partment of Commerce. 

Delaware and New Mexico were 
in the fifth and sixth spots, too. 

The nation experienced an aver- 
age increase of 7.2% in registra- 
tions last year, and the figures an- 
nounced last month showed Florida 
more than doubled this average by 
chalking up 14.8%. Alabama’s gain 
was 13.7%, Texas’ 10.3%, North 
Carolina’s 10.2%, Delaware's 
10.1% and New Mexico's 9.9%. All 
the southern states equalled or ex 
ceeded the national average except 
Kansas, Missouri, Oklahoma and 
Tennessee. 

“Generally speaking, the largest 
gains occurred in the southern and 
western states, and the smallest 
were registered in New England 
and a group of states in the mid 


west,” reported the bureau 

Last year wound up 
62,760,396 vehicles, a 
4,197,145 over 1954 and the largest 
increase since 1950. The 1955 total 
included 52,173,234 passenger cars 
10,331,912 trucks and 255,249 
buses 

The 1954-55 comparison 
State 1955 1954 

tegis Regis- 
trations trations Increase 

Ala 1,041,241 915,398 13.7 
Ariz 414,638 379,704 9.2 
Ark 584,250 545,019 7.2 
Calif 6,189,022 5,698,842 8.6 
Colo 737,408 682,325 8.1 
Conn 921,229 867,256 
Del 153,881 139,726 
Fla 1,615,652 1,407,697 
Ga 1,238,918 1,133,528 
Idaho 337,514 314,823 
Ill 3,268,398 3,087,792 
Ind 1,762,750 1,682,430 
Iowa 1,194,864 1,143,540 
Kan 1,047,764 1,001,602 
Ky 1,032,405 957,596 
La 951,671 873,800 
Maing 322,674 306,002 
Md 938,295 871,005 
Mass 1,546,234 1,479,889 
Mich 3,114,101 2,847,745 


with 
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MOTOR VEHICLE REGISTRATIONS 


1955 


INCREASE OVER 1954 
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1,306,491 4.5 
584.530 8.9 
,433,878 3.9 
314,329 39 
636,990 3.9 
115,182 
201,967 
928.077 
309,517 
392,875 
,304,252 
299,685 


Minn 1,364,863 
Miss 636,544 
Mo 1,490,056 
Mont 336,094 
Neb 662,030 
Ne\ 123,668 
212,452 
2,060,963 
340,206 
4,642,728 
1,437,177 
308,599 
3,525,949 3,300,486 
1,025,788 963,423 
444 764,849 
7,260 3,527,368 

148 294,072 

2,187 719,706 
5,214 314,636 
1,168,295 ,118,185 
Texas 3,868,982 3,506,599 
Utah 336,157 306,646 
Vt 136,307 131,287 
Va 1,242,922 ,153,113 
Wash 1,163,544 085,158 
W. Va 552,338 513,409 
Wis 1,385,931 1,336,771 
Wyo 173,589 168,487 
a. € 197,051 195,563 


Tenn 


62,760,395 58,563,250 
Delco's Dry Charge Grabs 
60°% of Division's Sales 


ELCO’s dry charge batteries now 
D account for more than 60% of 
the division total replacement 
ales. according to H. D. Dawson, 
general of the Delco 
Remy Division of General Moto! 
Anderson. Ind., indicating, he said, 
growing acceptance of the ad 


a f{ 
obtained in the dry 


managetl 


vantage 
charge 
Sattery 
three month 
over the are 


Dawson said 


Purolator Buys Coach Plant 


Product Inc., Rah 
purchased on of 
of Twin ( oach Co 


Purolato! 
Way N J ha 
the five plant 
in Kent, O., Purolator Pre 
James D. Abeles announced 


ident 








There was this dealer named Joe... 


One day he dropped in at the Busy Bee for know why you aren’t using them. Second, they 


coffee and ran into this other dealer and they have an insurance affiliate called Emmco 


said “Hi,”’ and ‘“‘How’s tricks,”’ and ‘‘What’s the Insurance Company that pays out millions of 


good word,” bucks a year for automobile repairs. Third, 
So they ordered and then Joe Emmco has a bring-’em-back-home policy on 
said, ‘‘Look, what’s with your these repair jobs, and on replacements when 
service department? It’s always the car’s beyond repair. I do a good job at a 
busy. I would guess that your fair price, so I get my share of the business. It’s 
repall business gives you a big, that simple. 
fat cushion when you are count ‘“‘Which reminds me, I gotta go because 
ing up the receipts, and I would there’s a crackup job due in the shop this 
like to sit on such a cushion morning.’’ Being prosperous, he put a dime 
myself. What, to coin a phrase, under his coffee cup. 
is the secret of your success?” “So,”’ said Joe, ‘‘while you’ve been talking 

This other dealer dunked a doughnut and I have been thinking about my own finance 
looked thoughtful. ‘It is no secret,’’ he said. and insurance setup, and have you got Asso 


“First, most of my sales are financed by Asso ciates’ phone number on you?” 


ciates and they are specialists in the business Then, figuring prosperity was just around 


and know how to help in many ways. I don't 


ff 


the corner, he put a dime under his coffee cup 

















says Od Saye 


THE PROSPEROUS PRO 
OF AUTOMOBILE ROW 


anata ssociates 


success today. Maybe you'd do well 





to give Associates a call 
SOUTH BEND, INDIANA 





Associates Investment Company Associates Discount Corporation Emmeo Insurance Company 
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Arkansan Mayfield Slaps 
Mechanics’ Low Pay 


Sy the industry has had diffi- 
culty in raising the rate of pay 
for mechanics to equal othe! 
skilled labor is no new 

Last month a veteran garage- 
man, William R. “Pop” Mayfield 


of Little Rock, Ark., fired up the 


; to anyone 


Wm. R. “Pop” Mayfield 


ituation with this comment in hi 
bulletin to members of the Arkan- 
as Auto Service Association, of 
which he 1 
ure! 
“Why should it be 

appeal to our college graduates to 
remain in Arkansas to help make 
it the great tate de 
Governor Faubu recently 
The average Arkansa 
erator is crying fo! 


ecretary and trea 


; 


nece al 0 


tined 

did? 
repair op 
killed 
industrie 


auto 
mechanics as most other 
are The 
throughout the nation, but are we 
garagemen making effort to 
keep the educated, the trained, the 
killed at home? Are we making 
any effort to create condition 
them to tay in 


hortage 1 general 


any 


con- 
ducive for 
Arkansas? 
“Consider wage The 
of Labor Statistic 
the average hourly 
for the building 
Little Rock area 
bricklayers 


averages in 27 


Federal 
sureau recent 
ly published 
earning scale 
trades in the 
except for 


the current 


which 
under 
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brick 
$2.60 
$2.25 


$3.00 


southern cities 
laye! $3.40, 
electricians $2.875, painte: 
plasterers $2.94, 
and laborers $1.25 

“The average carpenter is un 
able to lay the cut for stair 
way stringers ol 

ts. The average 
ave his life, can't 
pipe to the correct length to close 
a gap between the fixed ends of 
two other pipes, and so on with 
other tradesmen 

‘The auto 
must be comparable in 
if not all of the 
above and i 


other 
carpente! 


plumber 


out 
gabled root 
plumber, to 


cut a piece of 


mechanic of today 
kill to any 
tradesmen men 
entitled to 
There 


fore, the garagemen must plan to 


tioned 
equivalent compensation 
up their price and wage schedule 
killed trade 
home and to help 

attractive to the college 


n ordet! to keep the 
nan at make 
condition 


raduate 


South Cereliac Tax 
To Go to 4%? 


6°" rH Carolina’s legislature next 
b year may enact a 4°% sales tax 
Ella W. Ford 
Carolina Auto 


ociation la { 


Executive Secretary 
the South 
Deale: A 


warned 
mobile 
month 
budget leade1 nov ay 
publicly that they 
vitable ae 


article she 


Some 
more or le 
fee] 


cording to a new 


uch a tax Is ine 
papel 


quoted 


GM Alters . arts Plan 
While an official announcement 
avallable at 
reported early this month that, ef 
Dec. 31 1957 
discontinue 
Motor 
would 


Wa not once it wa 


fective General 
Motors would 
hard parts to United 
ice distributor who 
until that date to 
distributor cost plus 5%. One re 
port that Hydra-Matic part 
was an exception in that the; 
would take their place with othe! 
the UMS pro 
ram, rather withdrawn 


elling 
Serv 
have 
return parts at 


aid 
regular 


than be 
independent distri 


item in 


entirely from 


bution. 
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26-27—Annual convention of 
Georgia Automobile Dealer A 
sociation, General Oglethorpe 
Hotel, near Savannah 

August 26-29—Annual convention of 
Automobile Dealers Association of 
West Virginia, Greenbrier Hotel, 
White Sulphur Spring 

Sept. 20-22—Annual convention of 
Automotive Parts Rebuilder A 

Edgewater Beach Hotel, 


August 


sociation, 
Chicago 

Sept. 23-25 Annual convention of 
Texas Automotive Dealers A 
tion Perry 
Austin 

Sept. 30-Oct, 2 Annual con 
renne ee Automotive A 
Gatlinburg 

Oct 4-5 Annual 
Kansas Motor Car 
tion, Hotel Baker 

Oct. 21-22 Annual 
Oklahoma Automobile 
ociation, Skirvin Hotel 
City 

Oct. 21-23 
Florida 
clation 
water 

Oct. 21-23—Annual convention of Na 
tional Independent Automobile 
Dealer Association Hotel New 
Yorker, New York City 

Oct 21-23—Annual convention of 
Automobile Dealer A 
Alabama, Buena Vista 
siloxi, Mis 

Oct 24-26 
Automotive 
Virginia, 
Richmond 

Oct. 25-26 


ocia 


Commodore Hotel 
ention of 


ociation, 


convention of 
Dealers Associa 
Hutchinson Kan 
convention of 
Dealers A 


Oklahoma 


Annual convention of 
Automobile Dealet Asso 
Fort Harrison Hotel, Clear 


ociation of 


Hot« ] 


convention of 
Association of 
Marshall Hote l, 


Annual 
rrade 
John 


convention of 
aiecr of lrexa 
Hilton Hotel, Dalla 
Annual convention of 
Automobile Dealet A 
Hotel, Loui 


Annual 


notive Whol« 
eelbach 


convention of 
Wholesalers 


0 Annual 
Florida Automotive 
A ociation, Orlando 

Jan. 26-30, 1957 Annual conven 

on of National Automobile Deal 
\ ociation in Francisco 

7, 1957—Southwest Automo 

tive Show, Fair Park, Dallas, Texas 

April 25-27 1957 Biennial 
east Automotive Show, Dinner 

Miami fk a 
Midwest Automotive 


how, St 


‘ 


South 

Key 
Auditoriun 

May 9-12, 1957 
Service Industri« 
Louis, Mo 


20-23 


lrade 
Jum 

of Independent Garage 
Toledo, Ohio 


ention 
Owners of 


1957—Annual con 


America, 





our Working Partner for Profit 


Your Niehoff partnership has a double profit advantage. First, warranteed 


quality Niehoff ignition parts, designed for easy installation. Second, a 
1. A simplified 


5-point merchandising plan to move them from your shelves: 
parts catalog. 2. Part packages keyed to your catalog. 3. Attractive steel 
merchandise cabinets. 4. Automatic inventory system to keep you from 
being over or under stocked. 5. Regular factory mailings of Tune-Up Charts, 
signs and current price and service information. This time-tested 5 point 
Niehoff Sales-by-System plan can be a profit maker for you as it has for so 


many other Niehoff dealers. Ask your jobber or write today. 


Danny Dollar Says... Stock + Sell + Install 


“-§ NIEHOFF « co. 


Waranteed IGNITION PARTS 
4925 LAWRENCE AVE., CHICAGO, ILL. 


Warehouses: 250 W. 54th St., New York 19, N. Y. @ 1800 Fairmont Ave., Philadelphia, Pa. 
254 Brighton Ave., Boston 34, Mass. @ 2715 Main Street, Dallas, Texas 
Branches: 1330 W. Olympic Bivd., Los Angeles, 15, Calif 





Want more facts? Use Reader Service Card Page 122 SOUTHERN AUTOMOTIVE JOURNAL for June, 1956 





Automotive NEWS BRIEFS 
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Firestone Will Produce 
Styrene in Texas 


A PLANT for the manufacture of 
styrene will be built at The 
Firestone Tire & Rubber Co.'s 
petrochemical manufacturing cen- 
ter near Orange, Texas, Harvey S 
Firestone, Jr., has announced 
Scheduled to produce styrene re- 
quired by the company in its man- 
ufacture of synthetic rubber, the 
plant will be the first in the rubber! 
industry to produce the principal 
raw materials for the manufacture 
of synthetic rubber, Firestone said. 
It will be located adjacent to the 
company’s recently announced 
40,000 - ton - capacity 
plant and is scheduled to be in op- 
eration early in 1958. 


Alabame Dealers Elect 
McConnell Secretary 


be Automobile Dealers Associa- 
tion of Alabama has elected 
McConnell, McConnell 
Bros. Motor Co. (DeSoto-Plym- 
outh), Montgomery, _ secretary- 
treasurer. 

Elected third vice-president was 
A. C. Freeman, Robert Malone 
Motors (Dodge-Plymouth), Dothan, 
to succeed James Callahan, who re- 
signed, H. C. Christopher, Chris- 
topher Motors (Ford), Ft. Payne, 
was elected director of District 6, 
succeeding J. T. Atkinson, who is 
no longer in the automobile busi 
ness. 


Forrest 


butadiene 


This cylinder head assembly machine developed by the Process Develop- 
ment Section at the General Motors Technical Center will be installed 
at Oldsmobile Division at Lansing, Mich. The machine, 137’ long, will 
assemble 75 parts into the completed cylinder head for the “Rocket” 
engine. The cylinder head is placed on an indexing transfer line that 
moves the head intermittently from station to station for the assembly 
of valves, spark plugs, head bolts, etc. The machine also will indicate im- 
properly secured valves that helps insure uniform quality in assembly. 
The machine is an example of technological advances made possible by 
cooperative effort between a GM division and the Research, Engineering 
and Process Development Sections of the Technical Center. 


Auto-Lite Acquires 
Reading Batteries 


ger te gee of the business and 
plant of Reading Batteries, Inc., 
Reading, Pa., has been announced 
by J. P. Falvey, president of The 
Electric Auto-Lite Co., and J 
Turner Moore, Jr., president of 
Reading Batteries, Inc 


A vast automotive parts depot will be erected near St. Louis, Mo., to 
supply more than 2,000 Chevrolet dealers in the Midwest. The architect's 
sketch shows the 350,000-square-foot building as it will look when com- 
pleted early next year in suburban Hazelwood, Mo. Replacing Chevrolet 
warehousing and zone office facilities that have been outgrown at the 
company’s St. Louis assembly plant, the structure will stock some 10,000 
different types of Chevrolet parts and accessories. 
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Transfer became effective May 
14 when Reading Batteries, Inc., 
became Reading Batteries Division 
of Auto-Lite. Production will be 
continued and expanded under 
present management and person- 
nel, according to Falvey 

Moore will spend time at both 
the Reading plant and the Auto 
Lite headquarters in Toledo. G. B 
Gaul, former’ vice-president of 
Reading Batteries, Inc., is now 
plant manager at Reading 


Richardson of Goodrich 
Is NHUC Chairman 


Lorne S. Richardson, presi- 
dent of The B. F. Goodrich 
Co., Akron, O., has been elected 
chairman of the National Highway 
User Conference He ucceeds 
Albert Bradley, board chairman of 
General Motor who had been 
NHUC chairman since 1948 

Other officer reelected 
Arthur M. Hill 


tive committee of the Grey 


iLiy 


were 


chairman of the 


hound Corp. and president of Na 
tional A Motor Bus 
Operators, and Herschel D, New 
National 


ociation of 


om master of The 


chairmen 





[PEEX@ EIST ONS 
» COLOR-CODED 


PACKAGED WRIST PINS 
as 


WS 





, tow Triplex cartons 
date 


Complete SINGLE-STEP ASSEMBLY! ; nano 


@ Saves costly shop time! The new TRIPLEX 

method of color-coding precision-matched 

pistons and pins eliminates pin-from-piston 

disassembly . . . saves time in boring or 

honing connecting rods . . . reduces danger 

of piston skirt diameter and pin end distortion 
. assures exacting fit every time! 


No more disassembly! Simply match same color- WRITE TODAY for catalogs and prices 


coded pins and pistons! 
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Automotive NEWS BRIEFS 


(Continued from page 11) 





Wiles Says Many Dealers Believe 
Factories Talking "Through Hats” 


“ are still many dealers 
who think the factories are 
talking through their hats when 
they say they can’t control” price- 
packing, bootlegging and terri- 
torial security, GM Executive Vice- 
President Ivan L. Wiles told the 
New Mexico, North Carolina and 
South Carolina dealer associations 
last month. 

Wiles, named March 5 to the 
new post in charge of dealer rela- 
tions, said that a GM survey re- 
vealed “there is no unanimity on 
the subject of the pack today 
among our dealers” but that deal- 
ers “do want something done 
about price-cutting.” 

The power of factories to com- 
bat price-packing and other evils 
of the industry “is more imagined 
than real,” he said, because of the 
threat of reprisal by federal anti- 
trust action. 

The executive said 

“We have washed our 
linen in public and we have all but 
destroyed the public’s confidence 
in the dealer and the factory.” 

Price—‘“‘not the quality and 
merit of the product and the serv- 
ices offered by the dealer’’—has 
been sold, he said 

Factory and dealer must share 
the blame for the market condi- 
tions today, he added 

Later he said: 

“By its very nature the auto- 
mobile factory must be big, and 
yet its bigness is what is under at- 
tack today. We must remember 
that the successful automobile 
company used to be small We 
must remember that there is no 


dirty 


uch thing as a short trans-conti- 
nental railroad. 

“If this is to be our year of 
agonizing re-appraisal—as _ the 
diplomats would put it—thank 
God it comes in a year when busi 
ness is at such a high level.’ 

He declared that “millions of 
dollars is being spent by the deal 
el today to advertise that they 
are giving their cars awa’ 

Turning to the need to concen 
trate on customer relations, Wil 


aid 


“The success or failure of any 
business establishment depends 
upon whether its operations satis 
fy the public’s needs and meet with 
the public’s approval—and no 
where is that approval, or disap 
proval, more clearly expressed 
than in the ballot of the dollars.’ 

Paying greater attention to the 
customer as “the only real source 
of profits,” he said, would help to 
eliminate price-packing, car boot 
legging and unethical advertising, 
and to improve public confidence 
in both dealers and manufacturer: 


Factories Sincere? 


“Do you feel that the fac 
tories are sincere in what 
they are trying to do to im- 
prove factory-dealet rela 
tions?” 

Executive Vice-President 
Frederick J. Bell of the Na- 
tional Automobile Dealers 
Association said he had been 
asked that 
number of deale: He told 
the convention of the North 
Carolina Automobile Dealer 
Association he clearly felt 
that GM wa 
was “a little too early to 
judge Ford Motor Co.” which 
more recently had appointed 


question by a 


incere but it 


Benson Ford and two col- 
leagues to handle dealer rela 
tion but I believe Ford 


Executive Veep Bell 


Ve 
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relations board will do the 
job.” 

Chrysler Corp. “is drag- 
ging its feet a little but I 
would like to see them have 
a vice-president in charge of 
dealer relations,” he _ said 
(Editor’s note: See page 153.) 

American Motors was one 
of the first to join in with 
NADA'’s program for better 
factory-dealer relations 

He agreed with GM’s Ivan 
Wiles that “there are definite 
limits beyond which no fac 
tory can go without getting 
into legal difficulties” but as 
serted that “legislation is 
definitely needed as a method 
of safeguarding the industry 
and the public.” 


Hermann Elected Chairman 
Of Hudson Dealer Board 


B™ Hermann, a Detroit Hudson 
dealer, has been elected chair 
man of the Hudson dealer advisory 
board by members of the 24-man 
dealer board 

Also elected were Edd Young, 
Culver City, Calif., vice-chairman, 
and C. Zarren, Belmont, Mass., 
ecretary. All officers and members 
of the board will serve for one 
year. Members are elected to the 
board by their fellow dealers in 


their respective area 


Mack Trucks Appoints 
Southern Firms 


\) lees Truck Ine has named 
i three southern firms as dis 
tributors in an expansion move to 
improve parts and service facilities 


throughout the 
Manager Lewis E 


according 
Minkel 

Harris 
Cape Girardeau, 


nation 
to Sale 

Those 
Motor Car Co 
Mo.: Snowden Mack Service, Ine 


Be aumont Te Aa and Te xarkana 


appointed were 


Mack Sale Texarkana Ark 


Clearwater Floridians Elect 


Lutomo 
elected 
Motor Co 
Gerald lL. 
Inc. (Pon- 
d Kichard 





Engine Rebuilders, Jobbers, and other qualified judges, gave FIRST PLACE 
to Storm-Vulcan at the Pacific Coast, Southwest, Upper Midwest — and 
all the shows. Their verdict is unmistakable. When fast production, pre- 
cision, labor-saving, and low operating cost are points of value, Storm- 
Vulcan is the inevitable choice. Get the facts — then judge for yourself. 


Write for information today. 


CRANKSHAFT GRINDERS 
Patented dual-table-traverse 
and other exclusive features. 
Heavy duty construction for high 


speed and precision perform- me 
/ CAMSHAFT GRINDERS 


ance. 


, Handles Automotive, Marine and 

it 2 : He if “ Industrial shafts. Dial-O-Matic 

Control with Degree-Master index- 

ing assures quick, accurate restora- 
tion of original specifications. 


MODEL 85 
HEADMASTER 
Completely automatic in mill- 
ing operation. One sweep of 
cutter across head restores 
original surface. Positive con- 
trol of stock removal. 

Call or write for full information about our 


STORM-VULCAN INC. Machine Shep, Merchanding ond Ci 


2225 BURBANK STREET DALLAS, TEXAS sueiele without ebfigation. 


JR-60 Turbo-Blast Cleaning 
Machine. Others 20 gal U-45 Connecting Rod 
to custom 50,000 gallons ‘ Straightening Press 
Heavy Duty, Full Hy CYLINDER 
dravlic. BORING 
BARS 


Precision 


re) 
U-30 Rittest Connect Model D-1 Dyno 
ing Rod Aligner. Checks master Engine 
for twists and bends Run-in and Test 
° Stand 
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Automotive NEWS BRIEFS (Continued from page 13) 





we 
Charles G. Conn, Jr., center, hands the gavel to John M. Tiller, Buick 
dealer of Durham, who succeeded him as president of the North Carolina 
Automobile Dealers Association last month. Walter Deal (left) of 
Asheville succeeded Tiller as vice-president and Hal Hoyle, Sr., of 
Lincolnton (right) became secretary. Mrs. Bessie B. Ballentine, extreme 
right, is the executive secretary. J. A. Watkins of Oxford, who was 
absent, was elected treasurer. The convention was held at Pinehurst. 


Factories and Dealers Need Courts, 
en Was et O'Mahoney Tells North Carolinians 


sales manager, Ford Division, and ; , today is s : — ; ar “ 
Alen G. Suds. encoutive vise- ee W HAT is needed Gay Ra : oy - factory-deal ! ue ion can 
president, Universal CIT Credit court which may lane ve adjudicated only by the court 
Corp., will speak at the 20th an- down a decree” rather than volun of the United Stat ince fae 
nual Georgia Automobile Dealers tary agreements between factori tories are in interstate commerce 
Association convention to be held and dealers, Senator Joesph C and regulation of interstate com 
August 26-27 at the General Ogle- “ ; 
thorpe Hotel near Savannah. Rude O'Mahoney (D-Wyo) told the an merce ha been delegated to the 
will also address the Texas deal- nual convention of the 
ers’ convention at Austin Sept. lina Automobile Dealers Associa Carolina factory-dealer licensing 
23-25. tion at Pinehurst last month law took effect last February and 
He recalled tl.at Henry Ford I j imilar to laws in a number of 
e had told dealers recently that no other southern states.) 


law was needled to regulate fa The senator asserted 


Kentucky Dealers Reelect tory-dealer reiation “but what General Motors and Ford are 


° the company ay today it may attempting to et ou their ow! 

C. E. Brents President —Te a one 
withdraw tomorrow asserted the judicial ystem of adjudicating 

chairman of the anti-trust and difference that arise between 
ubcommittee of the dealers and factoric although the 


North Caro federal government (The North 


C E. Brents of Lebanon, Ky., 
Ae has been reelected president monopoly 
of the Kentucky Automobile Deal enate judiciary comn 
Also renamed has held hearings on factory-deale: branche of 
concentrating too much power 


ittee which federal constitution created thre 


ers Association, Inc government to avoid 


were N. S. McGaw, Madisonville relation 


vice-president; Ben F. Long, Loui In an 
Dexheime! tire to time partic ilarly when . Yo i have the 


addre applauded from over the people 


ville, treasurer; Paul 
Somerset, chairman of the board he announced he wa 
and Lew Ullrich, Louisville, man bill to permit dealers to carry into determine 
aging director the federal courts their problem land 


I. R. Hick Sr., of Covingtor with factori ©’ Mahone aid 


may be the opening of a ne 


ponsoring a difference 


was named a vice-president and tn 
irner A. Summer S! Loui ra of good feeling 
lle, founder and four times pr dealers and the factor 
f the association, wa amec Earlier in hi 
a life member of the boar tate 


director 


between the 
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CHECK THEIR BRAKE FLUID TOO 


Make Easy Extra Profits! 


You know that your customers are buying brake 


fluid someplace. The total volume of brake fluid 


sold is tremendous. Every oil change customer is 


an KASY prospect. 


4 ES Will help you get 


THIS PROFITABLE business 


Our national advertising is telling YOUR cus- 
tomers to CHECK THEIR BRAKE FLUID 
TOO. It tells them to look for the Bowes Dealer 


B we AK E where they can be assured of getting SAFE brake 
F L U | D fluid. 

la pape Bowes Window Posters carrying the same mes- 

sage identify you as a BOWES Dealer and will do 

Certified to equal or 


exceed A. A. A. Specifications 
R71 or R72. 


BOWES DEALERS ARE 
GETTING MORE THAN THEIR SHARE 
OF THE profituble BRAKE FLUID VOLUME 


a selling job for YOU. 
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Here’s Why BOWES Dealers are ” 
than their shal -: 


like this 


Outdoor Life 
Progressive FARMER 
Farm Journal 
POPULAR MECHANICS 
are doing a BIG SELLING JOB 
for BOWES DEALERS. 


BLOW-UP POSTER OF THIS AD WILL... 
1 Make your customers brake fluid conscious 
Z Remind them to “check brake fluid, too” 

3 Enable YOU to cash-in on Bowes Advertising 








BOWES "SEAL FAST” CORPORATION, INDIANAPOLIS 7, INDIANA « HAMILTON, ONTARIO «¢ LONDON, ENGLAND 
BOWES PACIFIC CORPORATION, RIVERSIDE, CALIFORNIA 
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Fact: more and more safety con- 
scious people are now demanding 
Lasco Mountain Master brake 
lining installed in their new cars 
before accepting deliver 


LASCO SUPER BLOX 


Yes, LASCO MOUNTAIN MASTER brake lining, America’s finest for troche. walters and 


busses are available in 


quality lining is now being installed by new car dealers at the coin aellied gen an 


request of owners who demand the premium safety that only 
MOUNTAIN MASTER provides! MOUNTAIN MASTER brake 
lining is the favorite of race car drivers, transportation com- 
panies, rough, gruelling logging operations and car dealers 
all over America to lick tough brake jobs. WE INVITE CHAL- 
LENGE TO THESE STATEMENTS! For safety sake order LASCO 
MOUNTAIN MASTER brake lining today 


NETWORK BROADCASTING CREATING TREMENDOUS DEMAND — ORDER NOW! 


Gritied sets in 3 dif 
ferent types 

1. VICTORY, @ high 
frictior 18) material 
for maximum stopping 
capacity 

7. MOUNTAIN MASTER 
the super universal 
fine car and truck 
brake material of 
mediun high 3] 
frictior 

3. LOGGER, a mediun 
frictior . ateria 
for 


LASCO BRAKE PRODUCTS CORP., LTD. 


ST. LOUIS, 2131 Locust St. @ OAKLAND, 2615 Magnolia St. @ PITTSBURGH, 5 


@ MEMPHIS, 300 Madison Ave. @ KANSAS CITY 


1630 McGee St. @ LOS ANGELES, 807 E. 8th St. @ FORT WORTH, 910 Florence St. @ SAN FRANCISCO, 98 - 12th St. @ SALT LAKE CITY, 541 
So. State St. @ SEATTLE, 714 E. Pike St. @ PORTLAND, N.W. 15th & Davis @ SPOKANE, 1319 W. Second Ave. @ SACRAMENTO, 1217 - 16th St 





LAHER TIRE & RUBBER CO., INC. @ LAHER BATTERY PRODUCTION CORP, @ LAHER SPRING & TIRE CORP. © LASCO BRAKE PRODUCTS CORP,, LTD. 
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=e 
PACKARD BATTERY CABLE 


Exclusive extra features at 


no extra cost make replace 
ment easier and deliver top 


electrical performance. 








FOREMOST BUILDER OF AUTOMOTIVE WIRING 
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WINNERS OF “BUS TRANSPORTATION” AWARDS FOR 1955 


MORE AWARD WINNERS USE PACKARD CABLE THAN ANY OTHER MAKE 


Yes, again this year it’s the same story . . . users of Packard Cable win most of the “‘Bus Trans- 
portation”’ awards. These operators have found, as you will, that Packard cable’s exceptional 
resistance to heat, oil, chemicals, abrasion, weather and aging gives them more miles between 
cable replacements at lower cost per mile. To enjoy the same benefits, start today to re-equip 
all your vehicles with longer lasting Packard cable, the first choice of automotive engineers. 


See your Packard jobber. 
PACKARD CABLE WILL GIVE YOU LOWER REPLACEMENT COSTS PER THOUSAND MILES 


OF OPERATION ... 
Packard cable is built to resist all deteriorating conditions longer! 


THE PACKARD CABLE LINE IS COMPLETE... 
Everything you need in cable from one source in a completely packaged line! 


THE PACKARD CABLE LINE GIVES YOU EXTRA QUALITY YET COSTS YOU NO MORE... 


Because Packard leads the industry in engineering, in production! 


PACKARD IS THE WORLD'S LARGEST MAKER OF ORIGINAL EQUIPMENT CABLE... 


Factory-installed on more cars, trucks and buses than all others combined. 








qa 





CABLE Stranded copper 
conductor covered with tough 
insulation of Packard “404” 
plastic. Compact, highly 
flexible and wear resistant. 








a 


PACKARD TELEVISION- 
RADIO SUPPRESSOR 
IGNITION CABLE This Pack- 
ard exclusive suppresses 
radio and TV interference 
and is original equipment on 
millions of vehicles. 








PACKARD ENGINE COM- 
PARTMENT CABLE An ex 
clusive Packard develop 
ment made with special 
insulation to withstand heat, 


fuel oil vapors, steam and 


cleaning compounds 








PACKARD SUPER-DUTY 
CABLE Designed for extra 
rugged duty. Special Pack 
ard insulation is engineered 
to withstand the most severe 
road and weather conditions 


anywhere 














ey Packard Electric Division, General Motors, Warren, Ohio 
A GENERAL MOTORS PRODUCT A UNITEO MOTORS Lint 


pants Sats) 
DISTRIBUTED BY WHOLESALERS EVERYWHERE 
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DUCO BLACK 
SURE POLISHES FAST! 

















AND DULUX 


BLACK HAS A 
GREAT GLOSS, TOO! 


4 } 
aay aan = | 


Rich-looking Du Pont Blacks are easy-handling 
... CUT YOUR JOB COSTS! 


DUCO® Jet Black Lacquer is a rich, super-gloss lac- 
quer that does a super selling job with customers. It 
dries extra-fast — you can compound over-all jobs in 
four hours, touch-ups in two. And because of its 
high initial gloss, it needs /ess compounding .. . 
saves man-hours. As a further economy, ‘Duco’ Jet 
Black reduces 3 to 1 
Jet Black when you want the 
finest, glossiest lacquer finish. 

DULUX*® Black Enamel is a rich-looking, heavy- 
duty finish made to cut your costs on over-all jobs. 
Its high percentage of extra-fine solids gives a higher 
build ... makes it very fast-covering. And “Dulux” 


one gallon gives four at the 


gun! Use “Duco” 
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Black flows out smoothly, hides quickly, dries fast to 
a wrinkle-free gloss. 

So for real economy and top quality in enamel as 
well as lacquer, use Du Pont Blacks—‘‘Duco”’ Jet 
Black Lacquer . . . ““Dulux”’ Black Enamel. 


DU PONT REFINISHING MATERIALS 


REG. U.S. PaT. OFF 


BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 
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Genuine Ford Genuine Ford Genuine Ford Genuine Ford Genuine Ford Genuine ford Genuine ford 
Condensers Distributor Points Spark Plugs Oil Filter Elements Distributor Rotors Starter Brushes Generator Brushes 








@ These handsome new display packages for 


“Show-window” the fact ore eee 


you're set up for Fords. And you'll find that 





there’s no better way to win customers among 


you know your Fords Forder Bone they Ta thatthe ma 


who carries the right replacement parts for 





Fords will do the right service job for Fords 





With new casy-to-spot picture window So display these new parts packages on your 
packages, Genuine Ford Parts build your Ford shelves and racks. You'll be showing Ford 


owners that you’re ready for business... and 






service business by building Ford owners’ 






more Ford business means more profit for you! 








confidence in you. 


PARTS AND SERVICE SALES DEPARTMENT 
Ford Division, Ford Motor Company, Bex 658, Dearborn, Mich 


Viease send complete fe tiuon te ‘ et i lent garages 
(“ ime Por lart I ! 






GET THIS SIGN 


Display a Genuine Ford 
Parts oval and pull in 
more Ford business. Ford 






















owners watch for it. 






Mail coupon for details. 
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Ask your Jobber 
the brand new 


AUTO-LITE 


Better Value 
for Your Customers 





Salesman about 
program on — 


BATTERIES 








MR. REPAIRMAN 


YOU can be the top brake service expert in your community. 
Get all your brake service requirements from ONE source---Your WAGNER jobber! 


ae 


WAGNER SHOE EXCHANGE SETS. Available WAGNER LOCKHEED BRAKE PARTS. They WAGNER LOCKHEED HYDRAULIC BRAKE 
“bonded-on or riveted-on for all popular cover every make and model of vehicle and FLUID. Chemically balanced to function per- 
cars and light trucks with both standard and include hard-to-find numbers not easily obtain- fectly 


in all seasons and under all operating 
over-size lining thicknesses. able elsewhere 


conditions 


... the best known 
name in brake service 
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when servicing brake systems... use genuine 





Wagner Lockheed 





BRAKE FLUID 


There’s none better...None safer...The leader for 31 years... 
Properly balanced chemically...Surpasses S.A.E: specifications 


Safe stop—or stark horror— often depends on the quality 
of the brake fluid in the brake system. Make sure your 
customers get the full protection of the world’s leading 
brake fluid ... Wagner Lockheed. 


This fluid is compounded of finest ingredients and chemi- 
cally balanced to permit it to withstand sub-zero tem- 
peratures without solidifying . .. extreme heat (generated 
from high speed stops and hard usage) without causing 
vapor lock...to prevent gummy residue, swelling of 
rubber parts, or corrosion of metal parts in the system 
...to mix with all other approved fluids...and to 
absorb a necessary amount of moisture. 


Wagner Lockheed Brake Fluid is scientifically compounded 
to strictest quality control standards in world’s largest 
and most modern plant devoted to the exclusive manu- 
facture of hydraulic brake fluid. You can depend upon 
Wagner Quality because Wagner Products are used as 
original equipment by manufacturers of cars, trucks, 
buses, and trailers. 

Wagner Lockheed Brake Fluids answer all service needs. 
21B is for trucks, buses and cars where heavy duty type 
fluid is recommended or required by state law. Available 
from your Wagner Jobber in 12 oz., quart, gallon, 
5-gallon, 30-gallon, and 54-gallon containers, 

*Society of Automotive Engineers 


BOOST YOUR PROFITS BY BECOMING A 
WAGNER FRANCHISED DEALER 
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Phony Fables about Oil Seals 








Fable No.3 


stock seals? 
Pound the old one back in!” 


“Why 


No one — not even a parts engineer — can tell for sure how much 
dependable service life a used oil seal has. And pounding a new seal 

in with a hammer is the surest way to end its service life right now! (Oil seals 
should be seated with a wood block and rubber mallet, or installation tool.) 


Car manufacturers, brake lining and bearing makers, oil companies 
and mechanics agree ‘always install new seals every time old ones are 
removed’. Then you insure against oil leaks, grease on brake linings 
and trouble-returns that cost you net dollars. 

Make it easy to install new seals every time by having your jobber 
install a National Oil Seal service stock. Nationals are America's largest 
selling replacement seal; National stocks mean you have the right seal 
when needed and can do a hetter job at no extra work. 


Call your jobber now about National Oil Seal Service Stocks. 


gi Wit By, 
Support this “f a 
industry-wide { wae, J 
program . —— ) 
Youn 


NATIONAL MOTOR BEARING CO., INC. 


GENERAL OFFICES: Redwood City, California 
PLANTS: Redwood City, California and Van Wert, Ohio 
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Stock Popular Wheel Seals 
For Late Model Cars 


SAFETY 
GREASE FROV! WHEELS 
awert 
USE WEW GREASE SEAL 


NATIONAL 


Small National seal stock. 
Over 50 front wheel seals. 
Ideal for lube stations. 


Large National seal stock 
Over 100 front and rear wheel 
seals for garages, brake shops 


NALISNAL 
OIL & GREASE 17.18) 


O-RINGS SHIMS 
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i ileage and 

Texaco Fire Chief gives yon ne — 
lively at low price. #05 bh’ — 
e ae Ch {MATE-CONTROLLED and : 
Se: 148 states. Fire Chie! awe yo 

ble in a é 
; si k starts—freedom from vapor 
quick § 


b> tf 
—freedom from stalling. f yy vr Uf 


DEALERS 


os nae 20 STATES 


Here are America’s 5 most famous gasoline salesmen! Millions of car owners know 


these lively Fire Chief pups. They help bring millions into Texaco Dealers for 


Fire Chief gasoline and for other products and services. This is just one example of 


the powe rful advertising and promotional support bac king up l¢ 6acn Ly ale rs 


In magazines and ri wWspapers On radio and te le vision, on billboards 


and at Texaco Dealer Service Stations. 


THE TEXAS COMPANY 
No wonder TEXACO DEALERS are such busy dealers! 
SOUTHERN AUTOMOTIVE JOURNAL for June, 1956 
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PROGRESSIVE ENGINEERING 
MAKES THE DIFFERENCE 
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DELCO-REMY DEVELOPS 
REVOLUTIONARY NEW 
EXTERNAL ADJUSTMENT DISTRIBUTOR 





Designed especially for present and future high-compression engines, Delco-Remy’s 
trend-setting new external adjustment distributor increases timing accuracy, pro- 
vides greater electrical efficiency and durability combined with unprecedented 
ease of servicing. 

Contact point opening (and hence cam angle) is adjustable through a “window” in 
the cap while the engine is running. No special tool is required —just a simple ‘‘hex”’ 
wrench. The contact point set is a unit completely assembled and adjusted before 
being attached to the breaker plate . . . is easy to replace, in servicing, with a new 
factory-adjusted set, simply by removing two attaching screws. 


Centrifugal advance components have been relocated to a position above the circuit 
breaker mechanism, making it possible to locate the high-rate-of-break cam and 
the high speed breaker lever directly adjacent to the main bearing, for maximum 
rotational stability. The new one-piece circuit breaker plate rotates abeut the 
upper main bearing on a precision-fit bearing surface concentric with the shaft. 
Because of this new low-friction, concentric-rotating breaker plate, vacuum 
advance performance and hence fuel economy, are improved. 


The new all-weather cap is easy to remove and replace —even in crowded underhood 
areas—by simply turning the spring loaded latches with a screwdriver. Removal 
of the cap completely exposes the entire distributor mechanism for easy access. 


This all-new design in ignition distributors is another example of Delco-Remy 
leadership ““Wherever Wheels Turn or Propellers Spin.” 


DELCO-REMY e@ DIVISION OF GENERAL MOTORS ANDERSON, INDIANA 


GENERAL 
moTORS 
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give your customers 


: =p te NEW CAR 
PERFORMANCE 


You know because 


Saiuting Alabama they’re 


wwe ctecven DYNAMOMETER- 
states we serve! TESTED! 


Here’s where you order Rogers Re- 
manufactured Engines! Serving the 
Cotton Boll and Magnolia States in 
30 key locations. 


ALABAMA 
\lexander City 
ito S pply 


arts & Supply Co 


bama Auto Parts ¢ 

eel 
The only way to find out whether an engine is good or not is to run 
it run it under all loads, fast and idle. ‘I he usual rebuilt or overhauled 
engine is NEVER Dynamometer-tested . . . just installed in the auto 
mobile with a hope that it will work satisfactorily. With Rogers Re 
manufactured Engines you take no such risk! They're run-in under Decatur Parts Co 


power and Dynamometer-tested to be sure they meet rigid specifications ' , 
Ta r Parts & Supply ¢ 


Fort Payne 


before leaving the plant. Why accept an untested engine? Look for the 1 
nameplate of Rogers Remanufactured Engines attached to exchange Thompson Mtr Sply ¢ W. Ala. Parts & Sply 


engines you install! Gateden etumpka 
Southern Auto Supply 
McCleskey Brothers 


Guntersville 
JOHN ROGERS CoO. Barnett Auto Sply Co. MISSISSIPPI 


Hartselle Lucedale 


, ’ ’ . o Parts Co Motor Parts & Supply Co 
300 Hunnicutt 8t., N.W., Atlanta, Ga. pate Torte S a 
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...IT TAKES THE WWHOL 
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COMPARISON PROVES IN 
A PISTON RING, TOO 


Cam Shaped Reverse Loop 
Altinized Quick- Chrome Armored Expander 
Made of Seating Top Steel Rails — 

Electalloy Fire Ring — Uniform Pressure Top Chrome 

Finest Electric — Made to Fit on Entire Rings 
Furnace Process Resists Corrosion Cylinders Circumference Available 
and Wear Perfectly of Ring 

\EAK Root YES YES YES YES YES 
RING “A” NO NO NO NO YES 
RING “B” NO NO NO YES YES 
RING “Cc” NO NO NO NO YES 
RING “D”’ NO NO NO NO YES 


)| UNA 


CONTROL 





PISTON RINGS 





¢ Balanced for positive control 
For less blow-by + For quicker seating + For quicker profits 


McQUAY-NORRIS MANUFACTURING CO 


ST. LOUIS...TORONTO 
LARGEST PRODUCER OF SMALL RINGS IN THE AUTOMOTIVE INDUSTRY 









aa 





_ & 
Tr 


R 






The famous Torsion-Tight 


aviation fire ring. 






_ % 





go 





f 


The new DUO oil-compression 





ring with Chrome-Armored 








steel segment. 





The new "400" oil ring 
—the most efficient oil ring 






on the market — with Chrome- 






Armored steel segments 


J GUARANTEED! 


to, out-perform any other 
ring set in the hard to hold 


jobs regardless of kind, 
design or price! 


/ c 
/ & 
‘ ~ Complete 


'e Line Service 


f/ 


-McQUAY-NORRIS 


ORRIS f ‘ PISTON RINGS + PISTONS + WATER PUMP 
7 PARTS + PINS + SILENT-U SHACKLES - 

VALVES +« BUSHINGS + BEARINGS ~- SLEEVES 

[reevts w samnct BOLTS + WHEEL SUSPENSION PARTS 


McQUAY-NORRIS MANUFACTURING CO. 


ST. LOUIS...TORONTO 








Safety Starts 
with Brakes that 


Whether bonded or riveted, it’s the lining that makes the 
brakes. Today’s drivers demand quick, safe stops. Be sure 
your customers are ready for higher speeds and heavier 
traffic. Use only Thermoid Custom-Built Brake Lining 


the safest thing on wheels! 


Now! Build Brake Service Business with the Thermoid Plan for 


~—— 


SOUTHERN AUTOMOTIVE JOURNAL for June, 1956 


CERTIFIED 
BRAKE 
SAFETY 


Keystone of this profit-pulling 
plan is the new Safety Cer 
tificate —a sure fire method of 
bringing customers in—and 
bringing them KACK! Sales 
Promotion Kit also includes 
Posters, Signs, Buttons, Mail 
ing Pieces all the things 
you need for a real sales cam 
paign. Ask your jobber for 


complete details 


ermol 


Thermoid Company + Trenton, New Jersey 
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This 


PRE-SO 


market 
is as big 
as all outdoors! 


Millions of cars are equipped 
with AC Quality Products — which means 
that millions of drivers are pre-sold 
on AC for replacement! 


The strongest thing saleswise that you can say for a product or a 
brand is that it is pre-sold! And we say that about AC. Experience 
shows that the proved pattern is for most people to duplicate 
original equipment when they replace. 

Here’s the extent of the PRE-SOLD market for AC Quality 
Products! All General Motors cars and trucks are equipped with 
many AC products, What's more, there is scarcely an American 
make that leaves its assembly line without some AC item as 
original equipment. Whenever replacement is called for, an AC 
product replacement is certainly first thought of. 

The conclusion is obvious. With AC you're handling a great 
line for quality and a great line for replacement sales volume. 
AC has the PRE-SOLD market that’s big as all outdoors! 


Watch 
BIG TOWN 
NBC-TV 
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COMPARE: 


only ALEMITE 
ON-THE-CAR WHEEL BALANCER 
gives you all this 


FoR ONLY 


@ Only Alemite Whee! Balancer never becomes obsolete 
never any attachments to buy! (Note: Many 1957 cars 
will have 14” wheels. Alemite Wheel Balancer is ready 


for them right now!) 


@ Only Alemite Whee! Balancer does a complete wheel 
balancing job on the car does both “up-and-down” and 
“side-to-side” balancing! 


@ Only Alemite does a perfect balancing job— without 
adding or removing anything from the car 


®@ Only Alemite offers such complete free merchandising 
support! Everything you need to get into the profitable 
wheel balancing business 


Yes, compare before you buy! Let an Alemite Wheel Bal- 
ancer bring you fast extra sales this vacation season and 
all year long. Ask your supplier about it today! 


MOST COMPLETE WHEEL BALANCING PACKAGE EVER OFFERED 


FREE Merchandising Kit! Mailing pieces, news- 


paper ad mats, postcards, advertising hand bills 


Eye-catching new Alemite Styling! Attracts at- 
tention, helps step up sales! Only Alemite’s Vue- 


Scale Meter gives visual proof of the need for 
balancing ... and shows the job has been done 


FREE Dealer Sign! The same sign your prospects 
see in Alemite national advertising. Draws pre 
sold prospects to your service department! You 
display a name famous for dependability! 


All powerful selling helps that make your serv 
ice department wheel-balancing headquarters! 


Continuous National Advertising! “On-the 
beam” ads in The Saturday Evening Post build a 
ready-made market for you! Your customers are 
told about the need for your service! 


ogee ALEMITE am 


U 5 PAT OFF 
A Product of STEWART-WARNER CORPORATION 
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Don't drop the ball when selling brake linings 
and blocks. You’ll make no errors if you give the 





public one fact that tells the whole 
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Just ask the dirt-track racing drivers Dealers, too, depend on Purolator . . . de- 
what’s best in oil filters... the men who pend on Purolator for A-1 quality that will 
boot the cars around—all makes—in protect their customers’ engines . . . depend 
Grand Championship NASCAR Events. on Purolator for powerful advertising and 
They'll give you a one-word answer: “‘Puro- point-of-sale aids that bring in sales faster, 
lator’’—whatever car they’re driving. And make more money. 

—naturally! Nine out of 10 of the entries in PUROLATOR PRODUCTS, INC. 
races during the past year have been Purolator Rahway, New Jersey, and Toronto, Ontario, Canada 
Micronic-equipped: these NASCAR men all 


depend on Purolator! 743 Fe ee LATO ré 
Sa 


*Btock to sell every car that calls! ‘There's a Purolator 

Micronic Oil Filter engineered expressly and fully warranted World’ Ss Largest 

for each car on the following list: Buick, Imperial, Cadillac, 

Kaiser, Chevrolet, Lincoln, Chrysler, Mercury, Clipper, 

Nash, Continental, Oldsmobile, DeSoto, Packard, Dodge, Maker of Filters 

VPiymouth, Ford, Pontiac, Frazer, Studebaker, Hudson, Willys Sreestates’* and “thee: ; 
Reg. U.S. Pat. On 


Stock your dealers to sell every car that calls 


Want more facts? Use Reader Service Card Page 122 SOUTHERN AUTOMOTIVE JOURNAL for June, 1956 





a Sitting Duck needs protection 








WITH AS FEW AS 4 LAMPS AND 
1 SWITCH SIGFLARE PROVIDES: 


A The most powerful Class A, Type 1, direc- 


tional signals on the market 


8 Flare feature to warn oncoming traffic that 
the vehicle is disabled 


¢ -2 Stop Lamps as powerful as Class A, Type 1, 


signal lamps 
®O 2 Tail Lamps as powerful as the law allows 


With Signal-Stat #800 switch and heavy duty 
Flasher, one set of lamps does it all. 


Sigflare 


available for passenger cars too 








A disabled vehicle is a sitting duck for a highway pile-up . . . unless 


it has Sigflare protection. 

With Sigflare, a flick of the special wing lever on the switch 
instantly flashes all 4 signal lamps as a powerful warning to alert 
and slow down oncoming traffic during those ‘murderous minutes”’ 
before flares are set and after they have been picked up. 

Sigflare provides this extra safety feature as part of a “4 in 1” 
signaling system that conforms with every new ATA lighting and 
wiring specification. 

Equipped with a heavy-duty Signal-Stat flasher engineered to 
flash 1, 2, 3 or 4 lamps. Flasher life is not curtailed when used on 
bob-tailed tractors, making them ideal for tractor-trailer combi 
nations. The Sigflare switch provides positive pilot action too! 


For more information about Sioflare and a complimentary copy of 


the new ATA Lighting Recommendations, see your jobber or write to 


Signal-Stat 


DIRECTIONAL SIGNALS - SWITCHES - FLASHERS 
Signal-Stat Corporation, 523-539 Kent Ave., Srooklyn 11, New York 


FLARESTAT ENABLES ALREADY INSTALLED SIGNAL LAMPS TO DOUBLE AS DISABILITY LAMPS 
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Saves Time... Saves Money 


THE NEW 


FOR USE UNDER LIFTS 


UNIVERSAL LIFTING 
HEAD ASSEMBLY 


——— = 


The All-Transmission” lifting head 
is furnished with a complete set 
of specially designed pick-up 
blades for each type of auto- 
matic transmission. No makeshifts. 


CHEVROLET "“POWERGLIDE”’ 
ADAPTOR HEAD 


%, 


* 


Each Walker Uni-Cradle is 
equipped with a special, quickly 
attached adaptor head which 
bolts directly to the transmission 
for servicing Chevrolet "Power- 
glide” units. 


@ ‘The new Walker No. 48 hydraulically-operated pedestal 
type Uni-( radle is the finest answer to fast... safe... ef- 
ficient automatic transmission service. Developed in coopera- 
tion with car factory service managers, it peace 2 all move- 
ments and controls necessary for under-lift servicing of all 
automatic transmissions—including Chevrolet “Powerglide.” 

It raises and lowers the transmission hydraulically over a 
range of 48" to 76 56". “Bomb-Sight” mechani al controls 
accurately tilt and “Axis-Rotate”’ the unit for ease of re- 
moval, alignment and installation. 
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WALKER No. 700 "Hi-Boy”’ 
makes ideal engine support 


Actual tests of thousands of Walker Uni-Cradles now in 
use show amazing savings in time and labor under normal 
service conditions because the Walker Uni-Cradle makes au- 
tomatic transmission removal and installation a safe, one- 
man job. No handling of the transmission itself is ever nec- 
essary. 

Prove it to yourself... ask your Walker jobber salesman 
for a Uni-Cradle demonstration . . . either on the floor or 
under a lift. There is a Walker Uni-Cradle for every service 


requirement . 
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Saves Valuable Manpower! 


it Tilts the Transmission Through a 98° Arc 
for Easier Removal and Installation 


To meet all requirements for the service of all trans- 
missions, the Walker Uni-Cradle has a tilting range 
from 80” forward, necessary for the removal of the 
Chevrolet "Powerglide,” to 18° backward—often re- 


quired for proper alignment. 


it “Axis-Rotates”’ the Transmission 
for Accurate, More Positive Alignment 


Quick, perfect alignment of the locating dowels and 
bolt holes on the bell housing is easy with the Uni 
Cradle's unique 16° rotating movement “Axis- 
Centered" on the transmission itself. Saves read 


justments 


ASK YOUR WALKER JOBBER FOR A DEMONSTRATION OF THESE 


Exeluive Uni tale 


@ ‘“AXIS-CENTER’’ ROTATION 
@ 98° TILTING ARC 


The dependable 

Walker automatic 
transmission jack 
designed especially 

for floor-service use... 


WALKER MANUFACTURING CO. OF WISCONSIN 
RACINE, WISCONSIN 


Jacks « Exhaust Silencers « Oil Filters 


@ ‘BOMB- anny CONTROLS 
- ““ALL-TRANSMISSION’’ CRADLE 


Mi Utadle 


Here is the service floor version of the 
hydraulic pedestal type Uni-Cradle with 
all the same outstanding, time-saving fea 
tures. The No. 44 is only 16° high (low 
ered) with a power raise of 17%". For 
ward tilting range is 75 , bockward to 
7“ Axis-Center™ rotation, 16°. 
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DELCO DRY CHARGE 
TAKES THE WORK OUT OF SELLING BATTERIES 


backed by new longer life warranties 


and a big consumer advertising program 


Just mention the name—and, chances are, you’ve made a sale! 
Seems that’s the way it is with Delco Dry Charge batteries. And 
that’s the way [| like it. 


It’s easy to convince customers who've already read about this 
revolutionary dry charge battery that means fresher power. They’ ve 
also read about the new longer life warranties on Delco batteries. Ads 
with impact—ads they can’t miss in the Post, Look, Collier’s and 
leading farm magazines— keep them aware of these important facts. 


They also hear the Delco story every time they tune in Lowell 
Thomas on the CBS radio network. With such continuing promo- 
tional support as this—Man, who wouldn’t be sold! 


Take it from me, this is the solid, sure way to do business PARTS SALES 
handle a name that’s known! That’s Delco! 


GENERAL MOTORS LEADS THE tay 
LISTEN TO LOWELL THOMAS WEWSCAST ON CBS RADIO WETWORK—See local listings for time and station STARTING WITH DELCO BATTERIES 
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Harrison means quality 


RIGHT TO THE CORE! 








Harrison’s bonded line is preferred security against 
heat! For example—100% solder bonding is a feature 
of all Harrison cellular-type cores. Each convolution 
of the center stock is completely bonded to the entire 


depth of the water tube for maximum heat dissipa- 

i.e] e@)// tion and structural strength. And only Harrison has 

ad the exclusive combination of a 100% solder bond 

ite) me) ~. plus louvered air cells for far greater air turbulence 
and more efficient cooling action. Harrison replace- 


ment cores are available at your nearby United 


={e) sia Motors Service distributor’s or branch warehouse. 


Order today! You'll find it’s smarter than ever to 
replace with Harrison cores. 


HARRISON RADIATOR DIVISION, GENERAL MOTORS CORP., LOCKPORT, WN. Y. 


= Bl ARRISON 


ORDER 
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Get behind the plan that really sells brake service 


THE RAYBESTOS 7-POINT BRAKE CHECK 


YOU JUST MAKE RAYBESTOS QUALITY HELPS YOU CASH IN 


THESE 7 QUICK CHECKS 


You get paid for every car you check 


1. Pull front wheels and inspect 4. Clean brake assembly 
linings 5. Check hydraulic system 
2. Check brake drums 6. Adjust brakes or recommend 
3. Inspect front wheel bearings a reline 
7. Road test brakes 





YOU GET THESE SALES AIDS» 
AND NATIONAL ADVERTISING 





RAYBESTOS PG SETS. Ali Raybestos brake linings are Proving Ground 
Tested for greater highway safety. And only Raybestos linings are made by 
] different manufacturing processes to provide scientifically engineered 
factory-packaged lining combinations for every make and model car 


BRAKE 
SERVICE 














SAI Add ad 
5 May lestes 


Hormone 

— RAYBESTOS “CONTOUR GROUND” LINED SHOES the answer to all fixed 
anchor brake problems are perfect for adjustable anchor brakes, too 
Raybestos “Contour Grinding” assures true shoe radius perfect lining 
to-drum contact. It permits no high spots no spongy pedal action due to 


excessive belly contact 


MAKE WHEELS OFF PAY OFF! SEE YOUR RAYBESTOS JOBBER TODAY! 


RELINE WITH 


AMERICA’S BIGGEST SELLING BRAKE LINING 


RAYBESTOS-MANHATTAN. INC Brake Linings « Brake Blocks « Clutch Facings « Fan Belts « Radiator Hose « yat Rubber ft ngineere Py and 


Ry RAYBESTOS DIVISION of Raybestos-Manhattan, Inc., BRIDGEPORT, CONN. 


Sintered Metai Products « Rubber Covered Equipment « Asbestos Textiles « Laundry Pads and Covers « Packings « Abrasive and Dia Whee « Bowling Batis 
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SINCE 1938 ... TAGGED AS TOPS 


APPROVED by Jobbers, 
Electrical Service Men 
and Garage Men 

from Coast to Coast 


GENERATOR 
ARMATURES 


et 
a} 


Insist on the VMC Tag 
on each Replacement 
Generator you buy. 


This Tag assures you that the armature is equipped with VENTILATED MATCHED 
COILS. They are the only replacement coils FORM-WOUND to fit the core. 


They are rewound to Factory Specifications by a franchised VMC SYSTEM Ope- 
rator. That is why VMC is the only replacement armature that duplicates original equip- 
ment in Performance as well as in Appearance. 





KNOW WHAT YOU BUY, 
RTHE VinC SYSTEM 


BUY WHAT YOU KNOW 
—and BUY , =) FACTORY METHOD RECONDITIONING 


Through C. LOCAL SERVICE © NATION-WIDE 
YOUR JOBBER 








ATLANTA 18, GEORGIA 
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AUTOMOETIVE 
J@URNAL 


JUNE, 1956 


THANKS TO 
COLLEGE STUDENTS! 


BETHESDA TEXACO SERVICE 
Is Open Again On Sundays 


Because of the enterprise, ambition and energy of 
three college students, we are happy to advise our friends 
and patrons that they can be as expertly served on 
Sundays an on other days of the week. 

When we were faced with an acute shortage of 
Sunday help, which forced us to close on Sunday, the 
three college students, experienced in our business, volun- 
teered to man the pumps and the service department, 


Kathleen Claggett 
State Teachers College 


Edith Willoughby 
Montgomery Junior College 


Niel Carter 
University of Maryland 
Dept. of Engineering 


BETHESDA TEXACO SERVICE 


8201 Wisconsin Ave. Bethesda, Md. 
OL. 4-2588 
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Kathleen Claggett fills in at a service station 
when she’s not in class at State Teachers Col- 
lege in Baltimore, Md. Her employer has found he 
can take off Sundays and let students take over. 


Meeting Demands 
for Extra Labor 


By CHARLES W. DePRIEST 


Owner, Bethesda Texaco Station 
Bethesda, Md. 


tip two months ago I had had no Sunday 

off in a year. I was putting into my station 
80 hours a week, most of it in selling and super 
vising pel onnel 

Like most operators, I find it good practice to 
be around taking care of my customers, seeing 
that they get the services that will keep thei 
cars in top performance, making certain their 
cars are ready at the promised time 

jut one Sunday I just felt I had to knock off 
and announced to my customers as they came by 
during the week that our station would be closed 
hereafter on Sundays. Accepted by most of my 
customers with regret, my part-time bookkeep 
er, a young college woman, inquired why 








I had hired Miss Kathleen Clag 
gett earlier she 
istant to a principal in a 
tatistic 
record using busine 
Working for me 15 to 20 
daily sale 
follow 
up and to 
the cu he 
had demonstrated a quick grasp of 
all it 


two yeal when 


Was an a! 
nearby school, compiling 
keeping 
machine 
hours weekend 


heet 


on ou! 
heet 


posting service 


time ervice 


order 
ter record 


tome! ma 


our busine operation in 
intricate detail 

When I told her the labor short 
had allowed off, 


he volunteered getting me a crew 


age me no time 
of two of her college friends 

A young studying at 
Montgomery Junior College and a 
at the 


Univer 


woman 


young 
chool 
land 


man 
of the 
would 
to take 
to 6 p.m 
ell Pu 
oil and 


engineering 
ity of Mary 
certain, be 
from 


he wa 


glad Sunday 


ove! 
She and her friend 

check 

the 


tire 


9 a.m 


would oline wate! 


battery, tire man 


would do lubrication repalr 
road call 
the he 


he had worked for me a 


and an 
I recalled 


cribed 


wel 
young man 
ce 
after school, before 


All 


and 


a part-timer 


entering college three drove Miss Claggett 


familiar 
fo! 
Niel Cat 


killed mechanic, capa 


their own car were 
with the basic requirement 
The 
ter, Was a 


ble 
trouble and doing efficient repair 


Op 
eration young man 
coat every 
their duties and 


key 


and dependable in analyzing 
my 
I interviewed them, arranged to ing 


pay at the We 


ame hourly rate I paid my regulat wa 


them once a month 
to manage 
She 

bookkeeping 


ale 


for 8'2 hour day 
for 


Furnishing them with fresh 


tation attendant on 


Sunday with 30 minute lunch cla 


white lating fo! 


Niel Carter is learning engineering at the University of Maryland, but 
here you see him in his off hours lubricating the car of a customer. 


Sunday, I 
then turned over 
to them for Sunday morn 


arranged that 
the 


would 


oul 


posts service orders, prepares a daily sales record and 


service follow-up on weekends when she is not in college classrooms. 


reviewed tax consultant on Saturday and 
work with the crew Sunday 
Simultaneously I placed ad 
vertisement in our suburban new 
that the 


open again on 


an 


Claggett tation 
Sun 


her 


Mi 

tation 
all 
ifying and tabu 


announcing 
would be 
thanks to 
people who were going 


papel 
Sunday 
college 
that 
efficient service 
Sundays brought 
old 300 


volume 


finish a crew of young 
to see 
my customers got 

The first three 
a rush of busine and we 


ual Sunday 


accountant and 


gallons over u 
In other word busine 
about 25%. Satisfied that young 
could do an able 
conscientious job at tl 
custome! ettled 
taking Sunday service at 
Texaco in thei 

normal 

Sunda $1,000 
month $12,000 
My crew of thi are 
to! 


elling 


jumped 
women and 
gas pum] 

and began 


3ethesda 


1¢e 
1 
Kn 


bac 


again 
Open 
volume a 
£2ro a yeal 
keen observe! need 
they 
windshield wiper blade 
headlamps, he 


Niel misse 


have been very active 
mirror adlight 
a set of car ru 
ing: one recent Sunday he maag¢ 
$17 
filter change 

High-calibe: 
ing to work Sundays for 
cation are 
(Continu 


ale on lubrication, oil change 


and new kK plug 
people will 
thei 


good 


80) 


edu 
a + j 
bound 10 a 


page 











the IGOA Cradle 


_ man who rattled out cor- 
rect parliamentary rulings at 
the first annual convention of the 
new national garagemen’s associ- 
ation didn’t act like he had hands 
like the ones which appear above 

Despite a generation and a half 
in the automotive repair industry, 
Ernie Welborn of Wichita, Kan, 
knew what Mr. Roberts wanted 
done about parliamentary matters 
In that respect he was typical of 
the earnest garagemen from nearly 
half of the 48 states who furthe: 
solidified the Independent Garage 
Owners of America at Wichita 
April 6-8 

He typified the membership of 
several thousand some opera- 
tors of big shops and some, like 
Welborn, operators of one-man 
shops who had concluded that 
if ever the garagemen were to 
raise their standards, then garage- 
men first would have to do some- 
thing concretely about it 

Editors of the major automotive 
trade publications came away with 
the feeling that the IGOA dele- 
gates were determined to create 
a permanent organization whose 
objectives would include painting 


up, cleaning up and equipping up 
while seeking to raise their shops 


Who's pushing the year- 
old Independent Garage 
Owners of America? The 
hands you see here are 
typical of the answer. 


higher in the public’s esteem 

The convention was run along 
lines worthy of a true and tried 
association. Outsiders would hard 
ly have guessed that every dele 
gate present was a man usually 
accustomed to tending his own ga 
rage business and not a veteran 
automotive convention-goe! 

The executive ability displayed 
by Welborn and so many of hi 
colleagues may have stemmed 
from the backgrounds of so many 
who had been service managers of 
dealerships or otherwise having 
held earlier positions calling more 
for supervisory activities rather 
than working with their hands 

And, like Welborn, many of 
them had learned that there wasn’t 
as much pleasure in being a serv 
ice manager as doing the job it 

if 

“TIT make good money. We have 
all we need, We can't take it with 
us. Why try to make more money 
and die earlier? Why not enjoy 
life a little more? 

“Today I can close my 


(Continued on page 80) 


hop if 


Ernie Welborn, whose hands appear above, was reelected first vice- 
president of the 1'2-year-old garagemen’s association at its first con- 
vention in Wichita, Kan., in April. His hands, those of a garageman 
long years in the business, are typical of the ones which were seen 
at that meeting, where garagemen from many states came together 


to raise standards 


4 
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for garagemen 


throughout this entire country. 
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These boys study and 
then repair their own 
cars in a real shop! 


"The Stockers” is a club of more 
then a dozen teen-age boys in At- 
lanta, Ga., who spend several hours 
every Saturday getting instruction on 
car repairing and then proceeding 
to repair their own stock cars. 

The club was conceived by Tom 
Garden, president of Motor Leasing 
Corp., a his son complained a- 
bout the lack of a place to work on 
his own car. John H. Lander, who 
long has been active in the Boy 
Scouts, offered his huge Dodge- 
Plymouth Servicenter and the two 
executives agreed to supply two in- 
structors apiece. 

As ducks to water, the boys took 

; to the idea. They formed strict rules, 
Instructor Bill Knott explains some under-car operations, including penalties for any member 
caught exceeding speed limits. 

The club's constitution and by- 
laws include this objective: ‘To pro- 


mote safety in automobile mainte- 
nance and operation.’ 


Below: The boys work on their own cars in the mod- tor of service at Lander, and two instructors. Be- 
ern Lander Motors Servicenter. They are allowed low: Instructor Knott explains to this “stocker” 
dealer cost on parts they use. Bottom: A typical Sat- what the readings show while President John H. 
urday afternoon class, At left is E. M. Lowery, direc- Lander of the Dodge-Plymouth dealership looks on. 
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Sell 


Engine 
Protection 


By C. Thomas 








kK FUENTES is grossing some $40 Rede 
; : 7 


profit daily from servicing 






cooling systems at his Stanton 
Street Service Station in El] Paso, 
Texas 


Ys 
This is from jobs that the ma 
jority of garages deliberately snub ' 
For all they see is a drain and a — 
flush on the house, or a nominal -_ ~~ 
¢ 


50-cent charge 
“It’s a nuisance,” many garage- — 
men told us 















s ee 
















With Fuentes. this is a season- First step in selling cooling system protection shows Fuentes getting 
tegen that ™ ' + r ; the customer out to look at the anti-freeze that needs flushing out. 
abie revenue la 1@ lLaKes Tull a 


vantage of. To him $40 a day ex- 












tra gross profit isn’t to be taken A big percentage of these job for a radiator flush. But in sery 
lightly could have been turned out by a icing the car. it was noted the win 
“It only takes eight of these job garage’s service department. Man) te! anti-freeze had not been 
a day,” he said, “to gro us thi of Fuente’s customers come to him drained 
plus $40. For we work these job direct from a garage where they “You know, Fuente begin 
in when, otherwise, we could be had had some mechanical work it’s getting hot. Time to have that 
tanding around, or watching the done anti-freeze drained out 
attendants reading the comics.’ Of course, they did not come in Usually, once reminded, the cu 






tomer agree 


With th go-ahead, it would be 











Cooling system has been flushed. Now the customer is shown his fouled a simple matter for Fuente to 
up thermostat. Attendant displays a brand-new one held in his left hand. have an attendant get under the 
Cal on a creepel and 
But this is a sloppy way to de 
the job,”’ Fuentes explained, “What 
didn't run down the attendant 
arm would run out on the drive 
a me to be cleaned up late! 










»o the custome! ca run on 
one of the three lifts and the drain 
ing done with the car up 
While an attendant dgaoing tl 
busy 
ad 


















lente 





antage of cool run 
the cleaner and. late: the inhib 
to de 






BRoMnyp 





/ ROAD 
INFORMATION 


"1 


TOURIST 
GUIDANCE 


Top: With his radiator and engine flushed and clean and new thermostat 
installed, it's a simple matter to sell him an engine wash. Gun shown 
here, by the way, cost Fuentes $6.95. It paid for itself in its first day. 
Above: An attendant finishes up by pouring inhibitor inio the radiator. 


back on floor level, Fuentes takes 
the customer to the scene where 
the attendant shows the old the 
mostat and lets the custoimer com- 
pare it with a new one. The cus- 
tomer can see a fouled-up unit 
couldn't possibly function like the 
bright, shiny new one 

“The new thermostat installed 
only runs $2.50,"’ Fuentes quickly 
explains, for he has found that 
most customers are misled by the 
name “thermostat.” 

Already the customer has had 


56 


the importance of a cool running 
engine implanted in his mind. And 
for two-fifty, it’s a nod of approval 
90° of the time 

While the attendant is install- 
ing the new thermostat, Fuentes 
jumps right into another sale 
the naphtha washing down of the 
engine 

The customer has gone for the 
rest, so he will go for the engine 
wash after it has been explained 
to him that the coating of dust 
and grease acts as an insulation, 


Fuentes explains to customer he'll 
need a fan belt the next time he’s 
in. This leaves the customer with 
the feeling he hasn't been sold 
something not needed at this time. 


keeping the heat from being radi- 
ated. Another $2.50 job ensues 
Now let’s sum up 
Customer Gross 
charge i profit 
Cooling system cleaner 
and flush 
Thermostat and 
insulation 


$1.50 


0) 


Naphtha wash 2.50 2.40 


$6.50 $4.55 


Along with this there is alway: 
a sale of a new fan belt, an oil 
change, or the installation of a 
new hose connection 

In following through a typical 
cooling system sale, it took exactly 
25 minutes, by the clock. And the 
customer drives away happy and 
with a feeling of security he did 
not have upon driving in. 

“Less’n 10% of drain jobs are 
asked for,’ Fuentes concluded 
“They have to be sold.” 


Are You Really Selling? 


Are you really selling? 

How many times do you do the 
"related items" kind of selling 
which this Texan has found so 
profitable? 

How is your volume in things 
other than what the customer re- 
quests? 

Maybe, in case you're suffering 
from that awfully bad disease 
called lowprofititis, the thing to 
do is push more of what you have 
on your shelves. 

A safe bet would be that no 
one would get hurt just in the 
event you decided to use the 
same staff to build up bigger 
sales volume! 
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You'd never guess it, but this used to be an old car barn. Adding this 
to the facilities boosted the gross profit by 25% on service and parts. 


Dealers Must Figure 


Costs As We Did 


I FEEL very bullish about the fu- 

ture of the automobile market 
I think the automobile is here to 
stay. I don’t think we're going 
back to the horse and buggy, de- 
spite the rumblings you hear from 
dealers who talk about a contract- 
ing market and smaller profits 

Many of the problems confront 
ing dealers today have been 
brought on by ourselves. Too many 
of us do not know what it is cost 
ing us to do business. Yes, we have 
the figures in front of us, but many 
of us have never closely analyzed 
those figures. We do not know 
what the figures mean. We do not 
analyze costs of each department, 
of each deal 

I wonder how many dealers look 
at the actual value of their proper- 
ty, buildings, land, their physical 
facilities and calculate what they 
are worth per square foot today in 
order to apply a fair amount to 
each new-car sale. 


Gross profit is not the simple 


arithmetic of subtracting the in- 
voice figure from what the car sells 
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for. In addition, we are entitled to 
a fair return on our physical facili- 
ties based on present-day values. 

It took me years of experience 
before I arrived at a ratio between 
productive employees and non 
productive ones in order to operate 
profitably employee 
your body 
lubrication 


Productive 
painter, 
etc.: 


mechanic, 
man 
service 


are 
man, 
productive are you! 
ager, shop foreman 
up man, clerk, etc 
Minimum ratio of productive to 
should 


non 
man 


porter, write 


non-productive employees 
be four four mechanics or 
painters or skilled 
are required to carry the payroll 
overhead of one shop foreman If 
the ratio falls below that 
not operate your shop at a profit 


to one 


other laborers 


you can 


Take the parts department. A 
ratio is necessary there, too, for a 
profitable return. One employee 
requires a $5,000 parts sales vol 


ume to carry the load of overhead 
in order to come out ahead. If your 
parts sales volume comes to $12,000 


with two employees, you are doing 





You must calculate a 
minimum of gross sales 
to offset each of your 
non-productive workers 
and then see that the 
plant facilities will then 
meet up to the volume. 


—By— 
ARTHUR H. BOWIS 


President, Chevy Chase Chevrolet 
Chevy Chase, Md. 





fine. If, however, your volume is 
only $8,000, you're better off with 
only one employee than striving 
for $11,000 with two employees 
Every stall must have a produc 
the overhead of 
Every de 


tive man to carry 


space and equipment 
partment must show it 
stand on its 


can be 


own profit 
No de 


carried by an 


own two feet 


partment 


other. No losing deal can be ac 
cepted, It does not help your profit 
picture if one deal brings you a 
$500 profit and the next deal | 
transacted at a lo of $100. The 


answer is not volume for its own 
ake but volume at a profit 

A close analysis of costs has al 
been our approach to opera 
tion. We have always kept our eye 
on overhead even during the lush 


o we have not 


ways 


postwar years, and 
had to cut and trim drastically here 
and there 
However 
realized that 
thinner on new cat 
determined that we would have to 


when we 
would be 


last 
profit 


yeal 


sales in 56, we 


increase fixed expense coverage 
for satisfactory profits thi eal 
Fixed expense coverage includin 
dealer's salary and employee 
bonuses ran to 82.1 last year; our 
ambition is to run closer to 100% 

To realize our objective we were 


aware that current facilities of 31 


talls would have to be expanded 

As I have said above, I am bull 
ish about the automobile market 
Proceeding on the conviction that 
increased gains could be had only 
through additional facilitie we 
rented and remodeled an old car 
barn 56’ by 198’ about two mile 
from our main plant. We set aside 
2,800 square feet for a shop with 
ten stalls, about 8,000 square feet 


(Continued on page 90) 































Body and paint shop 


ws re ee EE 


is to rear of used-car lot showing at the left. 


Designed to Save Steps 


te eeggeaag or almost every- 
4 thing 

steps for personnel and thereby 
ave time in the year-old $350,000 
plant built by Gordon Rountree, 
Oldsmobile-Cadillac dealer of Wa- 


is arranged to save 


co, Texas, who started growing up 
in the business when his late fath- 
er was a Pierce-Arrow dealer in 
Houston, The senior Rountree later 
changed to Oldsmobile 


Parts room, tool room, snack 


Many steps are saved by this arrangement. Pipe rising from the floor 
at left (1) carries away crankcase oi] after it is drained from car 


into portable drain pot shown atop pipe. At right of center, similar 
pipe (2) carries away dirty naphtha solvent after use by mechanic to 
clean parts. Solvent is then filtered and tanked from where it flows 
back to stall under pressure. When mechanic wants clean solvent, he 
merely opens tap on hydrant at right (3). Pipes carrying away fluids 
are painted—red for crankcase draining and green for the naphtha. 


bar, wash room and wash rack are 
all located at about the center of 
activity in the shop. This is not 
true of the office of Bill Rommel, 
service manager, which is near the 
executive offices and raised well 
above the shop floor so that Rom- 
me] gets an unobstructed view of 
what is going on and where 

This is one of the new ideas in 
the Rountree plant. 

With all the efficiency built into 
the dealership, however some i- 
tems were overlooked, according to 
Rommel, who said sadly: “With all 
our thinking and planning before 
dirt was even turned, there are 
some things we forgot.” 


Two of these shop-made spot dry- 
ers are used in the paint shop. 
As is obvious, they were con- 
trived from ordinary wash tubs, 
pedestal-mounted at proper height. 
One 110-volt circuit supplies six 
250-watt bulbs which produce e- 
nough heat to burn the hand, Dry- 
ers save much time in a paint shop. 
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Above: Partial view of the tool room, From here special equipment is 
checked out to and charged to the mechanics, 





At left above: Everything needed at the lubrication lift is supplied 
from overhead, giving a much better appearance and making it easier 
to maintain cleanliness while at the same time minimizing the chance 
that employees or visitors might stumble over objects on the floor, Usual 
utilities needed by line mechanics are also supplied from overhead. 


Left: Close-up of the control cubicle. As you can see from the over-all 
shop view below, this cubicle commands an easy view of the shop area. 


Note how Service Manager Rommel’s office at left of door are service salesmen’s stations. Observe floor 
center is elevated to give a view of the department. drains to the center. Corner of the fenced-in tool 
At rear center are the control cubicle and entrance room appears at right and just beyond that can barely 
to offices and showroom. Stands at right and left of be seen a corner of the pit. Note the adequate light. 


= 
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The shop is well-lighted, well-equipped and well-ventilated at Wellford’s. 


Building’ Workers 


grag the turnover in your serv- 
ice and sales forces? 

Most dealers find it pretty high 

and expensive. The “here today, 
gone tomorrow” trend is no joking 
matter, The cost in time and 
money of properly training a 
new mechanic or a salesman may 
be difficult to figure in dollar and 
cents, but it is nevertheless pres- 
ent somewhere in your year-end 
profit or loss statement 

What are you doing about it 
besides worrying? Employer-em- 
ployee relations are a two-way 
street. But it’s usually the man 
behind the wheel who has to step 
on the starter if there is to be mo- 
mentum 

Let’s drive in at 925 Union Ave- 
nue in Memphis, Tenn., and look 
at the shop operations of a deal- 
er who has an unusually smail 
turnover in employees and see 
why 

He’s proud of the men who make 
up his service organization and he 
doesn’t mind admitting it 

He’s John (“T'll Trade’) Well- 
ford, owner of the John Wellford 
Co., a Dodge-Plymouth dealership, 
but he isn’t trading his service 
crew with anybody! 

It isn’t difficult to see why Well- 
ford’s servicemen stay on and on 
They have a good salary arrange- 
ment. They have two hospitaliza- 
tion and insurance policies. They 
get paid vacations and paid sick 
leaves. They share sizable Christ- 


60 


By Richard Lane 


mas bonuses. They share in the 
firm’s profits at year-end. They 
work in a clean, well - lighted 
building. They have modern tools 
and equipment and training ad- 
vantages and opportunities. It is 
an efficient yet friendly organiza- 
tion. Many new-car sales are at- 
tributed directly to customer good- 
will resulting from public contact 
with the service department 
Harold Minderman, the service 


for Tomorrow 


manager, has been with John 
Wellford Co. since 1941. Let him 
supply the details 

“Most of our mechanics come 
here to stay,’”” Minderman explains 
“They know they can have a job 
with the Wellford organization as 
long as they care to stay if they 
are good, sober mechanics. 

“We try to cope with all prob- 
lems as they arise. If a grievance 
comes up, we get the whole group 
together in a meeting and thrash 
the difference out to the benefit 
of the employees and the com- 


Employees share many benefits (and therefore remain longer) at this 
dealership. Here Dealer John Wellford hands a hospitalization pol- 
icy to Parts Manager M. G. Gil. Other advantages are also provided. 
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Lawrence G. Young, a mechanic, has been with the company since first 
its doors swung open in the downtown area of Memphis, Tenn., in 1939. 


pany. Our employer-employee re- 
lationship is truly a fine one. We 
have ten mechanics, and one of 
them Lawrence G. Young 
has been with the company since 
it first opened its doors in 1939 

“We try to pay the top scale to 
our mechanics. We want to keep 
the mechanics as well as cus- 
tomers happy. We use a weekly 
alary arrangement. Mechanics re- 
ceive 45% of the labor operation 
that’s charged to the customer. It’s 
a flat-rate basis. The mechanics 
do not share in parts commissions 
We don’t want a ‘barber shop’ 
crew. We don’t over-sell. In fact, 
I am sure Mr. Wellford would be 
more of a mind to fire a man for 
over-selling than for under-selling 
a customer,’ Minderman said 

How is the Christmas bonu 
figured? 

“Whatever the employee’s sal- 
ary. Mr. Wellford pays 10% into 
the Christmas bonus fund. This i 
above the employee's salary an 
extra incentive,” Minderman ex 
plained. “In addition 
hare in extra profits over and a- 
bove the bonus. In many cases thi 
amounts to $600 to $700 per man 
at the end of the year 

“In addition, the company pro 
vides life insurance and hosnital- 
ization for the employees and their 
families, with the company paying 
full cost under the Tennessee Au- 
(dealers) 
policy Another hospitaliza- 
tion and life insurance policy in 
which the company pays half and 
the employee pays half also is a- 
vailable to the employees. This i 
with American Hospital 
Insurance Co 

“Employees receive one week’ 


employee 


tomotive Association 


etup 


a policy 


vacation with pay 


“In case of sickness, the com- 
pany continues to pay the employ- 


ee’s average 


salary also is 
chanics while 


alary. The 
continued for 


they are away for 


special schooling on new models 
What about training? 


“We have 
meeting of 
month,” 
company 


servicemen 
Minderman said 
gives a dinner for the 


a regular 
once 


men in connection with this meet 


ing held in the evening 


other 


factory material are 


at the meeting.” 


Prominently 


wall of the 
logan 
‘knowhow’ 
don’t 


knowing-how 


knowhow’ 


’* 


displayed on the 


meeting 


room l 


“The difference between ; 
organization and 


organization 1 


average 
me- 


service 


“The 


Films and 
hown 


“We keep right up 
ute on new-car dev 
Minderman said, “Our shop equi 


ment including 


to the min 
lopment 


pecial tools and 
pecial equipment, runs into many 
thousands of dolla costs a lot 
to keep up with presentday cat! 
and to keep them running on the 
road. But 
you want to stay in busine in 
this highly competitive field 

“We stre preventive 
nance and use nothing but the 


be t product We have 
chanics for transmission work and 


you've got to do it if 


mainte 
pecial me 
motor tune-up 


“New-cal 
item with u 


ervicing 1 a large 
because of the many 
required during the 
warranty period. We don't 
for the factory to come through on 
We do the work and avoid 


and avoid customer dis 


adjustment 
wait 


claims 
delays 
atisfaction. We may lose money 
on a claim sometime, but we fig 
ure it pays in the 
customer relations. Our mechani 


long run in 
are on good terms with our cu 
tomers 

“We believe 
pays off in 
We consider it’s just as « 
to give the customer a good fre 


ervice 
late 
ential 


good free 


regula! ervice 


job as it is to sell him service 
well as our em 


depart 


“Customers a 
ployees find our service 
ment a pleasant place. We try to 
keep it clean and orderly so the 
customer can get in quickly and 
get out quickly. It cost 
rent replacement car 

“We think that at all times the 
Wellford employee owe a debt 
of gratitude to the Wellford cu 
tomers for their service 
We try to stay open long enough 

(Continued on page 84) 


money to 


patronage 


Harold Minderman (left), the service manager, has been on the payroll 


since 1941. 


Charlie A. Wallace 


(right), also with the company since 


that year, is in charge of this dealer's new-car get-ready department. 
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SOUTHERN JOBBERS 
and FACTORY MEN | 














The author (second from left) advocates concentrating on the local 
trade for greater volume at lowered overhead. Like so many firms in 
the South, his volume has been chalking up big gains in ‘56 over ‘55. 


How Were Building 
for Bigger Volume 


A COUPLE of months ago when 
we finished the first quarte: 
of ‘56 with a record of $15,000 
monthly ales volume on a stock 
investment of $50,000, we took a 
glance backward at our early be 
LZinning 

Only four year started 
in the automotive parts jobbing 
business with a stock of approxi 
mately $3,000 that could be stored 
in an 8’ x 10° room. We recollected 
our diligence getting out and call- 
ing on the local trade and our en 
thusiasm making our first sale one 
Saturday morning. That month we 
rolled up a sales volume of $3,000 
Business looked promising 

At this moment May ’56 prom 
ises to exceed previous gains with 


ago we 


62 


an $18,000 volume. I believe we'll 


make it, too. The first quarter 
represented a gain of 17% over the 


first three months of °55. In other 
words, I think we are going to bet 
ter our five-fold increase since '52 
We have built up these steady 
gains by concentrating on our 
local trade—selling in our own 
small backyard. As a parts jobber 
with a machine shop, we have 
gained a reputation for having 
complete stock in the lines we 
carry, that we are a dependable 
ource for an item a station o1 
shop is out of, This kind of a 
reputation pays off: it brings re 
peat busines 

The key to buying efficiency, 


even in a small operation such a 


— y= 
EMORY T. ARMINGTON 


President, Lee Auto Parts Co., Inc. 
Arlington, Va. 


ours, is our perpetual inventory 
Kept current with entries neve! 
over a day late, it is our Bible to 
efficient stocking of items in the 
proper quantities to give us max! 
mum turns with a minimum of 
capital investment, maximum dis- 
counts, minimum loss on obsole 

cence and out-of-stock items. We 
study our sales picture on every 
item, buying 60% of the previou 
volume. There’s no 
buying, no 


month’s sale 
guesswork in our 
money tied up in uncertain lines 

Nor have we ever missed a dis 
count. We make certain that there 
is always money on hand to pay 
our bills to avail ourselves of 
maximum discounts, 

Concentrating all buying in the 
hands of one person keeps a jobbe: 
on top of his business. A 30-day in 
ventory ordered and_ reordered 
from accurate, up-to-the-minute 
records keeps capital investment 
down with a normal four to five 
turnovers a yeal 

When any new lines are con 
sidered, we raise the question at a 
meeting of the entire organization 
and get collective opinion. We 
tudy the pros and cons of the fea 
tures from a selling viewpoint 
These meetings are attended by 
our auditor and attorney who help 
us examine and analyze our pro 
cedures for improved results 

Another factor in our gain 
undoubtedly the personal contact 
with accounts made by our general 
manager and me. There was a 
time when a jobber covered four 
or five states. The large metro 
politan jobber till send thei: 
alesmen out 50 miles, a costly 
practice in coverage and deliverie 
We stay within 15 to 20 mile 
localizing our calling and deliver 
ing with a resultant lowered over 
head and greater profit 

This affords other advantages 
We can call on our accounts once 
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a week, build a closer personal re- 
lationship, learn of individual 
problems with a view to assist- 
ance. Some accounts ask us to 
check their inventory, write up 
our own order. As we go over the 
different cabinets setting up stock, 
we make certain that they are 
adequately covered on the basis 
of item sheets we maintain with 
each account. 

Accounts can be serviced much 
better locally. We make _ two 
regular daily deliveries plus an 
emergency delivery 15 miles out 
There’s many a time when an 
urgent call for an item will have 
even Mrs. Armington hop a truck 
and rush to a shop’s need. This 
kind of service is never forgotten 

Operating on Lower Inventory 

The jobber who can buy at 
closest sources of supply can op 
erate on a lower inventory. We are 
so much better off buying from 
warehouses in Washington than if 
we were to depend on warehouse 
in Philadelphia, Newark or Chi 
cago that would necessitate a 
larger capital outlay. Manufac 
turers who have established multi 
ple warehouse and _ distribution 
centers are providing most favor- 
able buying conditions for jobbers 

We have set ourselves a goal of 
$25,000 a month which we want to 
achieve with no increase in per- 
sonnel, facilities or overhead. I do 
not think we shall require any ad 
ditional space over the _ 7,200 
square feet we now occupy. Low 
inventories, well-organized stock 
shelves and bins with maximum 
use of space will keep our present 
building ample. 

To illustrate, we have stocked 
our tailpipes and mufflers in nar- 
row upright bins designated by 
number that permit storing a 
large inventory in small space. To 
give another illustration of space 
saving, our paint-mixing machines 
make possible a greatly reduced 
inventory, since we do not have to 
carry a completely representative 
paint supply when we do our own 
mixing. 

With a personnel of ten who are 
kept trained and current on new 
developments through organiza 
tion meetings, we hope to increase 
individual production with an in 
centive plan that will pay bonuses 
over quotas. For our trade we now 
have on the books two coming 
clinic one on the new brake sy 
tem, another on piston rings 

Within the framework we are 
operating, we believe our objec- 
tives can be gained 
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81% Report Higher Sales in 1956; 
Price Increases Account for Some 


ee volume this year is con- 
s/ tinuing to exceed the figure for 
last year, according to more than 
three-fourths of the wholesalers 
answering a survey letter mailed 
to 350 over the South and South- 
west last month 

Eighty-one per cent said the fig- 
ure for the first four months of 
this year was above the compar- 
able 1955 period. Thirteen per 
cent listed the same total and 6°% 


++ ++ ¢ 
+ + 


+ 
A Reader Survey 


reported a downturn. The down- 
turns were minor and attributable 
chiefly to severe drought (in Flor 
ida) and to unusual weather in 
areas of Kentucky and elsewhere 

Salesmanship didn’t account fo 
all of the increases, 
inent Virginian 
than one store pointed this out 

“Our sales volume for the first 
four months of this year was 16% 
increase over the same period in 
1955. We feel that price increases 
will account for 8 to 10% of this.” 

A Texas company’s rise of 4.7% 
was “due to large equipment sale 
in March.” 

A Floridian, whose increase wa 
12%, asserted 

“One of our 
is the ‘high-pressure’ muffler in- 
stallation ‘joints.’ Why in hell can 
Mr. John Doe who has spent a 
lot of money for high-horsepowe1 
car choke it to death with a cheap 
muffler job? Of co’se you 
print this, but you can remind 
them that muffler engineering ha 
been just as thei: 
‘blitz buggies’ as any other com- 
ponent. Yet for a saving of about 
$3, plus a “long”’ they 
can get a beautifully painted muff- 
ler that will ‘choke’ about 25% 
of that extra They 
might as well have kept the old 
buggy after this kind of a job.” 

A South Carolinian whose sale 
reported hi 


as one prom 


operating more 


biggest problems 


can't 


important to 


guarantee 


horsepowe! 


were “slightly ahead 


biggest problem was obtaining 
salesmen 
A Virginian whose volume wa 
up 16% commented 
“This operation should hit the 
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quarter-million cla this year 
Owner is considering going into 
type of busine in an 


Know 


anothe! 
other state in the 
of any good prospective buyers for 
a business of this type 
of approximately $100,000” 

A well-known Texa 
some specialties re 


future 
with a et 


company 
which pushe 
ported sales up 30.7 

Price-cutting ripped into some 
jobber efforts to 
build up net profit 

A South Carolinian whose sale 
were up 12% said 

“Things look good! 

A Tennessean whose volume wa 
“ahead of last year” 

“The outlook 1 

The increases generally hovered 
around 10°, but a heavy sprink 
ling of reports listed le than that 


maintain ol! 


re ported 


good! ‘ 


amount 
A long-time South Florida com 
pany expressed the belief its 14' 
increase “will hold for the balanc« 
of the year.” 
A Tennessean 
ume side observed 
“Same old trouble 


on the up-vol 


profit plu 


expenses leaves nothing 


Charles Thomas Cammack, Jr., | 


the new arrival on the team at 


Auto Parts Co., Selma, Ala. Hi 
whole 


grandfather |} a veteran 


aler at Selma 

“We recently added John Renau 
to our sales staff,”’ F. L. Chamber- 
lain, manager, C, D. Franke & Co., 
Charleston, S. C., announced 


Russell W. Higgins has been ap 
pointed southern regional manager 
for The Electric Auto-Lite Co. to 
direct sales for automotive replace 
ment products in an |1-state area. 








a 


Expanding volume forced this warehouse to expand into this ultra-modern building. 


ufacturer agency business in 1937 
and the warehousing operation was 


° ° ° inaugurated in 1946. Thomas S. 
i = ime are ou Sin Perry is president and E. C. Bramblett 
is secretary-treasurer. 


The company's operations embrace 
several southeastern states and the 


Thomas S. Perry Co., Inc., moved from a small gathering to one of a lines warehoused include some of the 
recently into this new location at hundred or more persons. best known factories in the after- 
Atlanta, Ga., equipped with facilities Thomas S, Perry entered the man- market industry. 
for handling huge quantities of mer- 
chandise with a minimum of effort A freight carload isn’t much of a handling job here! 
and time. 

The building contains 36,800 square 
feet of floor space, of which 27,700 
is in warehouse. An extra-large dis- 
play area is in front. Six truck freight 
loading docks and rail sidings for 
three freight cars to be unloaded at 
one time are in the rear. 

The plant is situated in an easily 
accessible location in the  north- 
western section of Atlanta. 

Management, in planning for this 
expansion, had an eye on the bigger 
aftermarket coming tomorrow, 

Facilities include latest provisions 
for holding factory-jobber meetings 
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These men will guide the Southwest Show at Dallas next April (1. to r.): 
Seated, Hubert Braden, president, American Gear and Parts Co., Dallas; 
B. T. Scofield, director reelected, Johns-Manville Sales Co., Hcuston: 
Walter Frazier, treasurer, Hirsig-Frazier Co., Dallas; Eric Hyden, first 
vice-president, Fritz Keller Co., Fort Worth; John Bales, director re- 
elected, John Bales Auto Supply, Fort Worth: W. F. “Bill” Barbee, 
director reelected, Voss-Hutton-Barbee Co., Little Rock; standing, Dick 
White, new director, Barrett Equipment Co., Dallas; Joe Owens, new 
director, Owens Auto Supply Co., Enid, Okla.; Elmer T. Miller, director 
reelected, Straus-Frank Co., San Antonio; J. N. Greiner, director re- 
elected, Greiner Auto Parts, New Orleans; J. R. Lawson, director re- 
elected, Proto Tools, Houston; Ken Stout, second vice-president, Unit 
Parts Co., Oklahoma City, and R. W. Johnston, new director, Black and 
Decker, San Antonio. Not shown are John Patrick, retiring president 
and reelected director, Mountjoy Parts Co., Houston; Luke McCleliand, 
director, Motor Inn Auto Supply, Pampa, and Helen Bumpus, secretary. 


Braden of Dallas Heads SW Show; 
Ruark Suggests Association Merger 


By Baron Creager 
Southwestern Editor 


| aed Braden of the American 
Gear and Parts Co., Dallas, 
Texas, is the new president of the 
Southwest Automotive Show, Inc., 
and the next Southwest Show will 
be spread in Dallas in 1957, April 
4 to 7, inclusive. 

These decisions resulted from 
consecutive meetings of the show 
stockholders sponsoring jobbers 

and the board of directors in 
meetings during the 13th show in 
Houston, May 10 through 13 

During the meeting of the stock- 
holders, an Oklahoma City, Okla., 
representative extended an invita 
tion for the show in 1958, but he 
was given no assurance that the 
invitation would be accepted. 

Whether or not the show will 
continue on a year-after-year basis 
following the Dallas dates next 
year seems to be a question open 
for future debate, with a possible 
partial indication of sentiment 
within the board of directors to 
come out of a meeting of the board 
tentatively scheduled for June 

Some directors are in favor of 
continuing the show every year, 


regardless of sentiment outside the 


Southwest. Others are in favor of 


placing the event on a skip-year 
basis. Similar division of opinion 
exists among sponsoring jobbers 
Following a count of badges not 
issued, as the show dissolved 
rapidly late in the afternoon of the 
closing day, Secretary Helen 
3umpus announced total attend 
ance as 16,982. This included ex 
hibitors and personnel, sponsoring 
wholesalers and honor guests 
This figure shows a Houston 
show attendance of slightly more 
than was recorded by the South 
west Show in San Antonio in April 
of last year. Comparisons with at 
tendance figures of other previou 
shows were not available at the 
moment from the records main 
tained by Miss Bumpus and othe1 
The attendance figure of 16,982 
for Houston i in all 
probability—than anyone in at 


also larger 


tendance expected it to be, for 
throughout the show there were 
longer and louder complaints about 
lack of attendance, particularly 
These 


jobbers complaints began 
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the first day, were heard again 
with more emphasis the 
day, tapered off on the third day 
Saturday, but reached almost a 
crescendo on Sunday, when at 


econad 


tendance seemed poorest, com 
pared with a usual expectation of 
good attendance on Sunday 

In view of the fact that Houston 
and its trade territory are con 
idered one of the prime automo 
tive aftermarkets in the lush 
southeastern area, many critics and 
non-critics sought to explain the 
situation 

Some 
Francisco show was “too close on 
the calendar at least, leaving noth 
ing that had not been seen: com 
petition is too keen and jobbers are 
busy scratching for business; the 


explanations: The San 


weather was inviting to outdoo! 


enthusiasts, especially fishermen 
with the Gulf Coast nearby and 
finally, it was an unfortunate show 
choice to have closing day fall on 
Sunday, Mother’s Day, and one of 


sentiment 
And for the Defense— 


In defense it was cited: Aisles at 
the Houston show were wide and 
there were more people than there 
appeared to be; one manufacture: 
reported to SAJ that he did more 
business in the Houston show than 
in the San Antonio show: anothe! 
said that, although he didn't see 
enough jobbers, he did enough 
business that it paid him to at 
tend 

Otherwise. everyone was compli 
mentary. The show ran smoothly 
all services being prompt and ef 
ficient. In layout and general at 
tractivenes: it urpassed mo 
hows attended by most manufac 


t 


turers and personnel 

However, more than ever before 
there were expressions to this ef 
fect: “They should hold this show 
in Dallas, a more central location 
where attendance can be drawn 
from all direction 

If thi 
from those known to favor Dalla 
would not have 


suggestion had come only 


consistently, it 
been significant Sut on this of 
casion that sentiment was voiced 
by at least two highly influential 
figure in the Houston after 
market 

Jefore the show opened the oft 
discussed proposal of a merger be 
tween MEMA, MEWA and NSPA 
was injected into general discu 
sion by means of presentation be 
fore two meeting 

B. W. “Whit” Ruark, general 
manager of MEWA, proposed hi 

(Continued on page 138) 
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Tuning the Plymouth Fury 


By E. M. Lowery 
Technical Editor 


tie owne! of any special 
ouped-up” model usually 
purchases it because he wants ex 
tra performance. But, like most 
owners, he is also interested in 
fuel economy. And it is surprising 
how economical these “job will 
operate when they are kept prope! 
ly tuned 
This means keeping the ignition 
and fuel system operating at top 
efficiency at all times. Probably 
the most important item in such a 
procedure is the carburetor. 
Let look into tuning the 
Plymouth Fury, 
How the Fury four-barrel cai 
buretor works 
The primary side of the carbu 
retor contains the metering rod 
and accelerator pump, The second 
ary side contains the’ velocity 
valves which allow the secondary 
ide to supply fuel only under cer 
tain operating conditions, thus pre Fig. 1—The Fury’s four-barrel carburetor. 
venting waste of fuel. (See Fig. 2.) 
The carburetor contains two 
float circuits, two low-speed cil Other than an occasional clean not contact the sides of the well 
cuits, two high-speed circuits and ing, if necessary, the automatic Any contact will cause the choke 
one pump circuit, The choke is of choke requires no servicing. It is to open late and may cause the 
the automatic-crossover type. It i important that the choke operating choke to stay open after the en 
thermostatically operated and rod work freely at the choke shaft gine has cooled, thus causing hard 
mounted on the intake manifold and also at the coil housing tarting. 
The choke housing containing the Move the choke rod up and down Do not lubricate any parts of the 
free movement of the choke as this would cause dirt ac 


thermostatic coil spring is located to check for 
ult in binding 


in a well at the exhaust crossovet coil housing on the shaft. Make cumulation and re 
passage, (See Fig. 3.) certain that the coil housing doe of the choke mechanism 
The choke control unit can 

disassembled for ervice by re 

moving the hairpin clip and nut 

July: Chrysler "Center-Plane" Brakes Care should be used when a 
embling part o that the coll 

rly located on the 





You'll want to read next month Ed Lowery's coverage of pring is prope 
haft. Generally the choke will op 


the Chrysler ‘‘Center-Plane"” brakes. Anchor bolts were : 
erate properly if the index mark | 


eliminated on this type of brake which is now being used. et at a point half way between th 
L, and R mark. If need be, set the 
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mark toward lean or rich as de 
sired. 
High-speed system 
The high-speed system provide 
fuel through the carburetor fo: 
part- or full-throttle operation 
Primary side: The metering rod 
are controlled mechanically by 
throttle linkage and also by 
vacuum piston and provide the 
proper amount of fuel according to 
the demand. 
Secondary side: Fuel at high 
speed is metered in the secondary 
ACCELERATOR Pus SPRING ~ 
side by main metering jets when Pom was MEDAL Wau Sat = ‘a i 
the velocity valves open. The rom eT Nae WANN ay Ge 
A . ACCELERATOR PUMP 
velocity valves, controlled by the Sheng 
*hoke and speed of air through the Ritts, 
choke and sp fa ug hOal RACmUM Pi as SP S HOSERED OCERS 
carburetor, are locked in the —_ > fume 1 HOUND 
; Pume OICHARGE NEEDLE ————-», —~ PUM JET HOUSING GasaeT 
closed position until the choke i : i SECONDARY main MTB 
‘ Ss , ne The > ’ et NTN AE 
almost fully opened. When the PRIMARY (OLE JETS eee, *. tne a 
choke valve is fully open and the PRUAARY MAIN — , ; 
CARBURETOR mame BOO) 
throttle is opened for more powe! ACCELERATOR PUMP PASSAGE MUG ~ 
or speed, the air through the ca! sae SBSY Gates 
buretor opens the velocity valve 
and additional fuel is provided SECONDARY THROTTLE LEVER SPRING 


through the secondary nozzles to (HROTTLE OPERATING 8OO < PRIMARY THROTTLE Vai¥ 


MCONDARY THROTTLE Sart 

. VROCITY valves 
sCOMDaRY THEOTIE ¥ 
t 


the engine for high-speed opera DOG AND ARM RETAINER SCREW ; nome 
tion THROTTLE SHAFT SPACER Wwasnes HA eP Ins 
, a THROTTLE SHAFT DOO 

Anti-percolation The nozzle THROTTLE SHAFT Ate 

passage is vented by calibrated HAE MATURE NEED 
. At woeluel wees 

plugs or bushings to prevent fuel OLE MixTURE HEEOLE SPRIOO 
being forced from the discharge MROTTE BODY 
nozzles because of heat build-up in alain hltlien stall 
the carburetor. These are not to be OLE sreeC 
removed. 

Low-speed system: 

Fuel for idle- or part-throttle op ened ectinamaiaall 
eration is metered through the low 


speed system located in the pri Fig. 2—How it looks blown apart. View at center left shows choke hous- 
fe ing cover, choke assembly located in intake manifold. 


mary side. The low-speed jet 
meter the required amount of fuel 
during engine-idle operation. Turn ary bowls are separated by a parti 


(including gasket) and secondai 


ing the idle-mixture adjusting tion. A passage in the side of the float setting $2” (ineluding 
bowl connects the two bowl cham gasket) 
Adjustment 
Accelerator pump adjustment 
off idle-speed adjusting 
in order to fully seat pri 
valves in their bore With 
throttle valve eated, the distance 
Technical Editor Lowery from the toy 
the top of 
hould be 19/64” 
fast-idle adjusting 
hold the throttle 
ing the adjustme 
etting, b 


| 
( 


ia 


screws in reduces the air-fuel mix 
ture delivered by the low-speed bers which balances air pre 
ystem. No idle-mixture adjusting in the float bow] 

crews are used in the secondary Primary float setting i 
ide of the carburetor as its opera 
tion is blocked off by the closed 
velocity valves. 

Accelerator pump system 

The accelerator pump system i 
contained only in the primary side 
of the carburetor. During high 
peed engine operation, a vacuum 
exists at the discharge cluste 
tubes. To prevent fuel being drawn aoe pump 
from the tubes, the passage i connector ro 
vented to the float bowl chamber! with tool T-109-21 
A discharge check needle is used 
below the discharge cluster tube justment Hold 
which prevents air being drawn ; across the face o 


into the pump system when the boss. Adjust lengt} 
nector rod at ippel 


Optional acceler: 


pump plunger is raised 

Float systems 

The float systems maintain an 
adequate supply of fuel at the 


float on top 


inde: 


proper level for use by the fuel 
ystems. The primary and second 
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CALIBRATION 
MARKS 


CHOKE WELL 


EXHAUST CROSSOVER 


PASSAGE 
ee ae 


Fig. 3—Choke housing containing the thermostatic coil spring is located 
in a well at the exhaust crossover passage. 


provide a slight drag on the shaft 
Lift lever slightly. With the pri- 
mary throttle valves seated in the 
bore depress the vacuumeter 
link until the metering rods bot 
tom. Hold lift part of metering rod 
arm in contact with vacuumeter 
link and tighten the set screw 
securely, 

Choke rod adjustment 
the choke lever clamp screw. In 
sert a .020” wire gauge tool T-109- 
29 between the tang on the fast 
idle cam and the boss on the 
throttle body casting. Hold gauge 
in place by pressure applied to 
clamp and _ tighten 


Loosen 


choke lever! 
crew 
Velocity valve adjustment: Dis 
throttle op- 
primary 
gauge in 


connect secondary 
erating rod from the 
throttle lever Insert 
throttle bore beween the lowe 
edge of the velocity valve and the 
bore, The tang of the throttle 
lever should just touch its stop on 
the throttle body 

To adjust position, bend the 
tang on the lever to obtain the 
27/64” adjustment 
tween the lower end of the velocity 
valve and throttle bore. Recon- 
nect secondary throttle operating 


required be- 


rod 

Choke  unloader adjustment 
Hold the primary throttle valves 
in the wide-open position and in- 
sert a 3/16” unloader gauge tool 
T-109-28 or a 3/16” drill between 
the upper edge of choke valve and 
inner dividing wall of air horn. 

Apply light finger pressure to 
the upper part of the choke valve 
A slight drag should be felt on the 
gauge as it is withdrawn. If too 
little or too great a drag is noted, 
bend the unloader tang on throttle 
lever to obtain the correct adjust 
ment. 

Fast idle adjustment: Insert a 


68 


012” wire gauge, tool T-109-200 
or a 1/64” drill between the pri 
mary throttle valves and side of 
bore opposite the idle ports. Hold 
choke in fully closed position and 
adjust the fast-idle screw in until 
it is resting on the high step of 
the fast-idle cam and a slight drag 
can be felt on the tool as it is 
withdrawn from the bore. 
Velocity valve lockout adjust- 
ment: This adjustment must be 
made after the fast-idle adjust- 
ment. When the choke valve 
is fully closed, the hook end 
of the lockout arm should make 
maximum contact of the velocity 
lever locking step. Bend the lock- 
out arm if necessary. Open choke 
valve slowly. It should be possible 
to open the velocity valves slight- 


ly before the choke valve is fully 
open. Bend the tang on fast-idle 
cam which raises or lowers the 
lockout arm to obtain the correct 
release, 

Idle-speed and idle-mixture ad 
justments: Idle-speed and _ idle 
mixture adjustments must be made 
after the engine ha 
erating temperature and choke i 
off the fast-idle cam. Adjust en 
gine speed between 450-500 rpm 


reached op 


at the idle-speed adjusting screw 
Then proceed to adjust the idle 
mixture screws to obtain a smooth 
idling engine. Changing the idle 
mixture may change the _ idle 
speed. 

Idle-mixture setting (two 
screws): 1% to 1% turn Idle 
speed setting (engine hot) 480 to 
500 

Ignition tune-up spec’ 

Timing 4B.T.C 
Cam angle 36 39 
Point gap 017 
Breaker arm 

tension 17 - 20 
Maximum centr 

advance 11° - 13° at 2300 rpm 
Maximum vac 

advance 10.5 12.5° at 17” 
Spark plugs 

4S -250 gap .035 


Beaumont Dealers Elect 


The Beaumont (Texas) Automo 
bile Dealers Association has elec- 
ted B. P. Crittenden, president, and 


J. R. Beard, vice-president and 


treasurer. J. A. Tipton is the im- 
mediate past president 


“I was forever misplacing the ignition key.” 








Gacy. 


* a 
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HEAVY DUTY EQUIPMENT 














TRUCKS + FLEETS 


Chevrolet's Distributor and Governor 


bee following service informa- 
tion has been issued by Chev 
rolet Division on the distributor 
governor installation used on the 
1956 heavy-duty trucks (7000 
through 10,000 Series) 

Periodic servicing of distributo1 

The hinge cap oiler should be 
filled with S.A.E. 20 oil at each 
vehicle lubrication period. When 
replacing the contact set assembl) 
add a trace of Delco-Remy cam 
and ball bearing lubricant 1912969 


Above: Fig. 1—Adjusting dwell 
angle. 


Fig. 2—Removing distributor cap. 


PLACE SCREWDRIVER 
IN SLOT LATCH HEAD ~ 
— PRESS DOWN AND TURN 


to the breaker cam. No other lubri 


cation is required. In addition to 


lubrication, the distributor re 


quires periodic inspection of the 


cap and rotor, breaker points and 
timing, 

Checks and adjustments on ve 
hicle 

Adjusting dwell angle: With the 
engine running at idle, the dwell 
is adjusted by raising the window 
provided in the cap and inserting 
a hex wrench into the head of the 


adjusting screw as shown in Fig. | 
Then proceed with either of the 
methods listed below 

Preferred method: Turn the ad 
justing screw until 30° dwell angle 
is obtained as measured by a dwell 
meter 

Alternate method: Turn the ad 
justing screw clockwise until the 
engine begins to misfire, then give 
the wrench one-half turn in the 
opposite direction (counterclock 
(Continued on page 89) 


Fig. 3—Distributor with cap and rotor removed. 








ROTOR 


LOCATOR 


CONDENSER 
LEAD CLIP 


PRIMARY 
LEAD CLIP 


CONTACT 
ASSEMBLY 
ATTACHING 
SCREWS 
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Watch 
That Gun! 


By E. M. Lowery 
Technical Editor 


B* THE correct use of spray gun 
technique and following a few 
simple rules of motion, the man 
behind the gun can increase pro 
duction, cut paint wastage to a 
minimum, improve the quality of 
the finish and be less tired at the 
end of the job. 

To achieve perfection in spray 
gun technique and motion, it i: 
essential to have the right gun for 
the job, correct adjustments, pres 
ures and material. 

There are small, medium and 
full size guns for various sizes of 
articles to be finished. For very 
small articles, a small gun will be 
easier to handle and more eco 
nomical in paint and energy 

For large surfaces, a full size 
gun will give a much faster rate of 
application, 

The spray gun must be fitted 
with the correct size fluid tip and 
air cap for the job. The fluid tip 
size is governed by the type of ma 
terial to be sprayed and the rate of 
flow required for a particular job 

The air cap size is governed by 
various factors 
available, size of article to be 
finished, type of material being 
used, quality of finishing and 
method of fluid feed 

Spray gun adjustments: 

In using any spray gun, there 


compressed ai! 


Illustrations and technical 
data courtesy of The DeVil- 
biss Co., Toledo, Ohio 


Correct spray gun technique pays mighty fine dividends. 


are a number of adjustments of ex 


treme importance. These should be 


tudied carefully. 

Best results are dependent upon 
the proper flow of material from 
the nozzle, correct proportioning of 
atomizing air pressure with flow 
of material, and proper’ spray 
width. 

Most spray guns are fitted with 
an adjusting screw which affords 
control of the flow of material 
from the nozzle, but in practically 
all cases it is recommended that 
this control be left wide open and 
the fluid flow adjusted at the pres- 
sure feed tank. 

A spreader control affords a 
means of changing the spray pat 





tern from a round spray to variou 
width fan sprays as may be re 
quired. There is also an air adjust 
ing valve which can be attached to 
the air inlet of guns to control 
atomizing alr pressure 

In making adjustments of the 
spray gun, too high an atomizatior 
pressure is to be avoided, since it 
will spread or thin out the center 
of the spray pattern. Insufficient 


air pressure, on the other hand, will 


not atomize the material sufficient 
ly and will produce a coarse, spat 
tered effect. This adjustment can 
be checked by studying the spray 
pattern produced by the gun 

Since flow of material from the 
gun nozzle determines the speed 
at which the gun must be moved 
across the surface, the speed of op 
eration sometimes can be increased 
greatly by using a setting which 
permits faster flow of material 

Then, to prevent excessive de 
posit of paint, work out a se 
quence of motions which will give 
the minimum number of strokes to 
cover the surface efficiently with 
out double coating any part of it 
A comfortable rapid stroke should 
result in sufficient coverage with 
out runs or sags 

In working out a motion study 
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on a particular product, an experi- 
mental period using various set- 
tings of adjustments will be found 
of value in determining the most \ ARCING G/(VES 
efficient operation. Note, too, the UNEVEN 
different results obtained by 
changing fluid pressure, atomizing 
air pressure and spreader adjust 
ments. 
Spray gun motion study: 
In finishing any particular as 
sembly, the most efficient combina 
tion of spray gun movements to 
produce the desired coverage 
should be worked out carefully 
and not left to the individual op 
erator’s discretion. Someone famil 
ilar with motion study, working in 
close cooperation with a man in 
the finishing department who is 
thoroughly familiar with spray 
gun technique, will produce the 
best system for painting any par- 
ticular object. 
Spraying flat surfaces 
The elementary factor that 
should be understood thoroughly 
at the outset is the most efficient 
method of spraying a flat surface 
An operator using a spray gun fo! 
the first time would be wise to 
spray a few practice panels before 
undertaking actual work, in order 
to get the “feel” of the gun 
The stroke: 
The spray gun stroke is made by 
moving the gun parallel to the RIGHT 
work and at a right angle to the 
surface. The distance from the 
gun to the work should be from 
six to eight inches 
Work should be done with Figs. 2 (top) and 3 
straight, uniform strokes, moving 
backwards and forwards across the pray pattern overlaps the previ gun is held to the work, the more 
surface in such a way that the ou troke by 50%. The closer the paint is deposited on the surface 
and the faster the gun must be 
moved to prevent sags, while hold 


Fig. 4—Spray gun should be held perpendicular to the surface as shown io am toe ter fon Ge week 
here by solid lines. Tilting the gun up or down gives an uneven E 
spray pattern. causes dry 
spray dust (Fig. 1) 
This relation between the gu 
distance and the stroke speed i 


very quickly understood and the 


pray and excessive 


average sprayer will move the gun 





in or out as needed to permit a 
comfortable peed while de posit 
ing a full wet coating of material 
The obvious fault of arcing the 
stroke or tilting the gun as shown 
in Figs. 2, 3 and 4 should be noted 
In certain types of work it is often 
necessary to tilt the gun, but thi 
should not be done on surface 
uited to the correct gun position 

Holding the gun 

Another important factor is t 
hold the gun at all times perpen 
dicular to the irface being 
prayed. Fig. 4 illustrates in solid 


lines the correct position in which 
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CML ATROML 1h AU 
A? hOGk OF POMEL 


AIMING 
POINT 18 
@CTTOmM or 


Pith 
TRIGGER \| PREVIOUS S140KL 


Fig. 5—When spraying a panel use 
alternate right and left strokes, 
triggering the gun at the begin- 
ning of each stroke. The spray 
pattern should overlap one-half 
the previous stroke for smooth 
coverage without streaks. 


the gun should be held. Dotted 
lines indicate the incorrect posi 
tion, 

“Triggering”: 

The trigger controls the action 
of the gun and the operator should 
learn to use the trigger during each 
troke, The farther the trigger is 
drawn back, the greater will be 
the flow of material. To avoid 
building up the material at the 
ends of the stroke, the correct pro 
cedure is to begin the stroke, then 
pull the trigger, releasing it again 
before the spray is completed 

Spraying a panel 

The technique of spraying a 
panel is shown in Fig. 5. Each 
stroke is “triggered.” The stroke i: 


started off the work and the trig- 
ger is pulled when the gun is op- 
posite the edge of the panel. The 
trigger is released at the other 
edge of the panel, but the stroke is 
continued for a few inches before 
reversing for the second stroke 
This triggering is the heart of 
spray technique. The big point, of 
course, is to hit the exact edge of 
the work, maintaining a full cover- 
age without overspray. 

Banding: 

In order to reduce overspray, 
most operators use a “banding” 
technique as shown in Fig. 6. The 
single vertical stroke at each end 
of the panel assures complete cov- 
erage and eliminates the waste of 
paint which results from trying to 
spray right up to the vertical edge 
with the usual horizontal strokes 
At the top and bottom of a panel 
the gun is aimed at the edge (Fig. 
5) and is automatically a banding 
stroke, 

Long work: 

A long panel can be sprayed 
with vertical strokes, but most 
sprayers have better control with 
the more natural horizontal stroke 
The panel is sprayed in separate 
ections 18” to 36” long, using the 
same triggering as with a smaller 
panel, but each section overlaps 
the previous one about four inches. 
With a spray gun it is easy to 
make perfectly invisible overlaps 

Level surface: 

When spraying a level surface, 


always start on the near side and 


“There, you see, my dear, we made it!” 
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HORIZONTAL STROKES 
BANDING 


Fig. 6—Banding. Vertical bands 

sprayed at the ends of a panel pre- 

vent overspray from horizontal 
strokes. 


work to the far side. This is abso- 
lutely essential where cellulose 
lacquer is’ used, lacquer 
overspray landing on wet work 
will dry sandy. A certain amount 
of gun tilt is usually necessary fo! 
level surfaces, but where practical 
the work itself should be tilted up 
so that the spray gun can be held 
at as near a right angle as possible 

Tilting the gun: 

Where a spray gun with a suc- 
tion feed cup attachment is used 
on a job that requires the gun to 
be tilted, care must be taken to in 
sure that the tilt is not excessive, 
as otherwise the paint may clog 
the air vent in the cup lid and thus 
stop the flow of material 

When spraying at an upward 
angle for any length of time, the 
complete cup attachment should 
be rotated on the gun through 180 
so that the air vent lies in front of 
the fluid inlet and the fluid tube 
within the cup curves to where the 
material will lie when the gun 1 
tilted. 

Edges and corners 

When a panel is to be sprayed 
on the edges as well as on the face, 
a modified banding technique is 
used (Fig. 7). One stroke along 
each edge coats the edges and 
bands the face of the panel at the 
same time 

An outside corner of a box o1 
cabinet is treated in a similar man- 
ner as shown in Fig, 8 

Inside corners 

If an inside corner is sprayed 
square-on, the coating is not uni- 
form but the technique is fast and 
practical. Where an even coating is 
necessary, each face of the corner 
is sprayed separately. After mak- 
ing the vertical stroke at the 
corner, short horizontal strokes 
should be used to cover the area 


since 
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adjacent to the corner in order to 
avoid overspraying or double coat- 
ing the adjoining surface 

Slender work: 

The rule here is to make the 
spray pattern fit the job. Do not 
use a wide horizontal pattern on a 
slender post. A smaller horizontal 
pattern or a large vertical fan 
spray gives complete coverage 
without excessive overspray. On 
the other hand, do not try to work 
with too small a spray pattern. 

Open work: 

Iron grilles, fences and similar 
work should be sprayed to get the 
most finishing material on the 
largest area at each stroke. A 
picket fence is sprayed with a 
single up-down angle stroke on 
each side. A wire fence or othe! 
intricate work should also be 
sprayed at an acute angle, and it 
is helpful to use a shield behind 
the wire as paint deflected will 
help to coat the back of the job 
you are doing. 

Round work: 

A flat round disc is sprayed like 
any other plane surface, banding 
the edge and then spraying the 
center. Small, cylindrical shapes 
such as table leg turnings are best 
sprayed with a round spray pat- 
tern, vertical stroke, using three 
or four lapping strokes to obtain 
full coverage. 

A vertical fan pattern can be 
used in conjunction with the 
vertical stroke, but the movement 
of the gun must then be speeded 
up to prevent sags or runs. 

Large cylinders are usually 
finished in the same manner as a 
flat panel except that the strokes 
are shorter. A small diamete: 
cylinder is more efficiently sprayed 
with lengthwise strokes 

Continuous spray gun motion 

An important element which 
has been found to increase greatly 
the efficiency of spraying opera 
tions is the principle of keeping a 
continuity of motion, from the 
time the gun is triggered when 
Starting to paint an article until 
the gun is triggered off and the 
article is completely painted. This 
does not necessarily mean that the 
entire article should be painted 








DP 








Fig. 7 (above)—Edges and corners are done first, 

spraying directly at the corner to catch both 

surfaces with one stroke of the gun. The center 
is sprayed like a plain panel. 


Fig. 8 (right)—Spraying the outside corner of 
a box. Adjoining surfaces are banded with 
one stroke of the gun. 


without shutting off the gun, but 
it does mean that this should be 
done wherever the shape of the 
article permits, 

It has been found that by mount 
ing certain kinds of work on a 
turntable which can be revolved 
easily, it is possible to finish such 
objects with one or two simple 
motions without shutting off the 
spray gun more than once or 
twice. 

Such continuous, or nearly con- 
tinuous, operation of the gun will 
assure maximum coverage pe! 
unit of time and so will produce a 
maximum output from the spray 
ing operation. 

In such work, it usually is neces 
sary to provide a turntable to hold 
the object during painting so that 
it may be rapidly positioned from 
time to time for complete access to 
all portions. Then, by working out 
a suitable sequence of motions for 
the spray gun, complete coverage 
of the article can be obtained with 
a few rapid strokes and simul 
taneous or alternate movements of 
the fixture holding the work 


Non-Lubricated Bearings 
Seen Just Ahead 


A DEVELOPMENT that may elim- 
inate the need for conven- 
tional lubrication in many types of 
bearings was disclosed last month 
with the announcement at New 








July: Silicones 


Silicones have been bothering many body shops, according 
to reports from readers. Technical Editor Lowery is to 
explain the best removal techniques to you next month. 
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York of a new automobile suspen 
sion joint 

Key to this development is the 
use of “Teflon” tetrafluoroethylene 
fiber woven into fabric, ‘“Teflon,” 
one of the most slippery material 
known, can now be used unde! 
heavy load, opening the door to 
development of improved bearings, 
many not requiring lubrication, ac- 
cording to the du Pont Co., Wil 
mington, Del 

Use of fabric of “Teflon” fiber 
to face metal suspension joints, In 
addition to functioning without 
customary lubrication, reduces the 
amount of friction by more than 
50% in comparison with standard 
lubricated suspension joints used 
in today’s automobiles, it wa: said 

With the various applications of 
bearings faced with fabric of “Tef 
lon.” many annoying’ chassi 
squeaks caused by breakdown 01 
loss of lubricant may well become 
a thing of the past, the announce 
ment said 

Developer of this use for “Tef 
lon” fiber is the American Metal 
Products Co. of Detroit, a manu 
facturer of automobile and alr 
craft parts, materials handling ¢ 
quipment, and plumbing fixture 
Du Pont, originator of “Teflon, 
cooperated in developing this use 
for the versatile synthetic fiber 

Most of American Metal Prod 
ucts’ efforts to date have been di 
rected toward improved front and 
rear suspension component for 
automobile Several automobile 
manufacturers have AMP assem 
blies on test 
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ABBREVIATIONS 


—Elderado 306@4700. 1—Valve-in-head. OB—Oil bath. 


'—170@4400 with Powerglide. L—t-head. Prt.—Preterred. 
340@ 5200 on Chrysler 3008. N—Na Ps—Propelier shaft, rear transmission. 


i. 
G—Gear. NA—Medi fied Lincoln engine RW—Rear wheels. 
H— Hydraulic. announced as “adequate.” Y—Yes. 
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‘,..1t becomes our duty to present 
Commercial Credit Plan .).0.so1c-synun decir 


TOM O'BRIEN, Tom O'Brien 
Company, Indianapolis, Ind. 


“There's no doubt about it, good public relations i 
one of the big reasons for our success. Because we 
believe it’s best, it becomes our duty to present 
COMMERCIAL Crepit PLAN to our customers, Thei 
factory-to-user facilities make it po ible for us to 
handle volume business and run our business on 
year-round basis. Working with Commerciat Crepri 
since we started 23 years ago has he I pve dus do a bet 


ter job for the factory, the customer and oursel ve 


Commercial Credit dealers 


are successful dealers 





Write or call our nearest office for complete 
information on the benefits of ComMMeERcIAI 


Crepit PLan. Why not do it today? 


COMMERCIAL CREDIT CORPORATION 


A service offered through whsidiaries of Commercial 
Credit Company, Baltimo apital and Surplus 
over $190,000, 


United States and Canada 





1956 PASSENGER-CAR SPECIFICATIONS 


ELECTRICAL 


MAKE AND 
MODEL 


Spring Tension 
Max. Centrif. 
Max. Vac. 


Spark Advance 


Contact Arm 
ozs. 
Spark Advance 


BUICK Special & Century 13%'@170 10.5°@ 12” 


BUICK Super 1344°@ 1750 10.5°@ 12” 


BUICK Roadmaster 134%°@1750 10.5°@ 12” 


9° to 11°@2000 | :16.5°@17%" 
CADILLAC 60, 62 and 76 
18°@ 1750 7\4°@10" 


16°@ 1800? 11°@12” 
14 @170 13% @15” 


CHEVROLET 6 

CHEVROLET 6 

CHEVROLET Corvette 

CHRYSLER Windsor 17 29-3 : 13°to 15°@2020 12°@ 15” 

CHRYSLER New Yorker 1 29-32 | 1 3! D Jf 8% wo 1244°@17" 
1044°@2400 


CHRYSLER Imperial & Cr. imp By to 1244°@17" 
1044°@2400 
CONTINENTAL 26-28% 20 32-36 None 134%°@ 1.88” 
7°@800 
944°@2200 


DeSOTO Fire Dome 7 29-32 
DeSOTO Fire Fite 7 29-32 
DODGE Coronet 6 ‘ 1943 7 § D 9°@1700 9° @14" 
DODGE Coronet 6 1 29-32 16°@2150 1344°@ 15” 
DODGE Royal 6 and Cust. Royal | ‘ ] 5 FW 17°@2375 12°@ 15” 
FORD 6 Main., Cust., Fair 5-3 42-36 None 1344°@6”" 
FORD 6 Main., Cust., Fair ; ] 42-3 l None 1644°@1.6"a 
FORD Thunderbird None 13.5°@2.19” 
1444°@ 1500 8\4°@o”" 
9 @2000 5°@10'\4”" 
14°@1700 12°@12'4" 


HUDSON Wasp 6 

HUDSON Hernet 6 

HUDSON Hornet V-8 

LINCOLN ‘ 7 32-3 rte None 1314°@2000 
@ 1.88” 


MERCURY } Dele 7 6 None 1344°@2.19”" 
17°@ 1600 5°@ii" 
15°@ 1350 7@it" 
14°@1700 12°@124" 


NASH Statesman 6 

NASH Ambassacior 6 
NASH Ambassador 8 
6° @14100 21'4°@ 16" 


OLDOSMOBILE “88” 
26°@1400 21'4’@16" 


OLDSMOBILE Super 88" & "98" 
PACKARD Clipper Cust. & Del 7 7 17 VD 15°@ 2000 12°@ 124" 
PACKARD & Caribbean } ) 12°@2000 834° @144" 
PLYMOUTH 6 2 5 ) 0° @1300 v@i4" 

PLYMOUTH 6 7 2 7 16° @2100 134 @15” 


PONTIAC Star Chief (Safari j 26-3 23, 33-3 ) ) 10°@3600 8°@ 134” 
PONTIAC Star Chief 26-33 923 33-3 I 10° @ 3600 8°@13" 


17°@ 1600 @ii" 


RAMBLER 

STUDEBAKER Champion, Petham ) s 7-20 2 i} 2 14° @ 2800 
STUDEBAKER Commander, Parkview 1 ‘ . 24° 2200 
STUDEBAKER Pres., Pinehurst I 24°@ 2200 
STUDEBAKER Golden Hawk 20°@ 1700 


ABBREVIATIONS 


Dynaflow 30°bte. Ca— Carter. 
Powerglide 14°@ 1750. CP—Crankshaft pulley. 
Powerglide 2644"btc. Ff W— Flywheel. 
®~—Fairiane 1344°@2.9". Ho— Holley. 
atc After top center. M—Sed. Trans. 22°btc; Auto. Trans. 27°btc 
Au— Automatic. N— Negalive. 
b- Automatic wanemission 6 btc NA~ Not announced. 
B48--Bal. & Bal. Q—Usage not reco nmended 
bte— Before top center. RP— Rochester Products. 
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FUEL SYSTEM 


a 
a 


Intake (.0 
Exhaust 


Ids. 
Tappet Clearance 


Cap. & Ter. Grd. 
Fuel Pressure 
Tappet Clearance 


> 
> 


a-WW 


> 


Ca-WCFB 
RP-4G 
Ca-WCFB 
RP-4G 


) 39°bte 
7008750-51 to 644 
7009254-55 3%-4% 1044"bte 
7008387 -88 4-54 18°bte* 
Z 1-5% 21'y'bt 


BBD2312 5-644 5*bte 
WCFB2314 5 644 15°bte 


WCFB23HS | 5-64 Au | 15°bte 


60A 16-5 18°bte 


BBD2308 5 61% i "bt 
WCFB2311 » 6% i / 15°bt 
12°bt 
14°bte 
11"bt 


24°bte 
12°bte 
12°bt« 


WAI-2009 5 5 | 26° bt 
WDG-2252 4-5 / t 43.7°bte 
WDG-2231 5t t 14° bt 


18"bte 


BBS2295 
BBD22998 
BBD22595 13 

TOORH 96 
400,900 


St —Stromberg. 

T1956 Packards have Carter WCFB-2394-S and Rochester 
4 GC-7008610 and 4 GC-700960 (Caribbean model only 
Clippers have Carter WGD-2393-S and WCFB-2394-S 
and Rochester 4 GC-7008610 

te—Top center. 

VD — Vibration damper. 

X—Std. and O. D. Trans., 3°btc; Auto. Trans., 6°bte 

Z~ WCFB-2419S front, WCFB-2362S rear. 
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Left to Right 


Building 


Auditorium Dome 


Main Research Building, Service 


(behind water tower) Engines 
facing 22-acre lake, focal point of GM Technical Cente 


Building, Manufacturis 


ring Building, Styling Building 


At this new Technical Center 
we welcome 
the challenge of the tuture 


W: HAVE just dedicated one of the most far-reaching 
industrial projects ever undertaken by an American 
business. 


It is the vast General Motors Technical Center, built on 330 


acres of beautifully lands aped « ampus northeast of Detroit 


More than four thousand scientists, engineers, stylists and 
technicians are at work within its twenty-five modern air- 
conditioned buildings making it the largest institution in 
the world devoted to progress in the industrial arts and 


sciences 


As such, through Research, Engineering and Styling it 
he Ips make next year s automobiles. home appliances 


Diesel engines and our other products better than this 


\ ear’s models. 


> ’ : es 
Beyond that, at the Technical Center men of inquiring 
minds are delving into the unknown in search of new 
materials. new forces, new tee hniques that will maintain 


\merica’s technological leade rship lor generations to come 


Here scientists are re arranging molecules and re patte rning 
alloys to produce sturdier metals, more eflicient lubricants 
hore powerful fuels. 


He re engineers are experinme nting with ways and means of 
adapting these discoveries to the production of more useful 


things for the public. 


Here stylists are plotting new designs that will insure 
greater beauty, comfort and convenience in the shape of 


things to come 


And the horizons of the Technical Center stretch far beyond 
the motor vehicle. It has already deve loped the first succes 
ful mechanical heart, a new Centri-Filmer for purifying 
vaccines, and is engaged in many important humanitarian 
projects, 

the challenge of 


welcomes 


of knowl dye that 


Chus equipped, General Motors 
the future. We hope to open new field 
will help to build an even more dynamic il d prosps Prous 
national economy and attract more and more you 


people to technical careers 


in technical progress 


GENERAL Morors 
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NOW is the time 
to push NEW CHAMPIONS 


Consumer advertising on 5-rib Champions 


with the new Powerfire electrode breaks this month. 


It’s your chance for greatest sales and profits! 


This month—in Life, Look, Saturday 
i vening Post, Reader’s Digest and 23 other 
big-name magazines with a total of more 
than 100 million readers—we’re announcing 
our new 5-rib Champions with the new 


Powerfire electrode. 


If you haven’t already stocked up, grab 
your phone and ask your jobber to send 
you a supply. For despite the claims of 
others, Powerfire is the first real news to 
come out of the spark plug business in years! 
The national advertising—and all adver- 


tising—is going to tell car owners, farmers, 


truckers, boat owners about Powerfire. It 
will show them how the Powerfire electrode 
will improve their all-around performance 
and how it will maintain this new and better 
performance. It’s going to do this without 
any fancy facts or wild claims—but with 
actual figures obtained in tests conducted 
by one of the country’s largest independent 
research centers. 

The Champion Powerfire advertising 
is a story that is bound to sell a lot of 
Champion Spark Plugs. Now is the time 
to get behind it and push it—while the big 
news is breaking. 


( 
o 7 { 
riNohr Vil, 


P.§. The Champions on your shelves right now have the new 
Powerfire electrode. Make sure you have plenty in stock! 
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HERE’S WHAT CAR OWNERS ARE GOING TO SEE 
IN THE NATIONAL ANNOUNCEMENT ADVERTISEMENT 


The Champion announcement advertisement is going to 
point up the average increase in road horsepower obtained 
when new Champions replaced plugs that had gone roughly 
10,000 miles in test cars of all makes. It’s going to point out 
some of the amazing above-average results brought to light 
in the tests. And in photos and copy it is dramatically going 
to show the superior characteristics and long-life qualities 
of the new Powerfire electrode as contrasted with an ordinary 


electrode. 


Quicker starts, too— 39% quicker! 


Truck Tests Prove 
Powerfire's Longer Life 


In over-the-highway truck fleet 
tests, the toughest kind of spark plug 
operation, Champions with the 
Powerfire electrode lasted more than 
3 times as long as former plugs. A Look 
Diamond T-720, for example, of the for 
fleet of Barry Transports, Inc., Oak the 
Lawn, Ill., got an increase of 420° S ribs 
of former mileage. It went 12,797 
miles without a plug change, in con 
trast toa previous high of 3,000 miles 


cMAMPIO® 
——— —— = — 
7 SPARK PLUGS 


COMPANY © TOLEDO 1, OHIO 
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Roy and Jerry Schuetz, who run 
a Mobil service station in Cleve 
land, Ohio, talk shocks, demon 
strate shocks and SELL shocks! 


‘Demonstrations sell... 
50 SHOCKS A MONTH" 


. says Roy Schuetz, Cleveland 


One of their favorite demonstrations is to put a car on the rack, 
loosen the lower end of the shock, and let the customer pull it 
Then, they hand the customer a new Briggs shock to pull. It 
doesn’t take long to tell the difference . . . and make the sale 

“There are lots of door-openers to shock demonstrations,”’ says 
Roy. “Bad springs, noise, hard steering, ‘rock-and-roll’ rides are 
some. Ask enough drivers to check their shocks and you're 
bound to sell a lot.”’ 

You'll make bigger profits selling Briggs Hydro-Muscle® Shock 
Absorbers. Ask your jobber to show you the complete Briggs 


merchandising plan. 


HYDRO-MUSCLE 
RIDE CONTROL 
for the ride of your life—for the life of your car 


Briggs Shock Absorber Company + 1148 Euclid Avenue + Cleveland 15, Ohio 
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Mrs. Welborn used to pick up 
parts for her husband around 
Wichita and handle general “clean 
up” chores on parts and the 
garage, but today she is house- 
wife and not garage helper. 


Hands That Rock IGOA 


(Continued from page 53) 


I need to and go fishing. I can fish 
as long as I want to. Iam my own 
bo 

A look at Ernie Welborn’s hand 
proves he handles a wrench often- 
er than a reel, even though he told 
trade press friends the above wa: 
his philosophy. The fact that he’ 
a graduate of an automatic trans- 
mission training school, has worked 
for a bus fleet and has been a shop 
foreman for a dealer or two would 
indicate he’s never spent too much 
time loafing 

Aftermarket manufacturers have 
joined the IGOA as allied mem- 
bers, planking down annual due 
of $250, because, they said, they 
have faith in men whose hand 
are like Ernie Welborn’ 

The hands around the table at 
the board of directors meeting of 
IGOA were the hand you see 
here. There wasn’t a professional 
association manager’s hands in the 
lot 


Meeting Labor Demands 


(Continued from page 52) 


They are good-will builders in 
their conscientiousness to give top 
grade service, They take friendly 
kidding from the customers with 
good humor and courtesy 

A for me, I am getting a 
breather, an interval to relax and 
catch up on a few chores that 
needed doing. It is all the more 
gratifying to know that my cu 
tomers are being well taken care 
of in my absence 

This approach to the labor short 
age has served me well. Each 
ervice station has individual prob 
lems of its own, depending on the 
trading area it caters to. This may 
be a solution to others who find 
themselves in a similar predica 
ment. 


Floridians to Hear Wiles 


Ivan L. Wiles, vice-president of 
General Motors in charge of dealer 
relations, will address the Florida 
Automobile Deale: Association 
annual convention in Clearwater 
Oct. 23 
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The “BIG SWING” 
in DIXIE is to 
SOUTHERN 
DOUBLE=LOCK 


BONDED BRAKE SHOES 














For in the South only SOUTHERN is BASIC! 


1. First to Make Molded Lining 

2. First to Make Bonding Adhesive 

3. First to Offer a DOUBLE-LOCK Bond 
4. First to go all the way-- 


Raw Asbestos to free Delivery by Trucks* 


Your Brake Shoe Exchange Business (like ours) can Double each year too! 
Get on the Band Wagon while the "Big Swing’ is on. We dare you to 
compare prices and quality! Ask your Jobber for details. 


*261 N. C. and S. C. Cities and Towns covered weekly. 
Up to $3.00 2-way Freight Allowance elsewhere. 


OL THEAN 


FRICTION MATERIALS CO.—— CHARLOTTE.N.C. 
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Only new Westinghouse 





SELL THE ONLY NEW HEADLAMPS THAT ARE ALL-THE-WAY NEW... 
New Westinghouse SAFE-T-BEAM Headlamps! 
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SAFE-I-BEAM headlamps 
these new selling features! 





EXCLUSIVE 2-BEAM GLARE SHIELD for full 
glare protection on both High and Low Beams! 


You sell a safety exclusive when you 
sell new Westinghouse SAFE-T- 
BEAM Headlamps! For only SAFE 
T-BEAM Headlamps stop “bounce- 
um back glare” on High Beam as well 
as on Low Beam. And make no mistake about it . . . this 
is an essential difference. A difference motorists recognize 
instantly. A difference that makes it easy to sell two head- 
lamps every time—instead of the usual single replacement! 


Better See-ability on clear nights too! 

e Up to 25% more light on both beams! 
e Beams up to 80! longer! 

e More light on the right! 


NEW AIMER BUTTONS 
for quick, precise mechanical aiming! 


Assure accuracy... Perfect aiming every time—buttons 
seat the aimer accurately in relation to the direction of 
the light beam. Westinghouse SAFE-T-BEAM Headlamps 
can also be aimed by other aiming machines or screen 
methods. 


Save time. . . It takes only a few minutes to install and aim 
Westinghouse SAFE-T-BEAM Headlamps—can be done 
in broad daylight! 


Save money... A screwdriver and any of the low-cost 
mechanical aimers on the market today are all that’s 
needed! 


Save space... The job requires only a few feet in front of 
the car—won't interfere with other shop work. Can be done 
indoors or out. 


All other new headlamps: Stray upper light from 
High Beam strikes fog, rain, snow . bounces 
dangerous, blinding glare back into driver's eyes 
Thus all other new headlamps limit the driver to 
Low Beam just when extra visibility from High Beam 
is needed most. 


New Westinghouse SAFE-T-BEAM Headiamps: 
Exclusive 2-Beam Glare Shield screens stray upper 
light from High Beam as well as from Low Beam 

to eliminate bounce-back glare! Only new Westing- 
house SAFE-T-BEAM Headlamps let the driver 
select the beam that best suits road conditions 


All three types of new Westinghouse 
SAFE-T-BEAM Headlamps—the 5040S 
(6-volt), 54008 (12-volt) and the 54408 
(heavy-duty truck)—have the 2-Beam 
Glare Shield and the Aimer Buttons 











WATCH WESTINGHOUSE 


WHERE BIG THINGS ARE HAPPENING FOR vou! 
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C. F. Jessee (right), manager of 
Ford’s Dallas assembly plant, 
proudly exhibits the 100,000th 
1956 Ford turned out at his plant 
to L. D. Crusoe (center), Ford Mo- 
tor Co. executive vice-president- 
car and truck divisions, and Rob- 
ert S. McNamara, Ford vice-pres- 
ident and general manager of the 
Ford Division. Both top Ford ex- 
ecutives toured the Dallas plant 
May 10, following a meeting of 
1,000 company dealers from Tex- 
as, Louisiana, Mississippi and a 
portion of Alabama. Production on 
the 1956 line started September 
6, 1955. The milestone car brought 
to 1,908,297 the number of cars 
and trucks assembled in Dallas 
since Ford started assembly op- 
erations there October 1, 1915. 





“Building” Workers 


(Continued from page 61) 


HYDRAULIC VALVE TREATMENT i iassaaaiaa aia then tae 


pect in service when they buy a 
For Top Engine Performance Wellford car, Our mechanics work 
from 8 a.m. until 5 p.m., but the 

ervice doors are open from 7 a.m 
to 6 p.m. We do no night work.” 
In addition to the ten mechan- 
ics, the service department has 
five porters. Charlie A. Wallace i 
in charge of the new-car get-ready 
department. He has been with the 
company since it moved to its pres- 


CORRECTS! ent location on “Auto Row” in 
' 7 1941. For its first twe “ars the 

Frees hydraulic valve lifters s. . Th hog 
firm was ituated closer down- 


Permits valve lifters to operate quietly town, at Third and Monroe, after 


Dissolves engine sludge and varnish opening in 1939 
Parts manager is M. G. Gil, who 
Increases power and gas mileage has been with the company many 
onsernat years. Mrs. Juanita Smith, the of- 

ULIC VALVE fice manager, has been with Well 

ford since he started busine 
George Corbett, Wellford’s gen- 
eral manager, has been with the 
company five years, while one ca! 
alesman, Ed P. Shelton, has been 
elling for Wellford since the very 

first day 

Wellford, a past president of the 


' 

MAINTAINS! Tennessee Automotive A ociation 
Keeps valves and lifters free has been quite successful as a 
trader. He has a sound and loyal 
Cools as it lubricates organization It’ built on both 
Protects engine parts ales and service. The foundation 
l Wellford’ reputation for fal 
dealing with his employees a 
well as with the publi 
DO YOUR CUSTOMER A FAVOR! TELL HIM ABOUT THIS _ 

EASY Two-Step Treatment — He'll show hi »ciat i iis 

repeat ademas = iin lhc a ec otacaa Bradenton Floridians Elect 
Order from your jobber, or write to Dept. 166 The Bradenton (Fla Automo 
bile Deale: Association ha 


EMEROL MANUFACTURING CO., INC. ced Harley Moore Mor 
242 WEST 69TH STREET, NEW YORK 23, N. Y. president; C. A. Alderman, Brad 
enton Motor Co. (Ford), vice-presi 


dent, and Fay Firkins, Bradenton 
Nash Sales & Service, secretary 


Increases the life of your car 
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@Y Plorly Tough 


that’s the Revolutionary, New-Different 


WPERFECT> 


WHEEL WEIGHT with the 


Safety 


LINCHER | LIP 


PRECISION ENGINEERED 
GUARANTEED TO BE 
WITHIN ‘42 OF AN 
OUNCE CORRECT 








An Entirely NEW PRINCIPLE in 
Wheel Weight Manufacture 


The new PERFECT Wheel Weight embodies 
every desirable feature that makes for com- 
plete SATISFACTION in any wheel balancing 
job. The brand new PERFECT Safety Clincher 
Clip is made of High Carbon Annealed 
Spring Steel, to PERFECT’s own exacting 
specifications . . . and is heat treated accord- 
ing to PERFECT’s own formula which has 
been developed after almost 20 years of 
widespread testing and experimentation. 
PERFECT Wheel Weights are PRECISION 
ENGINEERED to do a ‘‘Perfect’’ Service job 
for the motorist and a ‘‘Perfect’’ PROFIT 
JOB FOR YOU. 


SELF-LOCKING FEATURE 
ASSURES NO-SLIP 


Note the diagram below the PERFECT 3-point 
suspension the way the PERFECT Weight fits 
under the lip of the rim 


Rela ¢- 
ITSELF 
SECURELY 
Under 
Lip of 
Rim 
Eliminating 
Any 
Outward 
Dynamic 
Thrust 


CLEARS the Sealing Flute: 


This design gives you a sturdy clip that does not inter 


satisfaction on passenger 


CUSTOM ENGINEERED 

FOR TUBELESS TIRES 
Photo above shows the PERFECT Clip on a tubeless tir 
rim. Notice how the PERFECT Safety Clincher Cli; 
of the tire by a wide margin 


fere with the tubeless tire seal, and will also give entire 
car rims equipped with both 


tires and tubes 


A COMPLETE LINE FOR 
PASSENGER CARS AND TRUCKS 


"e” Type 
(Design Patent No. 171,561) 
Made for ALL passenger 
car rims except outside of 
rims on Cadillacs with large 
chrome hub caps covering entire wheel through 
1955 or Cadillacs equipped with Sabre spoke 
wheels. Both these type wheels can be bal 
anced with "C” Type Weights on the inside 
of wheel. Made in the following sizes: 
“a> 1- 1%- 2Y- 3%- 4 5” 
Y2- l%- 2- 2%- 3%- 4%- 6-02 
%- l%A- 2u%- 3- 3%- 5§ 


as sg = 


Made for all Cad- : ie 

illacs equipped =r 
with large chrome 

hub caps covering the entire wheel 
through 1955. Made in the following 
sizes: Y2- 1- 1Y%- 2- 2%- 3-ounce 


TRUCK WEIGHTS 
The PERFECT line of Wheel Weights for trucks 


is complete in all respects made in all 
standard sizes . and each Weight made 
with the same care and embodying the same 
features as the famous line of Wheel Weights 





for passenger cars 
nn 





OTHER 


WD PERFECT> 


(R) 


PRODUCTS 


COIL SPACERS 


— 


P—G64 


MANGANESE BRONZE AND STEEL SHIMS FOR 
TERNALLOY SHIMS FOR TRUCKS PASSENGER CARS 


a - 
passe | sea | ia 
- ( _ 
min. 
| 














SA-100 PERFECT Chevrolet Adjusters PERFECT Spring Compressor Tool 
GF-400 PERFECT Idler Arm Kits for 1955-56 Chev. Passenger Cars 


HU-303 PERFECT Hudson Compensators ST-15 PERFECT Supplemental Too! 
RG-9 PERFECT Truck Rim Gauges for Installation of Coil Spacers 


PT-5 PERFECT Weight Tools PERFECT Rubber Stabilizers 
25-K ‘'P.D.Q."’ Weight Tools ; 

PERFECT Installation Tool H-10 Installation Tools 

for Coil Spacers PT-99 Installation Tools 


MORE WHEELS ARE BALANCED WITH PFAFELT> 
WHEEL WEIGHTS THAN ANY OTHER 


PERFECT EQUIPMENT CORP., KOKOMO, INDIANA, U.S.A. 





Chevrolet's Distributor 
(Continued from page 69) 


wise), thus giving the approximate 
dwell angle required 
Adjusting the engine governo! 
The governor should limit the 
engine no-load rpm to about 4,200 
rpm. To adjust, stop the engine 
remove the cover band and turn 
adjusting nut while holding op 
posite end of shaft as adjusting nut 
is turned. To increase the speed 
limit setting, turn the adjusting 
nut clockwise; to decrease the 
peed limit setting, turn the ad- 
justing nut counterclockwise 
Checks and adjustments with 
distributor removed from vehicle 
Removing the distributor cap 
The cap is removed as shown in 
Fig. 2. Place screwdriver in slot 
head of the latch, press down and 
turn one-quarter turn in either 
direction 


Replacing the Set 


Replacing distributor contact 
point set: The contact point set is 
replaced as one complete assembly 
(Fig. 3). The service replacement 
contact set breaker lever spring 
tension and point alignment are 
factory-adjusted. Only the point 
opening requires adjusting afte: 
replacement 

Replace contact set as follow 

l Remove the two attaching 
crews (Fig. 3) which hold the base 
of contact set assembly in place 

2.—Remove the condenser lead 
and primary lead from the nylon 
insulated connection by turning 
screw (Fig. 3) in contact set 

3.—Replacement is the reverse 
of removal 

Caution 3e sure the condense! 
lead and primary lead are located 
as in Fig. 3. Leads must be prope: 
ly located to eliminate lead inte: 
ference between cap and between 
weight base 

4 Add a trace of Delco-Remy 
cam and ball bearing lubricant to 
the breaker cam 

Adjusting distributor dwell an 
gle: Either of the following meth 
ods can be used to adjust the dwell 
angle to the proper setting off the 
vehicle 

Distributor tester method 

a. With the distributor mounted 
in a distributor testing machine 
connect the dwell meter to the di 
tributor primary lead 

b. Turn the adjusting screw to 
set the dwell angle to 30° (Fig. 1 

Test light method 

a. With the distributor mounted 
in a vise, connect a testing lamp t« 
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the primary lead 


under the center of the rubbing 
block of the breaker lever i 
Turn the adjusting screw line 
clockwise as shown in Fig. 1 until the 
Operate the engine at 
wrench one-half turn in the op 
posite direction (counterclockwise) 
to obtain the proper dwell angle 
Governor maintenance 

Two things are most likely t 
ause improper operation of the 


Rotate the shaft until one of 
circuit breaker cam lobes is 


lamp lights, then give the 


engine governor mechanism—dirt a 


vacuum lines 
this might result in damage to 


and air leakage 


check can be made on U 


vehicle to determine whether the 
carburetor actuator or distributor 


fault. Remove the vacuum 
connecting the distributor to 
actuator from the actuator 
high speed 


and place a finger over opening In 
actuator. If there is no noticeable 
change in operation, the trouble | 
probably in the actuator 

When cleaning the actuator o1 


never use an air hose 





it's safe 
to Say... 


MIRO-FLEX 








THE MIRO-FLEX CO., INC. 


f Whether you're buying or selling 


automotive safety equipment, be on 
the safe side and have Miro-Fiex 
on hand. It’s the line with the 
modern design for today’s modern 
fleet and with proven depend- 
ability. Mirno-F Lex is famous as the 
manufacturer and originator of the 
genuine Miro-FLARe, and as a 
leader in production and design of 
quality safety equipment. Write 
for a catalog and details today. 


MIRRORS 





1824 EAST SECOND, WICHITA 7, KANSAS 





~ 


..-f0r 
safety's 
sake 





DIRECTIONAL 
SIGNALS 











Please send me complete information on Miro-Flex Sofety Equip 


ment | om o user dealer jobber 


NAME 
ADDRESS 
TOWN 
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the parts, causing leak in non-governed engine full vacuum 
Whenever the distributor Is re The only lubrication necessar holding finge: 
moved for overhaul, the governor j with an oil the distributor 


embled cloth 


nt directly to these parts. When - 
embling the gove! } ver band Is replaced, be sure * 
' ane Dealers Must Figure Costs 


the openings and Is tight : st 
(Continued from page 57) 


to wipe the shaft 
mechanism should be disa Do not apply any hard lJubri in good condition 
and cleaned 
sefore disas: 
note the location 
of the adjusting nut on the shaft revent dirt from entering the 
© that the nut can be reinstalled chambe! for a new-car storage area 
in approximately its original posi If a vacuum pump is available We had an outside covered area 
implify readjustment. The the seals in the distributor can be of 12 spaces very attractively ar 
checked for leaks. While the gove: ranged for used-ca 
mechanism 1s disassembled moved all internal 


nor mechanism, 


display. We 
work to our 
y our used-cal 


tion to 
governor parts and passage in the 
haft should be cleaned of all dirt nor 
governo! connect a vacuum pump to the new location. placing 


vacuum outlet of the distributor. If reconditioning manager 
charge. No additional salary had to 
be placed on our payroll. Here ou 
used-car re 


and deposits to prevent 
valve sticking which would result 


in full 





new-car get-read 
conditioning, new- and used-car 
lubrications, polishing and under 
coating are taken care of 

The move brought us a 25% 
profit for 


Zain 


: in service and parts gro 
PS the first quarter of ‘56. Service 
TRU LITE A / SS ales went up to $90,448 during 
x SEALED BEAM GAUGES L;s eg this period, a gain of 21% over ‘55 
"4 and parts and accessories sales rose 
to $127,675, showing a gain of 17% 
Fixed expense coverage for the 
first quarter of ‘56 rose from 83.8 
of last year 85.1%, in spite of 
increased new-car sales manage 
ment this year. Expense increased 
for the first quarter of ‘56 to 
$96,167; during the same period in 
"55 it was $77,68-¢ 
Seven stalls were gained at the 
old building as ten new stalls re 
placed them at the new location 
Four lifts were added, new air 


compressors, new airline and 


other necessary equipment 
The move has enabled u to keep 


new cars equipped and ready to 


SORIOR The only headlight aimer that actually deliver, helping us keep apace 


MODEL 2C : 
Jnclodee pair bi-in sells service and sealed beams with our schedule more efficiently 
Away from the hustle and bustle 


area oul 


plast suges 
rp pode y ped Only TRULITE GAUGES have the Lcl , 
1 ved - of the customer labor 


ir mechank are 


it tage of checking complete head 
iment in 30 seconds without 1 new- and used-c: 


‘ ip 
heck pad & @ 60 t ally 
ese 29 , hoodrings from the ear 
kept going steadily as they move 
PRULITE is now equipped with a 
from undercoatin polishing, get 


STANDARD prec m engineered ilibrated le 

MODEL 2BW f DIAL A LEVEL, Allows quick compensatie ready and othe rvice 
P : for ai inlevel rvice aren y : ; 

ne , me 'RULITE GAUGES chee ee We credit our additional 

veut ny « et time facilities with the 10% jump 


on 


th taal 
have had in used-car retail sale 
as well as the increase in customer: 


labor and parts on repair orders in 
oul he p 

Which brings us back to the 
tarted out with: the con 
» automobile 


DELUXE 
MODEL 28 

Sass point we 
cept dig my Bit § | tinued expansion of the 
+ wit market. So optimistic are we that 


with 
the automobile busine will con 


" *49 
tinue to boom that here at Chevy 


Chevrolet we are looking 


fe ame a vnidard 


’ 


TRULITE CORPORATION DISPLAY KIT 2wR DISPLAY KIT 2R Chase 


All stee! display sig All steei diss , ; ; ; 
ah areata sh cea years ahead and replanning pre 
ent facilities to absorb the record 
highs in sales and service that 
to come 1n 


WESTERN ' % 


promise in the yea! 
this industry 
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Krom Oldsmobile’s sales team—a 





rocketing “welcome aboard” to the 





new General Motors Technical 





Center, 







Hlere, in a vast 330-acre facility 





largest devoted to 


more than 4,000 


world’s 





industrial research 





scientists, stylists, and technicians 





are developing important new ideas 





for famous GM products, 





“TOMORROW'S SALES ARE 
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suspvect: GM Technical Center 


From: Oldsmobile and its Quality Dealers 








eer biue 











OLDSMOBILE’S ROCKETING SALES TEAM SALUTES 


GENERAL MOTORS’ NEWEST RESEARCH FACILITY—-WHERE 








Here, too, exciting new Oldsmobile 
advancements are in the making to 
set tomorrow's pace...to continue the 
styling and engineering leadership so 


evident in Oldsmobiles of today! 


With a bright future ahead, Olds 
dealers are confident that tomorrow's 


new ideas will have the same 


high sales impact as today’s... will 
- I 


further build Oldsmobile’s top sales 








IN THE MAKING TODAY!’"’ 


in the new car showroom and 


appeal 


on the used car lot 


And now, as the inquiring minds of 


able men foens on the future at the 
Pechnical Center, Oldamobile and its 
Quality Dealers are proud to join in 
this opening salute to the newest 


GM 


why it’s 


family thie 


member of the 
latest 
than ever to be with Olds! 


reason smarter 





OLDS NMNIOB | LE 


DIVISION OF GENERAL MOTORS CORP. * 
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LANSING, MICH. 





AH-10B 
HYDRA-MATIC 


yA 


TOOL 


Wa 


AF-10B 
soe \ 
MERCOMATIC 
FRONT BAND 

ADJUSTING TOOL 
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BAND ADJUSTING | 





/ AF-11B 
FORDOMATIC- 
MERCOMATIC 

REAR BAND 
ADJUSTING TOOL 


ACT-1B 
FRONT & REAR 
CLUTCH TESTER 





| 


J 


ATL-2B 
THROTTLE ARM GAUGE 











ATL-3B 
THROTTLE ARM BENDER 





AH-11B 
HYDRA-MATIC 
FRONT BAND 

ADJUSTING TOOL 





TERNAL SERVICE TOOLS 


(ad 


ARC-2B 
MULTI-PURPOSE CLUTCH 


SPRING COMPRESSOR 
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BLACKHAWK 
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BLACKHAWK 


.....« GET A FIRM GRIP ON FAST AND 
PROFITABLE AUTOMOTIVE SERVICE! 


BLACKHAWK Hand Tools spell more 
money for you in automotive service! You 
can do more—do it quicker and better— 
with top-quality BLACKHAWK Tools 
that get you into and out of the tight spots 
on today’s engines. 

BLACKHAWK offers you a complete 
Line of money-making Tools for every 
phase of automotive repair. Every Tool 


has the precise fit, perfect balance and 
great turning power demanded in today’s 
service. BLACKHAWK Tools are de- 
signed for the job and fully covered by 
the BLACKHAWK Guarantee! 

See these great mechanic's Tools today. 
They add up to quicker, easier automo- 
tive service for you! The New Britain 
Machine Co., New Britain, Conn. 


NEED A BLACKHAWK HAND TOOL? 


HAND TOOLS 


= 
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NEW BRITAIN, CONN. 


Readers are invited to contribute to— SHOP TALK. 





BUICK “PERMANENTLY” THIRD 


only an in 


how much 


you have 
direct interest in Buick 
longer do you think Buick | 
to be third in registrations?” edi 
tors of SAJ asked Ivan L. Wile 
the former Suick chieftain, at 
Pinehurst, N. C., last month 
“Permanently he hot 


Now that 


going 


right 


back. Wile the new executive 
veep of GM in charge of dealer re 
Pinehurst to ad 


Automo 


lation Wa at 
dress the North Carolina 
bile Dealers A 


ociation 


Suick began building in 1948 to 


over the third 
When he 

1,500 dealer 

Southeast 


take pot, he re 
called 


meeting of 


announced at a 


Southwest and everal 


from the 





it Pays to Feature Porters! 


PORTER STEEL-PACK MUFFLER 
for better mileage, greater power, straight-through 
type, lasts 2-5 times longer than ordinary mufflers 


...chey mean extra 


PORTER HOLLYWOOD MUFFLER 
for softer exhaust tones, reduced back-pres- 
sure, new echo-chamber type 


PORTER RESONATOR 
combined with a Porter muffler, reduces 
noise factor to a minimum 


value to 


buyers and dealers 


Why feature Porters? For the same reason your customers want 
them — no other muffler exhaust system offers so much. The 
Porter name means high quality. It’s the symbol of more than 
20 years experience in research, design and engineering of 
thousands of mufflers. And it’s the mark of integrity, depend- 
ability, honest dollar-for-dollar value. If you’re interested in 
a Porter dealership in your territory, write today for complete 


information! 


PORTER MUFFLER MANUFACTURING CO., Inc. 
11820 West Olympic Blvd., Los Angeles 64, California 


esx PORTER 


FIRST IN MUFFLERS 
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A column of informal 

comments about the 

automotive trade and 
its problems. 








a 


New Orlean that 


following 


yeal ago at 
3uick should 
ahead of Plymouth, many of 
coffed at the very 


move the 
yeal 
his listene1 


idea 


2,745 YEARS OF EXPERIENCE 


There’ 
tive experience represented in thi 


2,745 years of automo 


room __ tonight,” aid President 
Charles G. Conn, Jr., of the North 
Carolina Automobile Dealers A 

ociation last month when he wa 
attention to one 


‘Old 


calling special 


veteran at the association’ 
Timers” banquet at Pinehurst 
The Raleigh Pontiac dealer spot 
lighted G. C. Thomas, the Char 
lotte Cadillac who wa 
celebrating hi 
franchise holde1 
Thomas, Conn recalled, began in 
1905 with $450 a 
and the following year 
new Cadillac 
“Last year thi 
new and used cars and did gro 
sales of $7,856,000,’ Conn reported 
As the scores of “Old Timers” 
present sang “Happy Birthday,” a 
multi-tiered cake was brought in 
Thomas, in accepting reelection 
as president of the Tarheel “Old 
Timers,” remarked: 
“No building better 
than the foundation it sits on” in 


dealer 


50th year a a 


a used-car dealer 
old his first 


man sold 3,245 


today is 


Address any comments to: South- 
ern Automotive Journal, 806 
Peachtree S¢t., N.E., Atlanta 8, Ga. 
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_ 


| If it's worth 


‘ 

_ 

> 

a 

a good 
Serviceman’s 

time... 

- 





Titen 7790 & 


it's wortha 
/| good 
©) spark plug 


Belden 


SPARK PLUG WIRE 


for original equip- 
ment bs 
7772 Stainless steel 
strand, chromium 


legpored LOW e 


7766 Semeeit ‘Polg- 
sil” for hot rods 
and demonstration 


models. 

* 
SPARK PLUG WIRE SETS 
Timesaving, easy to in- 
stall. INSULDRI and 
standard sets for all cars. 























Belden 


WIREMAKER FOR INDUSTRY 
SINCE 1902 
CHICAGO 





Battery Cabies . Spark Piug Wires . Lighting Wires 


SOUTHERN AUTOMOTIVE JOURNAL for June, 1956 Want more facts? Use Reader Service Card Page 122 





necessity for 


dealer 


up the 


pointing 
proper management of a 
nip 
(Note 
his cake 


the veteran dealer and 


at the left.) 


WHAT KIND OF BALANCER? 


Miss. 


Columbus, 


Dear Si 
I have read with interest in your 


“A Good 


April issue the article 
Jalancer Sells and Sell 


We do a fair job on this balancer 





IT’S EASY AND PROFITABLE 

TO VULCANIZE TUBELESS 
TIRE PUNCTURES WITH 
“SIZZLE PATCHES"! 


No Gimmicks 
No Trick Methods 
No Guess Work 


Vulcanize for SURE with Monkey 
Grip ‘Sizzle Patches." It's the 
permanent, safe, easy way. 


PILLER TABS 


piug the hole 


You're really in business for Tubeless Tire repairs with 
Sizzle Patches’’ and a minimum of service equipment. 
Don't be confused by untried methods. Monkey Grip's 
easy to follow instructions for ‘Sizzle Patch’ repairs. 
Assure your success and your customers’ safety; Order 
your supply today. 


The FILLER TAB rubber 
flows into the hole and 
the puncture is perme 


nenthy 


i 
Libs 


MONKEY GRIP SALES CO. 


P.O. BOX 6170 7 DALLAS, TEXAS 


vwlcanized 


Easy to Follow 
“HOW TO DO” 
Instructions 


Monkey Grip Tube- 
less Tire Vulcanizing 
Clamps are fast and 
easy to use, with pat- 


Write for free copy of 
ented magnetic foot. 


Tubeless Tire Repair 
Bulletin . . . Fully illus- 
trated. 
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business and I would like to know 
exactly what kind of machine thi 
fellow was using. It might help me 
to sell a few more balance! 

HERMAN CROWDER, 

Owner, 

Price Auto Supply Co., Inc 

Glad to advise you 


BUMPER BABY YEAR 
Looks like 1956 will be a bang- 
up year for Holston Auto Supply 
Co. of Kingsport, Tenn., not only 
in business but in babies! The com- 
ing of the New Year saw six em- 
ployees on the fathers-in-waiting 
list 

In the lead were two of the shop 
employees, Dallas Kendrick and 
Robert Depew, who announced 
that they expected to 
cigars soon, and did 


pass out 
within two 
days of each other. In rapid suc- 
cession four others joined the ranks 
of expectant fathers, with all de- 
partments trying to join the act 
Third to join in the bragging wa 
Service Engineer S. P. “Jake” Mc- 
Connell, whose news was a ten- 
pound, seven-ounce boy. Crowd- 
him will be Max M 
the purchasing department 
two of the truck drivers 
Barrett and Vincent Ball 
Elliott Kilgore of the shipping 
department is credited with having 
touched off the epidemic, He wa: 
first to become “proud papa” sev- 


Goins of 
and 
Glen 


ing 


eral months ago 

A few of the employee 
what all. Some 
the coffee might be “spiked” with 
a “miracle drug” to make new men 
of the expectant fathers, a_ belief 
that was strengthened by the fact 
that one of the new fathers had 
other children, the youngest of 
whom was 21 yea! old. The 
youngest children of two othe: 
new fathers years old 
Some employees are now shun- 
ning the coffee while others gulp 
a gallon a day 

The 
cigars has 


wonder 


caused it believe 


were nine 


passing out ol Oo many 
made the regular 
but it ha 
effect on 


who im- 


cigal 
smokers very happy 
had a rather 
the three lady employees 
mediately light up their cigar 
Two have 


degrading 


eact 
time and start smoking 
since stated that they prefer ciga1 
and indications ar¢ 


become 


to cigarettes 
that all may confirmed 
cigar smokers the Holston 
stork quits flapping his wings 
To avoid the usual floor 
at the hospital, Robert Venable of 
the paint department took the easy 
little girl 


be fore 


pacing 


way out and adopted a 
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MAC’S NO. 13 


New Display and 
Shipping Case! 








SET UP THIS SUPER DISPLAY AND WATCH 
YOUR MAC’S NO. 13 SALES SKYROCKET ! 


A real point-of-sale mass display merchandiser — a combination 
display and shipping case with a heavy corrugated liner to pre- 
serve the appearance of this marvelous new sales aid! Pressure 
applied reminder labels are included in each case, assuring you 
profitable repeat business. 

Remember, Mac's No. 13 keeps radiators and cooling systems clear 
for one year and is an excellent water pump lubricant as well. 
Order your stock immediately, to avoid back-ordering, and cash 
in on greatly increased volume. 


Your colored plastic ball point pen 
is included in every case. 


SUPER GL In LOS ANGELES 42, 
"9 = CALIFORNIA 
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Dear Bill 

Well, Flaming Youth 0 ou 
blew yourself to a power-pack job 
when you got your new car thi 





time 
Hope you dont have the arnie 
experience I did last week when I 
Wa road-testing§ ; custome! 
power-packed crate. A youngster 
in a home-made job almost as old 
us he was outdrayged me from a 
tanding start and I chickened out 


before we actually found if the new 








job had anything on top of the 
peedometer that he didn't. 





Sut you dont 





about mileage 

that you can f ‘ good 
ometimes better, mileage than on 
a standard job, if you just don't 
put your foot in the carburetor 


every time you take off. The ef 
ficienc y ofa top tuned job pay oft 
if you don't get too many carb 
valves open and let her swig the 
urprising how fast the; 

} 


lose their power though, as mile 
the aren't 


age builds up and if y al 
VALVE CAPS have been driven pretty fast now and then 
Carbon in the firing chamber can 
made teal power until it isn't funny 


ometimes before the crate is out 

by of warranty. Not that they lose the 
power any faster than a standard 
job, it’s just that the guys who play 
with the hot jobs just seem to mi 
it quicker 


We've been giving the unusual 
Over 500,000,000 pecial services a little play in ou: 
Acme Valve Caps . ; . 
mailings of late. Some of our cu 
have been sold! F : = ‘ 
It's no accident! 
Tire men really ervice, so we try to attract them 


tomers have gone hopping for 


go for these back by mentioning items the 
heavier, sturdier, weren't likely to have been given 
longer-lasting 
caps. They're 
precision formed also that we are keeping 
machined of a record of the jobs they have had 
sone arose and have coming at given mileage 
and nickel 
plated for Oil filters, air cleaner peedom 
thousands eter cables, rear wheel bearing 
> of miles of alignment, lubrication of certain 
good looks. hod 


y parts, etc., can make up an 
impressive list and they are part 
that are often neglected. Our re 


minders get them in for further in 


elsewhere and to keep them in 


Manufacturers of valve cores * valve caps chucks * air hose couplers * oir pections, and at the same time get 


hose * couplings * vulcanizers * airline |, tractor, & service tire pressure 
‘se aetls cleane up i re 
aif storage tanks * shur-call driveway signal & tubing * tank valves * valve the le t ii] il d i} ind t yu 


gauges * « 
is * blow guns * nozzles © repair valves * rubber valves * drain ble-free for many months to come 


tools * fishing too 
cocks * screw fittings. Write today for our complete, new catalog W 
r 


ve been pushing the “elec 


trical inspection too, which 1 
E more of a job than it used to be, but 
ACME AIR APPLIANCE CO., INC. pel > alegre pal tet 


/ placeme nts, so we give V 

100-120 Hinsdale St., Brooklyn 7, N. Y. got, It’s surprising how long these 
12-volt jobs can run with a batter 
practically dead. We make _ the 
usual battery and voltage control 
electrical checks and then visually 
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Check these “stand-out” features and you'll 


DISCOVER THE DIFFERENCE 
IN DODGE ! 


This isn't just ‘big’ talk. Dodge actually is bigger all around—vp to 7.7 inches Dodge push-button Powerflite makes every other 
longer than cars in its own field, 14.5 inches longer than cars in the “low price” way of driving old-fashioned. {t's mechanically 
field. Dodge is bigger inside, too. More legroom front and rear! More hiproom perfect—the easiest, safest, surest way of driving 


front and rear! Dodge gives you plenty of room to relax in comfort. ever developed. Just touch a button and go! 


Dodge is powered for to- Solid—that's the way Dodge Builds ‘em! From the frame right on Whe says parking isn't fun? 
day's driving! Aircraft- up, Dodge is engineered to take the roughest punishment. EXAMPLE Dodge power steering does 
type 260 hp. V-8 engine Box-section side rails provide greater strength and ruggedness than 80%, of the work, takes 
common |-beam or U-channel type used in most other car frames. fewer turns 
Crossmembers are extra heavy. Here's solid dependability than other cars 


develops tremendous of the wheel 


break-away power! 


NEW 
'06 DODGE 


Different in the way it's 
designed 


Different in the way it's 
engineered 

Different in the way it's 
You can stop on a dime — It's America’s performance champion! No other cor hos built 

with Dodge power brakes. ever given such proof of superior performance. Ina 14 

Front wheel brakes have fwo day run at Bonneville, Dodge outclassed American » 

ented f RP VALUE LEADER 
ylinders, two anchors for stock cars and European sports cars both—shattered , 


positive, predictable stops. 306 AAA records in all, including 27 world records OF THE FORWARD LOO 
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cable and elec 


bulb 
unit on the car 


Inspect every 
trical You 
come up with some parts or 
ale almost every time 
battery 

bulb 
have you 
these inspections ma 
something to disciplin 


adjustment 


cable ervice replacement 


and what 
Some of 


like 


the custome: 


ecm 
into coming in afte 
ervice at 
actually they are discipline for our 


BZiven 


elve too, for 
cifically mentioned or ordered. w 
find we fail to make them. and 


servic 


Can 
e 
headlamp 


generator o! 


y 
e 


I 


intervals, but 


if they are not spe 


e 


) 


istomer when 


ilt a the { 
a road failure 


tne ¢ 


istomer, we alert our 


too 
Ed 


Ford Official Cites 
Southern Expansion 


yes and its dealers have more 
than $400,000,000 


economic grow th 


invested in 
three 

before World 
Motor Co ale 


outhern 
much a 
Ford 


times a 


War II, a 


When we 





Everyone wants to 
get off the “hot seat” 


’ 
They re cool! Open weave qual- 
ity over coil spring filler lets you liter- 
ally float on air. Keeps clothes from 
wrinkling in the hottest weather. 


’ 
They re clean! Exclusive vinyl 
fabric coating wipes clean instantly 
with a damp cloth. Resists abrasion, 
scuffing and mildew. 


They're colorful! ¢,:., cotors 
complement the interior of the new- 
est car brighten the interior of 
older cars 


They're comfortable! ,.,. 


vanized steel wire — with exclu- 
sive ‘‘slant-coil” construction— 
stays resilient and ‘‘springy” 
under extreme weight 
Cushions are triple sewn 

for long wear and last- 

ing good looks. 


raw product 


another 


eHECOe 
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| KOOL KOOSHION MFG. CO. 1732-1742 N.W 5TH ST 


and Kool Kooshions 
are the answer! 


@@el Kaashhian 


for complete spring and summer driving comfort 


* OKLAHOMA CITY 4, OKLA 





executive revealed a 
Ala., last month 
C. J. Seyffer, a 
ales manager in charge of deale: 
f Ford Division at 


relations for the 
Dearborn, Mich., told the Mont 
Club that 


Sales Executive 

‘in every respect we believe we 
are doing our full share 
building a greater future 
South.” 

When two new 
der construction are completed the 
company’s total southern employ 
ment will be nearly 12,000 person 
Ford now ha acilities in seven 
outhern state 

“The Ford dealer 


a very important part of the 
southeastern 


amount to 
year. They 
people in 


istant general] 


gomery 
tow ard 
for the 


plants now un- 


organization 1 
outh 


ern economy. In our 
region, dealers’ payroll 
almost $194,000,000 a 
provide 46,500 jobs fo! 
the South,” Seyffer added 

Last year, Ford shipped 200,000 
cars and trucks from its southern 
markets in other re- 
Seyffer di 


into 
of the country 


plants 
gions 
closed. 


“The those ve 


produc tion of 
above the 


hicles here, and 
number sold in the southern ma! 
ket, means a lot of additional job 
been created in the South,’ 
“Two hundred thou 
whole 


Ove! 


have 
he explained 
and units 

year’s production for 


amount to a 
ome manu 


facturers.”’ 

He said Ford i 
crease its investment, 
more jobs in the South. Since 1954, 
has completed or 
project 


continuing to in 
creating 


the company 
launched plant building 
costing $105,000,000. These include 
new plants in Tennessee and Ken 
tucky, and a new aluminum found 
ry at Sheffield, Ala 

“Aluminum is one of the ma 
of the future in our bu 
know that the new 
going to play a 


terial 
ness, and we 
Sheffield plant 1 
very important part in our produc 
operations in the years t 


Seyffer declared 


tion 


come 


Washington Dealer Gets 
Former Manager 


eng I. Klopfer has returned 
to Mayflower Motor (Mer- 
Continental) 


cury, Lincoln and 


Washington, D. C., a 
dent and general manager, after a 


vice-presi 
three-year absence 

Klopfer, a vete: 
25 years in automobile sales and 
Mayflower in 1953 to 
Lincoln-Mercury 
old a few 


an of more than 


ervice, left 
tart 
dealership, 


ago 


another! 
which he 


month 
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TERRIFIC CONSUMER ACCEPTANCE! 


FILTOREG 


FILT-O-REG is guaranteed to exert a 
maximum 2 Ibs. P.S.1., constant fuel 
pressure on the carburetor float valve 
and seat. This provides the proper float 


level under all driving conditions. 


FILT-O-REG feeds the full and correct 
amount of filtered fuel to the carburetor 
at minimum pressure under any load, 
at all speeds and extreme weather 


temperatures. 


FILT-O-REG is recommended and 
approved by carburetor specialists for 
New and Used Autos, Trucks, Tractors, 
Marine and Industrial Engines using 


Gasoline, Alcohol or Stove Oil 


FILT-O-REG fits in the fuel line between 


the fuel pump and the carburetor 


EASY TO INSTALL. Factory Set and 


Tested. No adjustment is ever necessary 


i) 


COMBINATION 


Fuel Pressure Regulator 


AND 


Fuel Filter 


AULT-<) fp 


U.S. Patent No. 2,707,051 


STANDARD MODEL 


‘795 


Deluxe Chrome Model 


$995 


Suggested Retail 


Stops Flooding 


Prevents Stalling 


Cuts Fuel Waste 
Makes Engines Run Smoother 


Gives Quick 
All-Weather Starting 


Eliminates Vapor Lock 


Improves Power and 
Acceleration 


Increases Motor Efficiency 


Keeps carburetor free of 
harmful dirt, water or 
foreign matter 


Reduces fuel pump wear 


Precision Engineered 


MAKES ANY GASOLINE ENGINE RUN BETTER! 


ASK YOUR JOBBER FOR THIS AMAZING PRODUCT, TODAY... OR WRITE: 


Made in U.S.A. for 


BLVD.,, LOS ANGELES 19, 


Factory Rep: Geo. H 


P.\ Re) id) °9-' SALES, INC. Exclusive World-wide 


959 CRENSHAW 


CALIF Distributors 


Davison Co. 102 WN. Hillcrest Or.. Marietta. Ga 


Dean A. Johnson Co., 2023 Lucas Dr., Dallas 19, Tex, S. E 
Stroud & Walden, 303 Commerce Bidg., Charlotte 7, N C 
530 Maple Ave Haddonfield, N J WwW Va 


S. W. Factory Rep 
Mid-East Factory Rep 
Mid-Atlantic Rep. R. L 


W. 69th Terrace KC Mo 
qh 1 Pa 


Mid-West Factory Rep. Paul K. Wilcor, 10 


Rep De E Oleso Pitts 


Jones Sales Co Camberwe 
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Jarrett is packing one large 
Miracle Cellulose Sponge in every case of 
pints of Jarrett's SPRA-WITE—the miracle 
“spray on—wipe off” white wall 
cleaner that takes the mess and the 
muscle out of cleaning white walls. Even 
Grandma will buy a pint of SPRA-WITE 
if you tell her about it. And the Miracle 
Sponge is as good for waxing as it is for washing 
a car. 


LE ©) JOBBER’S SPECIAL FREE GOODS OFFER 


You get one case free with every order for four 


cases of ANY Jarrett Car Appearance Product 


—including the fast-selling Jarrett SPRA-WITE. 
= 


~ | Order today and cash in on this extra profit deal. 


a 
L — | Offer Expires 
Tal June 23rd 


Get Acquainted with Jarrett’s Car Appearance Products 
Wite-Wall Kolor-Nu De Greasol 
Spra-Wite Super Car Wash Kwik 
Tire-Brite Super Duper Car Wash Plasto 
D-ice Fast Suds Fresh An’ Clean 

Golden Concrete Cleaner 


ETA 


SatisLaction Given - Hot Promised 
- CECIL H. JARRETT COMPANY, INC. 


MANUFACTURERS OF CAR APPEARANCE PRODUCTS « NEWTON, N. C. 








Holston Auto Supply Co. held this 
Sherwin-Williams paint clinic at 
Kingsport, Tenn., recently. In 
charge was J. “Smitty’’ Comer and 
J. A. Bearden of the factory. They 
demonstrated the latest methods 
in advanced coloring application, 
according to President J. Matthew 
“Hot Shot” Nelson of Holston. 


Texas, Louisiana Plan 
Mechanics’ Schools 


UTOMOTIVE wholesalers as- 
A ociations in Texas and Louisi 
ana will attempt to arrange for a 
eries of automatic transmission 
chools patterned after those spon 
ored by the Automotive Whole 
alers of Oklahoma, it became ap 
parent during the Southwest Auto 
motive Show in Houston 

Members of the board of direc 
to! of the Automotive Whole 
ale: of Texas met during the 
how to transact routine busine 
but also listened with rapt atter 
tion to a talk by Tom Payne, Jr 
executive secreta of the Okla 
homa association, on conduct of the 
Oklahoma school 

Following the director meet 
ing, G. C. Morris, ex itive direc 
tor of AWOT, said a five-man com 
mittee will be named to attempt to 
arrange Texas schools with assist 
ance of one of two state univers! 
tie the University of Texas in 
Austin or Texas A. & M. College in 
College Station 

Jules L. Lamothe, executive sec 
retary of the Louisiana association, 
aid his organization will also at 
tempt to arrange a series of school 
following the Oklahoma pattern 

Presidents of the Oklahoma and 
Louisiana association Joe Owen 
of Enid, Okla., and Ira C. Dim 
mick of Lake Charl La.—were 
in attendance at the show, as was 
of course, Kinkel Paulk of Wichita 
Falls, president of AWOT 


GM Names Crowley 
Assistant to Wiles 


— K J. B. Crowley, a Chevro 
let dealer in Providence, R. I 


has been appointed administrative 
assistant to Ivan L. Wiles, General 
Motors executive vice-president in 
charge of dealer relation 

Crowley, before assuming the 
presidency of the Crowley Chevro- 
let Co. in Providence in June, 1953 
had been a member of the General 
Motors legal staff for 15 years. He 
is disposing of his dealership 
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MAKE 530-40 A DAY! 


sell shocks the sure, easy Gabriel Way 


Adjust Shock Tester to center on front bumper 


Remind customer shocks need testing every 10,000 
bounce front end 


3 minutes! Climb on—use body weight to 


miles. Tell him you can test his in just 


ost likely the rears are too 


If front shocks are gone, rr 
make a tast $15 of more! 


Ss into ‘safe’ range 
Sell Gabriels all around 


Jump off—see how fast cars 


If it bounces over 3 seconds ocks are shot! 


3 cars in every 5 need new shock absorb- 
ers. And here, for the first time, is a selling 
tool and a selling program you can use to get 
a big share of this big business. Your Gabriel 
Jobber can supply you right now with 
a Gabriel Shock Tester and everything that 
goes with it for fast, easy sales... window 


poster, attendants’ badges, convincer folders, 


reprints of current national advertising reach- 

ing more than 5,000,000 customers. Remem- 

ber—you can make $15 or more every time 

you install four Gabriel HydrOshox, even = e 
more with Silver “Es” or AjustOmatics. Get Pe | rie 


going... get Gabriel! 


The Gabriel Company, Cleveitand, Ohio Ss H oO Cc K A B Ss oO R B E R Ss 
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€CHLIN EXTRAS i 














WATERPROOF CONDENSERS 


BUNA $ 
END PIECE 


PRESSURE 
SEALS 


HIGH PRESSURE 
CONNECTION 


— 


NON-INDUCTIVE 
WINDING 


NEOPRENE 
INSULATION 


TERMINAL 





HIGH PRESSURE 
CONNECTION 











sovenrisep ‘. 
The Seturdey Eveming 


OST 


& ci Li ae aye 
ECHLIN COILS « CONDENSERS 
i atl 


& OTHER AUTOMOTIVE 
ELECTRICAL PARTS 


ECHLIN MANUFACTURING COMPANY + NEW HAVEN 5, CONN. « 
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Group Forms to Combat Coercion, 
Misleading Ads and Other Evils 


 gsenenmacoen o! a nation-wide Known a the Anti Monopoly 
committee to “fight coercion, Committee of the Automotive 
misleading advertising and other Service Industry, the organization 
unethical competitive practices on has the backing of a number of 
the part of major automobile man national tate and local whole- 
ufacturers, oil and rubber com alers’ and retailers’ trade associa 
panie in the automotive service tions as well as many independent 
industry was announced at Cleve- manufacture! National head 
land, Ohio, last month quarters is in Cleveland 


Executive Director Saks 





Executive director of the com 


Two names that you know mittee is Ira Saks, well-known 
On a line that will grow rasa 


And build you more volume oe spaces era sae 
coraing O Oak Wil e 0 Corl 


And make you more Dough! duct investigations into monopo 


listic practices in the automotive 


Cleveland automotive parts manu 


ttee ac 


ervice industry, expose these and 
place before the people, and the 
Congre of the United States, the 
true picture of the campaigns of 
coercion, unfair advertising and 
outright threats engaged in by the 
major car, truck, rubber and oil 
companies to force out the compe 
tition of the independent small 


businessman 
BVITAIBIL ‘That this growing threat to our 
economy exist wa vividly 
brought to light at hearings last 
fall before the senate anti-trust and 
monopoly ubcommittee when 


representative of independent 
wholesalers, retailers and manu 
facturers testified in detail on the 
ad COM Pp L ETE LI N b methods used by the major car 
truck, rubber and oil companies to 
take over the eight-billion-dollar 

of & uy A K E p A h T S$ automotive service industry 
“The results of this monopolisti 
march by the big companies is evi 


MASTER CYLINDERS * WHEEL CYLINDERS © REPAIR KITS | enced in. comparative figure: 


which show that in the past 15 


HOSES ¢ FLUID © CABLES © SWITCHES © TAKE-UPS years the wholesaler’s share of the 
volume of this busine for ex 
ample, dropped from 60 to 30% 
while that of just one group, the 
car manufacture! rose from 30 


Gor Extra Profil 150 
/ “If allowed to continue’ un 
J 2 / checked the big companies will, in 
Your jobber for Supce. a few short years, completely con 
trol the automotive service ma! 


ket in parts, accessories, equipment 
; and supplies, wiping out the free 
a competition of the independent 
fi XN 4 ) 
SS LISLE Corporation | 0% avs 
alle 
CLARINDA, IOWA “This is contrary to our Ame! 


ican way of life in a great democ 


racy founded on the free enterprise 
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First in the Industry! 
Latest Meeting of Chevrolet 
Dealer Advertising Council 


Continues Long ‘[radition! 


_" 
c- 


Recent Detroit meeting o f dvertising Council. The first meetng—first of its kind in the industry—was held by Chevrolet in 1934 


Chevrolet dealer committees meet twice 
ad vear 6 revileu ad d AMpPpalgns and 
AISCUSS local advertisine needs. 


Continuing a Chevrolet tradition of strong 

dealer-factors relations, the Chevrolet Le aler 

Advertising Council held its first meeting of 

the year in Detroit, April 5- I wenty-one 

dea ers sat down with ( he vrolet sale and ad 

vertising executives for a frank, friend and 
/ 


nformal discussion of advertising plans and 


polic The result of this teamwork 1 tronyger, 
more unified advert ng 


Chevrolet dealer 


YOU'LL PROFIT MOST WITH CHEVROLET — AMERICA'S 
FOREMOST AUTOMOTIVE FRANCHISE 


ON OF GENERAL ™ 
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tem pendent deale1 ubmit to thi 
Detailing the tactic he said pressure as is indicated by thei 
were used by the big companies to purchases from the car manufac- 
wipe out the independent, Sak turers and oil companies rathe! 
aid than from the wholesaler close by 
The basic lever | that of co Furthermore, for fear of reprisals 
ercion and pressure, veiled bu few of these independent dealers 
often outright threats to the car will even admit that they are be 
and oil dealer that he either p ing coerced 
chase from them the parts, acce In addition to the threat to the 
ories and supplies needed in their car dealer and service station op- 
ervice shops or for resale to the erator, the big companies,” ac- 
trade or—lose his franchise cording to Saks, “also sponsor high- 
This form of coercion is most powered advertising campaigns de 
effective in making all these inde igned to mislead the publi 





for greater safety 


K-D celebrates 40 years 
of recognized leadership 


K-D's growth from an idea in 1916 to a 


place of leadership in the field of auto 
motive safety proves that The Complete 
Line fills a permanent need. The trade 


recognizes the advantage of one proved 
source of Safety Lighting and Accessories 
K-D Lamp has earned a reputation for 
Quality Merchandise progressively 
engineered for today's need manufac- 
tured from the best materials sold with 

KO 333 policies that give a square deal to K-D's 
approved automotive jobbers. 


Ko? lowest last cost 


<— 
Quality materials . . . know-how engineer- 


{ 
KD 600 > ing skilled workmanship . result in 
4 higher product costs. But usually installa 
tion expense . . . regardless of quality 


A ond e exceeds product cost. K-D's superior quality 


insures longer life . . . less costly replace 
ments .. . lowest last cost! 


KO 722 


= KO 862 oan KO 524 
KD 12) D C875 


KD 205 


IKeID) DAW GOMIEAISY 


1910 ELM STREET - CINCINNATI 10, OHIO 
WAREHOUSES; BOSTON - CHICAGO - LOS ANGELES 
NEW YORK . PHILADELPHIA Seer’ - TORONTO 








The car manufacture 
ample, have been spending n 
lions each year on a very elaborat 
and very effective fear advertisu 
campaign. Thi tresses the fact 
that only those part upplied | 
the car and truck manufacture! 
are ‘genuine’ parts and that onl 
genuine parts are fit and proper t 
use as replacements, The implica 
tion is that any other parts are not 
only inferior but unfit and unsafe 
to use. They go so far as to show in 
their advertisements two identical 
parts and say, “These two part 
may look alike but they won't per 
form alike in your car or truck 
Only genuine parts perform prop 
erly.’ 

“The facts are that all car manu 
facturers buy a substantial portion 
of their parts from other part 
manufacturer and these _ part 
manufacture! in most case ell 
the identical product, made from 
the same material and made to the 
same accurate specifications, both 
to the car manufacturers as well a 
to the independent automotive 
wholesaler 

“Misleading and Unfair Ads" 


“This is misleading and unfai: 
advertising, Sak tated, ‘“‘be 
cause it gives the 60-odd-million 
car owners the impression that 
only the parts supplied by the car 
manufacture! are safe and fit 
parts to use 

“The aim of the committee 
Saks said, “is to get detailed fact 
and definite information of many 
specific instances of coercion. Com 
petent professional investigato1 
will be employed for this purpose 
The findings will then be brought 
to the attention of the proper gov 
ernment agencies in order to se 
cure enforcement of existing law 
The committee will also recom 
mend and seek the enactment of 
legislation to amend current anti 
monopoly laws to make them ef 
fective in protecting the independ 
ent businessman, the backbone of 
our economy.’ 

Members of the committee are 

Ira Saks, executive director, Accu 
rate Parts Mfg., 1505 Rockwell Ave 
Cleveland 14, Ohio: Wm. J. Menghini, 
treasurer, Springfield Auto Supply 
Springfield, Ill.; Sam A. Ladd, 1421S 
Michigan Ave., Chicago, Ill.; Henry 
S. Clark, Shurhit Products, Inc., 845 
S. Market St., Waukegan, IIl.; Ed. L 
Lee, Automotive Affiliated Represen 
tatives, 17 West 60th St... New York 
23, N. Y 

Albert S. Holzwasser, Arrow Arma 
tures Co., 15 Fordham Road, Boston 
Mass.; Henry Trauscht, Evanston 
Auto Co., 2015 Dempster St., Evan 
ton, Ill.; Amie Pouliot, National Bush 
ing & Parts, 1225 Harmon PI., Minn« 
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an, Go! 


Go after quicker turnover, 
higher profits with the Allied 


line. 


You get a top quality com- 
plete line of batteries at prices 
your toughest competitors 


can’t touch! 


You get quick delivery di- 
rectly to your door by fac- 
tory trucks. You get money- 
saving service that can’t be 


matched! 


SR Go! Man, Go! Go to your 
If7, J telephone now, and call for 
\RO 


4 details. 


ALLIED Batteries 


Manufactured by the South's Largest Independent Battery Manufacturer .. . Established 1933 
Allied Battery Company, 2040 Amelia, Dallas, Texas 


Telephone LAkeside-5108 
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apolis 3, Minn.; H. R. Askins, Herb J. B. Bushyhead, Moog Industries, Texas, 603 Perry-Brooks Bldg., Au 
Askins Mfg. Co., 122 E. Roosevelt St Inc., 6650 Easton Ave., St. Louis, Mo tin, Texa talph H. James, executive 
Phoenix, Ariz.; John W. Duke, Auto Maury Mayer, executive secretary director, Independent Garage Own 
Supply Co., 302 S. Ist St., Nashville Michigan Automotive Wholesaler ers of America, 3614 E. 40th St.. Tul 
Tenn 405 Hollister Bldg Lan ing, Mich a, Okla 

E. I. Schwarz, Ei Automotive Jack Whitaker, Jr., Whitaker Cabl 
Middletown Conn John surke Corp., 1301 Burlington, No. Kansa ® * . * 
Brake & Clutch Service, Denver City, Mo.; Frank Russell, W. Frank Lincoln Engineering Joins 
Colo.; Richard C. Colyear, Colyeat Russell Co., 6033 Berkshire, Dallas 25, McNeil Machine Co. 
Motor vale Co 1323 S. Flower St rexa Frank Libby, Frank Libby Co 
Los Angeles, Calif.; Robert E. Phelp 2525 Tomahawk Rd., Kansas City 13 | INCOLN Engineering Co. of St 
Phelps-Roberts Corp., 1825 14th St Mo » Louis, Mo., has merged with 
ar csr _ - ‘ , > 2 ’ poe . : 
N.W Washington 9, D. ¢ Kinde ] Paulk, | aulk’s Busy Corner The McNeil Machine & Engineer- 

Don F. Phillips, Paul Automotive Wichita Falls, Texas; L. J. Messer Cc nN , ; “ae 
Co., 207 N. Larch St., Lansing, Mich L. J. Me er Co 1939 “O” St., Lin Ing o., Akron ) by vote of the 
Charles Boland, Boland Ignition Co coln, Neb.; Ben Sadoff, Airtex Auto hareholders of both organization 
1635 Pearl Rd Cleveland Ohio motive Div., Airtex Products, Inc Lincoln new name | Lincoln 
° or ghee on oven ove or seo Id ve G yon’ oe Engineering Co Division of The 

) th & Saginaw, Bay ) : ( Automotive ( alers ¢ ? 

, — , ; — a ene — ; McNeil Machine & Engineering 
Co 

Alex P. Fox, former president 
of Lincoln, and Foster Holme 
former executive vice-president, 
were elected to the McNeil board 


wy Za of directo! headed by Charles fk 
> 4 Safreed, president and one of the 

SS original founders of McNeil. The 
% .< board named Fox vice-president 





of the Lincoln Division and Holme 
was elected assistant treasurer 
Jonathan Kludt, former vice 


president in charge of Lincoln pro- 


Y “ a 
é duction, was named general man- 
ager of the Lincoln Diviison 


Flash Dries in 15 minutes! Ol Leases Mount Up 


: ‘pe nm operato am oO 
... No sanding... Apply Independent operators and oll 
companie have leased oll explo! 


ah eae etic ta! 

finish coat immediately! ation rights on 220,000,000 acres of 

| ITZLER now introduces land in the U. S about 12% 
new SATIN PRIME—DPE-1 448. of the nation total land area 


This new light gray non-sanding 
primer sealer is specially prepared e 


—_—- 
/) : to give faster and better results when 
repainting today’s pastel colors. 
; Inspecting the 1,400,000th small 


e By reducing with Ditzler’s part rebuilt at his reconditioning 


0 
TZCQ ENAM! ‘ DTE-101 or DTE-202, new satin eat te Food Jones Geull, Food 
: PRIME can be applied in a one wet Jones Mfg. Co., Oklahoma City, 


coat film. It covers equally well - 
S DPE-1338 E over bare metal or properly prepared old lacquer or sage Fon oe ee 
ATIN PRIM — A ~— —_ you — ea _ a buretor shown was used to com- 
" niet etter finish than a heavy coat. No sane ing required. plete the 100,000th reconditioned 
°"-Sanding Primer-S00'™ e New SATIN PRIME flash dries in 15 minutes. engine just off the assembly line. 
Lacquer or enamel may be applied immediately after The plant is one of the largest 
flash drying so that primer sealer and color coat dry Ford reconditioners in the United 
down thoroughly together. You'll find sATIN PRIME States authorized by Ford Motor 

gives you better holdout and adhesion than any other Co. 
similar product you've ever tried 





Ditzler’s FERROCHROME PRIMER DPE-1202 Inhibits Rust! 


e Besides new SATIN PRIME, Ditzler also makes 
available FERROCHROME PRIMER, DPE-1202 formulated for 
industrial and fleet use. This is a red oxide non-sanding 
primer. In addition to all the excellent properties to be 
found in new SATIN PRIME, DPE-1448, this FERROCHROME 
PRIMER is a highly effective rust inhibitor 











DITZLER COLOR DIVISION, Pittsburgh Plate Glass Company, Detroit 4, Michigan : 


DITZLER 


PAINTS + GLASS + CHEMICALS + BRUSHES + PLASTICS + FIBER GLASS 
om 8 © cOMPAWN Y 
1N CANADA; CANADIAN PITTSBURGH INDUSTRIES LIMITED 
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Cust Master Pict-()-Poem 


When customers drive in with steaming 
radiators ... 


Rust Master dissolves all rust and 
scale in the entire cooling system. 
Just pour Guaranteed Rust Master 
in the radiator — rust proofs for 
a whole year .. . 


® No Draining 
¢ No Flushing 


ii — ¢ No Waiting 
> , 7 


/ 





There's no need to drain and flush to clean out 
rust and scale and to improve water circula- 
tion... 


ee 


pROFIT 





It's smart to stock all 
Rust Master products 
for More Satisfied 
Customers — More 
Profits! 


RUST MASTER — LEAK MASTER — SLUDG-MASTER — CARB MASTER — PARTS MASTER 


Rust Master 
CHEMICAL CORP 


mio CHEMISTS 


90-56 CREIGHTON $1, CAMBRIDGE 40, MANS 
/ f aly se Ase Litt 


Ae Pe EDWARDS he atten! partrrs o 
HIRSIG DENNIS 
= tha Somes 





Why Garagemen Feel It's Necessary 


To Push Their National Association 
By RALPH H. JAMES 


WW" wis the Independent Ga- the independent chain of distribu 
rage Owners of America tion, and last but not least the 
tarted? There is a very definite economy of the transportation sy 
need for it tem of our country depends to a 
First, to us as independent ga great extent on our ability to stay 
rage owners, it is certainly needed in this business and to remain com " 
to improve and strengthen us and petitive. 2 
Ralph H. James, the Tulsa, Okla., 
garageman who is now the full- 
time executive director of the 
Independent Garage Owners of 


o RY i America, addressed meetings of 
ATTE garagemen and wholesalers at 
B Denver, Colo., and Augusta, Ga., 
last month. He also appeared on 
programs of the Automotive Ad- 
vertisers Council at Hot Springs, 
Va., and the Southeast Automotive 
Show Conference at Asheville, N. 
C. Presented here are excerpts 
from his talks. 
It was natural, then, that local 
garagemen’s association began to 


spring up. Initially these associa- 
tions made progress in coping with 
their community problems. How- 
ever, as time passed and the first 


THE EASIEST & FASTEST : 
METHOD OF HANDLING BATTERIES senza neat. rg 


J f & | / 
( : > / » ganizations disbanded, or with the 
ail t 4 f 2é Dest! proper leadership developed the 


local associations into state as 





sociations with which to overcome 
bigger and more important prob- 
lems, 
MODEL K2 Thus the need for a garage- 
FOR ALL AUTOMOTIVE men’s association was brought 
TYPE BATTERIES about through necessity. We were 
{ not able to remain competitive in 
—/\ <a today’s market 
The repair portion of the auto- 
motive aftermarket is divided into 
two specific categories: (1) the car 
dealer and (2) the independent re- 


LOOK AT THESE FEATURES! pair shops. 
Let us turn back for a minute 


ADJUSTABLE—FITS ALL AUTOMOTIVE BATTERIES 
HANDLES NEW BATTERIES IN CARTONS and discuss the automotive after- 
HOLDS BATTERY BY STRONGEST PART—THE CASE SROETEN, Sereewing 3 Sram The wane 
QUICK AND EASY TO ATTACH AND REMOVE oF Rs Sneeption, Carouge hs grown 
3.POINT SUSPENSION FOR NON.TILTING ae Seven, Up te Cee poem 
ELIMINATES BATTERY ACID ON HANDS AND CLOTHES time 
LIGHT WEIGHT DURABLE ALUMINUM ALLOY The 
STEEL TIPS FOR POSITIVE HOLDING 
WORKMANSHIP AND MATERIAL GUARANTEED 


SOMETHING NEW IN 
BATTERY TOOLS 


first repairman was the 
blacksmith, or just anyone who 
was mechanically minded. It was 
rather rough or crude in those 

Ly ] early days. The car dealer then 
MANUFACTURED BY : bea |t established his repair department 
| secret of it. Hi 


rn and made a big 
MANUFACTURING CO. AL ay parts were acquired from the ve 
' through 


hicle manufacturer and 


(Manufacturer's of the Freeman Headbolt and Kat's Engine Heaters) Re salvage The independent received 
TELEPHONE MA 4-904) * P. O. BOX 149 * CLARKSDALE, MISS. a eeeaa “ rt . or did he re 
/ ( ~ 6) parts lO J 





112 Want more facts? Use Reader Service Card Page 122 SOUTHERN AUTOMOTIVE JOURNAL for June, 1956 





1 REASON WHY @sa-detettbetrers 
are BUILT better -— 
to SELL better 


Air Trap Dome is Safer 


The exclusive air-trap dome, found only 
on Columbus Shock Absorbers keeps air 
from mixing with hydraulic fluid. Air mixed 
with fluid causes shock absorbers to lose 
holding power, or “fade.” When shocks 
fade, wheels hop and traction is lost. Lost 
traction reduces safe car control! 








You only have to sell 52 sets of Columbus 
Shock Absorbers per month to make better 
Sp eA than $1,000.00 per year, plus your in- 
7 > stallation charges. Free “M.O.” Booklet 
tells you how. 


= See your Columbus Jobber or... 


== 


—= 


Write to Sales Department, Heckethorn Mfg. & Supply Co., Littleton, Colorado 
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technical data on the 
and the fact 
market eemed to be a 
tarted the 
jobber 


nece ity 


independent 
He wrecked 
used Ca! put the 
helve 
fashion 


a replacement ale Ga 


house, o! 
mantled 
ieable part on hi 
marked and in orderly 
awaiting 
ket manufacture! who were inde 
pendent of the 
began to come into our in 

Thi Wa 


independent manufacturer, the 


vehicle manufa¢ 


the beginning of 


independent jobber and the inde 
pendent garage owne! 

The vehicle manufacturer very 
oon realized the potential profit 
that were represented in the auto 
aftermarket. The first big 
hould we say the first 
which was instigated by 


motive 
tep—o1 
program 
tne vehicle manufacture! wa 
about 30 years ago. It wa ind } 
called toda the “United Moto: 


Service Thi livision wi Ol 
‘ 


ganized for the purpose of invading 


the parts and service field of the 


iutomotive aftermarket rhe 








MAKE HARD 


SWIVEL JAW 
HOSE CLAMP 
PLIERS 


Get spring wire hose 
clamps in or out with- 
out a struggle! Serv 
ice all sizes, large or 
small, in any position 


Ww herever lo« ated, 


K-D 428 


For hose 


_ clamps cy 


like this 


it 'The jaws on the K-D pliers swivel 


through 180 degrees (see diagram left), 


let you reach into the tightest spots 


with 


clamps securely. 


SO even 


case, 


Deep slots in jaws hold 
Jaws close completely 


the smallest sizes can be 


expanded. 


VALVE SPRING 
COMPRESSOR 
For faster 

valve service 
on modern 
overhead ne 
zines Con 
venient oper 
ating handle 
on back of 


frame speeds 


job 
o~ KEEPER INSERTER 
K-D 608 - For Ford 
so" So’ j V-8 1932 
ve 1953. K-D 


Slim, thin—for one size 917 Guide 


splic keeper used in ; Driver, 
modern engines. Easy 1918 Puller 


\_ loading, self supporting | 920 Set 


Door Handle SPRING REMOVER 


For all GM cars since 1933; all 
Ford-built since 1951. Sure, safe, 
easy. Adapted for late 

model square wire 


clips 


K-D 430 


Lancaster, Pa 


FREE CATALOG. Write 





¥% ‘JUST PUBLISHED: A complete how-to-do-it Bulletin 


** on servicing valves in all 


1956 Chrysler, DeSoto, 


* + Dodge, Plymouth V-8, Free. Supplement 26C. Write. 
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in the earl 

WI rebuilding pro 

and FoMoCo line; also, Me 

Par line vy tablished. They 
realized the g1 of th 
the ind try and begar 


potential 


phase of 
to establish 
f¢ I it market 


ite program 
ar | mpete 
rubber comp: et 

tore the 
their TBA 

It wa 
countr’ 

ury 

hould be 
the fact 
the sand. The car dealer, the oil 
companies and the major rubber 
made theirs a captive 


only the independ 


companie 
market. Today 
ent garages remain a free 

What are we waiting for? Get 
head up and think, gentle 
development aimed 


market 


vou! 
men. Progran 
at greater customer sale 
tarted 30 years ago. Just 
waiting for? Here | 


faced with 


in our in 
dustry 
what are we 
what we are 
The Dealers’ Advantages 

The car 
has bette: 
ings and 


dealer on an average 
more attractive build 
more ip to-date hop 
equipment 

The car de ale! 
bette 
ing and more 
tion. The car factory 
dealer participation, 
more efficient advertising 
program fo! the car 
dealer and 


mechanics have 
ources of technical train 
tec hnical informa 
together with 


provide 


much 
and sale 
dealer to use. In thi 
manufacturer participate in_ the 
cost; thi ha 
volume of repair busine in 


maintained a high 
the 
dealership 
We a 

program, there | 
pose, We are floundering and con 
fused. Our whole chain of distribu 
trengthened 

plight and the 


anization, a great 


independents have no 
no unity of pul 


tion must be 

Realizing our 
nece ity of ors 
tart ha 
local a 
lems. They are sadly in 
not only for 


already been made. The 


ociation have many prob 


need 
educational program 
the purpose of training mechani 
but from the standpoint of bu 
ness administration 
nip and public re 


hop manage 
ment, salesma! 
Due to 
there 

also much m1! 


unqualified compe 
a great lack of 
leading 


lation 
tition 
ethic 
vertising 

The extension of parts discount 
his elbow 
parts counter |} a di 
grace to our industry. The bod 
faced with 


by the in 


to everyone who rest 
ona jobber’ 
shops are collective 


domination urance com 
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ve BUIC 


Replacement Kits 
for fast, low-cost 
Front-End Service 
See Section n your Buick Shop Manuva! 


pment specifications to fit right, 


equi 
furnish satisfactory 


Save Parts Pickup Time—eac h kit contains 


all parts needed to complete one of the _ line up right, and 
16 most common front-end repair jobs. service. 
Save Shop Time — Buick Factory Engi- Buy Them from Your Buick Dealer — 4¢ 
neered Parts are made to original your full discount. 


ENGINEER APPROVED ACCESSORIES 


wig K 


FACTORY ENGINEERED PARTS 


84,701 Buick buyers 


Did You Know that 3 
Steering in 1955? 


ordered the new In-Line Power 


(20,000 more than any other make car.) 


Leen" 


. SEE YOUR BUICK DEALER — Your One-Stop Source for Buick Parts 
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panic which can only lead to have very few tools and no equip chart our cou! 
their ultimate ruin ment, The work is poor, but they f 
Then we have many side-line et up a precedent which create ligent competitor: 


rree of accurac 


mechanics who work at variou ignorant competition. This is a apple cart 


jobs, During the day they may be problem, and the answer must At Joplin, Mo., on June 20, 1954 


in the city fire departments, with come through association develop at a meeting of independent ga 
ragemen representing association 


a bus company or from any one of ment 
Arkansa Missourl, Kansa 


many other industries. They go to The president of a large corpora from 

the parts jobber and buy thei tion was asked, “Why do you join and Oklahoma, the national o1 
parts at the same price as any ga oO many busine organizations? ganization wa conceived Pre 
rage owner, then sell them to the Can't you do for yourself anything liminary plan 
customer, usually at wholesale that these associations can do?” a subsequent meeting in Tulsa 
Their charges on labor are low He replied, “The one thing we Okla., on July 25 of that same 
are afraid of is ignorant competi year. At this time, delegates from 
joined the 


were developed a 


To begin with they are not me 
chanics, they pay no rent, or taxe tion. We can estimate our costs and California and Texa 
delegates from the four states al 
ready mentioned 

The aims of the organization 
were to unite the independent re 





pair operator and affiliates in a 
nationwide association and to pro 
mote among its members a close! 


LINING BRAKES THE business, educational and _ social 
OLD-FASHIONED WAY... unity, to protect the members’ in 


terest, to encourage the highest 
tandards of ethics, and to foster 
harmonious relations with the mo 
toring public 
Some Other Important Aims 

Equally important aims adopted 
as the purpose of the organization 
were to improve the standards of 
automotive repairs, to assist in the 
organization of local and _ state 
units for affiliation with IGO 
America, and to investigate pend 
ing legislation on automotive af 
fairs as well as to advocate legi 
lation in keeping with the best in- 
terests of the automotive industry 
and motoring public 

In Oklahoma City, Jan. 14-16 
1955, 44 delegates from those six 
states and Alabama, Louisiana 
Massachusetts, Michigan and Ohio 
(11 in all) representing local and 
BRAKE LINING BOLTS state associations met to complete 

Si ational! plans 
Here's the FAST, SURE way to attach truck and trailer i“ a - pt 0 hesed on free 
eee spot. enterprise a - i said before 

Lamson Brake Lining bolts replace rivets and the need 
for riveting skill and paeiaaneet aa nese on Sie foe =e ware ae 

The BL-1 package contains 100 # 10-24 x 1 screws. The of he “re a ow pect oe a 
BL-2 package contains 100 ';-20 x 1 screws. Both pack- “a ot rt lh al gli ; 
ages contain hex steel machine screw nuts, lock washers es te oe ee ne 
and special flat washers. working wate ee a See guess 

All screws are made of brass to prevent drum scoring. of our industry. The suture doe 

not depend on a few but on all of 


CONTACT YOUR JOBBER for full information or write: us. If in time to come the garage 


man is prosperous, or if he fails to 
The LAMSON & SESSIONS Ca. survive, the results will be shared 


equally by the independent jobbe: 


1971 West 85th Street * Cleveland, Ohio 
: tae and the independent parts manu 
Plants at Cleveland and Kent, Ohioe Chicagoe Birmingham ; 
, », facturer. I urge each and every one 





of you to start now with the de 
velopment of a local and state a 
women Stmterimismto J sociation which will federate wit} 
IGOA 
THE WORLD'S LARGEST MANUFACTURERS OF AUTOMOTIVE FASTENERS With 65 million vehicles on our 
treets and highways, your po 
tential market is assured 
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HERE IT IS... 


The newest, most powerful sales 





assist to help you L@ te HW Cid 


t's so easy 
a child can lubricate 


COMPLETE KITS FOR 
LATE MODEL CHEVROLETS 
AND FORDS 


Read a typical dealer’s 
recent experience 


‘In the past 4 months we have installed 
between 60 and 70 Mutti-LuBeEr kits. 
We feel that the installation of this 
lubrication outfit has helped greatly in 
the sales of our new Fords. We wish to 
thank you for introducing us to this 
new and helpful MuLtI-LUBER, that has 
helped sell our product.” 

Sincerely yours, 

COMMUNITY MOTORS, INC. 

M. Ray Crocker 


BE THE FIRST IN YOUR COMMUNITY TO TAKE ADVANTAGE 
OF THIS NEW CAR SALES ASSIST—IT’S A NATURAL 


Here’s How To Do It Fast And Economically! Stock three 
MuttT1-LuBerR Kits... that’s all you have to do to get the 
ball rolling. What’s more, you pay for only two of them... the 
third is FREE! The only condition is that you install it on a 
demonstrator car . . . so your salesmen can show their customers 
the wonderful handling ease and time-saving convenience of 
MUuLTI-LUBER. 


Multi-Luber 


POWER 
LUBRICATION 


ALL THIS FREE WITH 3 KITS! 


4 EASEL TYPE 
COUNTER CARDS 


DIRECT MAIL 
OR HANDOUT 
FOLDERS 


3 FOUR COLOR \ 
window 
STREAMERS 


WEWSPAPER 
AD MATS 


LINCOLN ENGINEERING COMPANY 
5701 Natural Bridge Bivd., St. Lovis 20, Missouri 


Send me full details on how | can 
cash in on MULTI-LUBER 


Name 


Company 
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SOW ie TELL THEM...) 


\.. wr > 


uUtelhone 


Fiberglass “Packed Mufflers: 


The Only Fiberglass Packed Muffler on the Market 
Engineered with these Three Features which are } |e 
Basic and Fundamental to Proper Muffler Design! Ay! 


High Efficiency . . . The Grand straight thru, high efficiency 

] muffler is designed with the volumetric capacity to ef- 
ficiently handle the exhaust gases produced by today's 
high horsepower engines. Getting rid of the exhaust 
gases faster, results in a free breathing, more efficient 
muffler with a minimum amount of back pressure and a 
maximum increase in horsepower with greater gasoline 
economy 


eeeeee OPP P Pee eee eee eee eee eee eee eee) 


onger Life. . . « The Grand Quiet-Tone’s straight thru, 
2: free flowing characteristics and the complete circulation | 
of hot exhaust gases permitted in our muffler results in | 
maximum dissipation and evaporation of the corrosive 
water and acids. | 


if 
Effective Sound Control . . . The exclusive internal con- [Bm 
struction of Grand Quiet-Tone Fiberglass Packed Mufflers my 
produces a deep, pleasing mellow tone at an accepta- 
ble sound level. 


] SELL THEM with colorful, Grand merchandising 
xy aids that are yours for the asking to insure big 
Rs 





muffler sales . . . cash in on the sell-out power of 
Grand’s dramatic 1956 advertising campaign. 


| 5 > 
| Mana) STANDARDIZE ON GRAND 
“y THE PREMIUM QUALITY MUFFLER LINE 
THAT COSTS NO MORE. 
Write today 
f lete 
o ialegs}, GRAND AUTOMOTIVE PRODUCTS 
9 A Division of Grand Sheet Metal Products Co. 
2055 N. RUBY ST., MELROSE PARK, ILL 
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Officers elected at the third annual 
spring convention of the Inde 
pendent Garagemen’s Association 
of Texas included (1. to r.): Seated, 
B. L. McLendon of Beaumont, 
vice-president; C. W, King of 
Houston, recording secretary: W. 
H. Maddux of Fort Worth, presi- 
dent-elect; Frank Lopez of Austin, 
secretary-treasurer, and Morton 
Hargis of San Antonio, vice-pres- 
ident; standing, J. W. “Bill” Lucas 
of Dallas, a director; Marsha] En- 
loe of Fort Worth, conductor; Jess 
Allman of Austin, retiring presi- 
dent; O. J. Oberlander of Waco, 
a director, and Elby Le Blanc of 
Port Arthur, sergeant-at-arms. 


Texas Garagemen Keep 
Allman at Work 


A LTHOUGH retiring as president 
after being president for the 
full two years of existence of the 
Independent Garagemen’s Associa- 
tion of Texas, Jess Allman of Aus- 
tin won't be completely on the 
sidelines in the future 

He was elected instead to the 
part-time position of executive 
ecretary at the third annual spring 
convention, held in Houston last 
month 

The convention, which attracted 
375, including ladies and other 
special guests, actually drew ap- 
proximately 200 garagemen. It 
marked the first official appear- 
ance of Byron Albright, state field 
representative, who was formerly 
an officer of the Dallas chapter of 
the association 

Sessions were arranged so that 
those attending could devote Sat- 
urday and Sunday afternoon, May 
12 and 13, to the Southwest Auto- 
motive Show 

Slightly more than two year 
since the first called convention in 
Dallas in April of 1954, when there 
were three chapters, the associa- 
tion now boasts an even dozen 
chapters, with more forming. At 
the convention a year ago in San 
Antonio, also ceinciding with the 
Southwest Show, there were only 
six chapters 

Probably the principal busine 
of the convention was considera 
tion of proposed legislation. At the 
September convention in Fort 
Worth this year the garagemen will 
decide if they pre rhe to sponsor a 
mechanics’ lien law, or licensing 
of all mechanics in Texas 

Prineipal speaker at the last 
three business sessions was John 
L. Russell, legal counsel for the 
Heustom chapter, who discussed 
the proposed lien law 
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Michigan Hi Therm engine bearings for profit 
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peTROIT ALUMINUM & BRASS 




















In your sale of engine bearings for replacement, there’s only one 
key to profit—MICHIGAN HI THERM. Make us prove it. 


DETROIT ALUMINUM & BRASS CORPORATION 


DETROIT 11, MICHIGAN 
MANUFACTURERS OF ENGINE BEARINGS FOR ORIGINAL EQUIPMENT SINCE 1925 
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On this and the following pages is an excellent selection of free 
Automotive literature. List numbers of those desired on the coupon 


and mail to SOUTHERN AUTOMOTIVE JOURNAL. 





101 WRITE FOR CURTIS LITERA 
TURE ASSEMBLY KIT C.6——iives 
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MODEL NUMEER INTERCHANGE 
land reference heet ith com 
listing of a passenger care b model 
nterchangeat th model name 
okup time |} wluding ar model 
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Wayvaraw Kd Fair 


VENTILATED CUSHIONS | 
merchandising program on Kool 
lone neluding handsome wire displa 
t-page full color catalo other adver 
on complete Kool Kooshion line. Koo 
or Mie Co Oklahoma City Okla 
WAGNER AIR BRAKE AND RO 
TARY AIR COMPRESSOR BULLE 
i) ingen in detail atraight air and 
drauli air braking yetema. Con 
planation of the peration of the 
Air Compressor complete witl 
ing ind photo 
log numbers omponent 
1 installation kita. Write 
ol Wagner Eleetrie Cor 
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rechnical Literature 
I> Anderson, Ind 
11] SELECTION GUIDE OF SPECIAL 
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in hart form coverin 10 f ur 
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140 12 REASONS FOR OIL CONSUMP 
TION and exed corr 


mar tir 


120 


problems and remedies. Informative illus 
trated, prepared by one of the top tecl 
nica ataffx i thia field Write Oil Con 
sumption HKooklet American Hammered, 2001 
Sanford Street Muskegon Mich 
] 16 TOOLS FOR AUTOMATIC TRANS 
MISSION SERVICE Tools and 
illuatrated instructiong for servicing Olds 
Pontiacs Lincoln Nast Hudson 
Frazer, Ford, Mercury and Chevre 
transmissions are shown in a 
pplement offered by Blackhawh 
Hand Too s, New Britain, Conn 
1 a SERVICE GUIDE Com 
instructions for inspecting 
ishing ‘and bleeding the brake system. Har 
dy trouble heck chart. Write for Bulletin 
HU-411. Wagner Electric ry §400 Plym 
‘ Ave St. Louis 14 
] ] RAMCO SERVICE MANUAL 
edition 


data on iston ring nstalilation Iso hint 


Cadillac 
kK aiser 
let automati 
atalog 


Illustrated Gives complet 


on ocating engine trouble sue 
a8 pitfalla of motor-overhauling 
te overcome Ramsey 
ark Blvd St. Louis 8, Mo 
12] OIL FILTER CARTRIDGE _—— 
LATION MANUAL — Gives stoi 
etions for easier oll filter ser 
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iired plus handy cro 
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12 TIRE RETRUING An illustrated 
gulletin about this newest extra prof 
Describes Bear On-A-Car Serv 


urt 


makes possible tire etruing rig 
ur Explains method ing most ad 
i“ truing principle sear Mfg. Ce Dept 
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] 23 AERO-SEAL HOSE CLAMPS 
i trated 4 page folder g ing 
if 4} nit rmatiogr er 
lata te numbers aaaiaats ete iB 
‘ Libert A ve . N ] 
125 STANDARD DUTY GENERATOR 
REGULATORS A 16-page 
t et covering the je tion and 
tair 
ad 


lans 


Ie o hen 


lerson, Indiana 
127 HYDRAULIC BRAKE FLUID 
SERVICE HOW TO CHECK, 
DRAIN, FLUSH ypter L, BLEED I 
nee book t ‘ 1A elpfu aery 


hat 
‘ 


ofital 
Send for 
uu out 14. Mi ‘ 

12 AUTOMATIC TRANSMISSION 

SERVICE TOOLS trated 


tranen 


130 VALVE CATALOG . 


Mict 
132 AUTOMOTIVE SERVICE GUIDE 


ractical ané 


on 


and 


134 ScanAsesee CATALOGS 
Moog end 
at “ns ted aI ' 
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ouis 14, Mo 
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ghts covering 74 
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144 4 naDiAToR ; oo 


print I 
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145 FREE SAMPLE OF UPHOLSTERY 
—_— FOR AUTOMOBILES 
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BOOKLET 
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153 
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15 BLUEPRINT FOR PROFIT — A 

booklet with case histories of deal- 
ers and shops who have increased profits 
servicing radiators. Information about nec- 
essary equipment, tools and supplies seeded 
to set up. ——- Inland Mfg. Co., 1108 Jackson 
St., Omaha 2, Neb. 


159 CONNECTING ROD RECONDI- 
TIONING — Bulletin for automotive 
shops describing a new simplified method of 
grinding and honing connecting rod o—e 
and bearing bores. It gives operation details 
and fall information about the new model 
125 Rodmaster connecting rod grinding and 
honing machine, The new machine tool fits 
in small space on a bench and is fast and 
accurate. Storm-Vulean, Inc., 2225 Burbank 
St., Dallas, Texas. 


164 AIRTEX PUEL PUMPS AND ANTI. 
PULSATION GASOLINE FILTERS 
—New and Rebuilt Fuel Pumps, Combination 
Fuel and Vacuum Pumps, Repair Kits and 
Anti-Pulsation. Catalog AX68-1 Airtex Auto- 
motive Division, Inc., Fairfield, Ill. 


165 NEW LINE OF MANLEY WRECK- 
ERS — Oatalog describing the new 
line of wreckers from 3-ton to 10-ton ca 
poetty. Completely new. Many new features. 
rite for catalog. Manle Yivision, Amer 
jean Chain & Cabie Co., Ine., York, Pa. 


166 CYLINDER HEAD STOCK RE- 
MOVAL CHART « handy pocket 
size showing year and model of car, stand- 
ard compression and the amount of cylinder 
head stock removal necessary to attain the 
increased ratio. Storm-Vulean, Inc., 2225 Bur 
bank 8St., Dallas, Texas. 


16 TOOL CHEST BULLETINS — De 

scriptive literature of the Huot tool 
cheste and cabinets including the Huot Porta 
Cab designed for you to have rolling storage 
for tools. Huot Mfg. Company, 587 A 
Wheeler St., 8t. Paul 4, Minn. 


] CRANKSHAFT GRINDER MANUAL 

a colorful 8-page manual containing 
engineering, construction and operation de- 
tails of the new Storm-Vulean mode! 15-A 
Orankshaft Grinder. It is well illustrated 
for easy understanding, and describes fully 
the special features and advantages of the 
new 15-A Crankshaft Grinder designed for 
fast production and precision, Storm-Vulcan, 
Inc., 2225 Burbank 8t., Dallas, Texas 


169 ADVANTAGES OF PFILT-O-REG 
COMBINATION FUEL PRESSURE 
REGULATOR-FILTER — On every gasoline 
engine. Solves carburetor troubles caused 
by excessive fuel pump pressure, Explained 
in a new bulletin. Write Alondra Sales, Inc., 
959 Crenshaw Bivd., Los Angeles 19, Calif, 


17 HYDRAULIC PARTS — Complete 
master catalog of the complete line of 
Eis hydraulic parts. Liste and illustrates the 
complete line of repair kits, hoses, stop- 
light switches, brake-master and wheel as- 
semblies. Information complete up to 1954. 
Eis Automotive Corp., Middletown, Conn. 


180 THE LAMSON NO. 6¢-A AUTOMO- 
TIVE CATALOG — Oompletely 
revised, illustrated reference book of fasten- 
ers used daily by automotive maintenance 
men including Plated Oap Screws and Nute— 
Brass Nuts, Expansion Plugs, Assortments, 
Brake Lining Fasteners, Bumper Bolts, Tap- 
ping Screws, Flat and Lock Washers, Trock 
Theel Studs, Stove Bolts, Ootter Pins and 
many other items. List prices, dimensions 
and carton quantities are given. Lamson 
Sessions Co., 1971 W. 85th St., Cleveland 2, 
Ohio, 


18 SERVICE ENGINEERING BRO- 
CHURE — A new brochure com- 
prised of 14 Service Engineering articles 
covering oil consumption roblems, ring 
problems, oil control problems cular 
to the modern high compression-high 
vacuum engines, piston and piston 
ring nomenciature and several articles on 
scuffed rings and how to avoid scuffing and 
coeptng. Perfect Circle OCorp., Hagerstown, 
nd. 


] AUTO LITE BATTERY SERVICE 

AL — An authentic reference 
and guide for everyone interested in testing 
and servicing automotive storage batteries. 
Simply written and thoroughly illustrated, 
it is so complete in its coverage of the sub- 
ject that service men and fleet operators 
will find it easily understandable, Distributed 
by Auto-Lite Battery Oorporation, P. OQ. 
Box 931, Toledo, Ohio. 


19 WIRE & CABLE CATALOG — A 

condensed catalog of electric wire 
and cable, complete with specifications for 
all passenger cars. The Electric Auto-Lite 
Co., Toledo 1, Ohio 


19 NEW CATALOG material on Yank- 

ee's fender or body mounting mir- 
ror line, Locking mirror heads are featured 
as well as new painted Pacesetters and 2d 
Karat Gold Piated Pacesetters. Ask for cata- 
log sheets 56001-4. Kalamazoo punched for 
filing. Yankee Metal Products Oorp., Nor 
walk, Oonn. 


19 SPARK PLUGS — Condensed four 

page specification folder for passen- 
ger cars, including 1956 models. The Elee- 
trie Auto-Lite Co., Toledo 1, Ohio, 


20 PABRIC RENEWER -—— For con- 

vertible tops, upholstery and head- 
liners is shown in colorful literature offered 
by the Miller Mfg. Co., 1100 N, 82nd 8t., 
Camden 6, N. J. 


209 EXTRA PROFITS WITH STEAM 

8 — 20 page booklet show- 
ing several models of Hypressure Jenny steam 
cleaners, and illustrating many profitable 
usages of equipment in automotive and allied 
industries. Also folder on Cooling System 
Maintenance, Hypressure Jenny Div., Home 
stead Valve Mfg. Co., P. O. Box 848, Cora 
oplis, Penna. 


21 COLUMBUS SHOCK ABSORBERS 
——Now available, 16 page ‘'M.O."' 
booklet (Method of Operation) designed to 
show how average dealer can make $100 a 
year selling Columbus shock absorbers. Heck 
ethorn Mfg. & Supply Co., Littleton, Colo 


21 4 THE WHYS AND HOWS OF VOLT- 

AGE REGULATORS — Explaing in 
simple language every detail of Voltage Reg- 
ulators—-how they work, why they are im 
portant, how to adjust and service them. In 
16-page handy pocket size edition, with 
many working drawings to clarify and {| 
lustrate the text. Standard Motor Products 
ing, 4 18 Northern Blvd., Long Island City 


21 LAHER CATALOG PAGE — Roth 

sides feature passenger car overloads 
and booster springs. Includes specifications 
and price. Laher Bpring & Tire OCorp., 300 
Madison Ave., Memphis, Tenn 


21 ‘‘BEHIND THE SCENES’ — Facts 

and figures on how heavy duty ig 
nition parts differ from others a why they 
are needed. ‘‘BEHIND THE SCENES’ de 
scribes how long life, peak performance are 
built into heavy duty ignition parts. Written 
in non-technical language, Stendard Motor 
Products, Inc., 87-18 Northern Bivd., Long 
Island Oity 1, N. Y. 


219 HOMESTEAD HOISTER Folder 
describing truck and auto front-end 
lifts, showing many applications of combin 
ing speed and safety. Homestead Valve Mig 
Co., P. O. Box 848, Coraopolis, Penna 


220 1963 LASCO BRAKE SHOE APPLI 

CATION CATALOG — Complete list 
ing of brake shoe number, F.M.8.1. number, 
year, make and model of automebile. Avail 
able upon request, Laher Spring & Tire Corp., 
800 adison Ave., Memphis, Tenn 


‘'WHAT PRICE QUALITY''-—Read 

how ignition parts should be made 
and why. ‘‘WHAT PRICE QUALITY'’ tells 
the story of the making of quality ignition 
arts. ritten in non technical language 
tandard Motor Products, Inc., 97-18 North 
ern Bivd., Long Island City 1, N. ¥ 


22 OIL FILTER SELECTION — look 

let explains proper selection of oil 
filters based on new A.P.I. classifications 
Gives important information on threat of 
crankease water to average motorist, Send 
for Operation MS, Walker Mfg. Co., Racine, 
Wis. 


22 FUEL PUMP TROUBLE SHOOTING 

- Clearly describes and Illustrates 
correct procedure for testing fuel and vacu 
um pumps, and how to use properly « fuel 
pump pressure gouge. Four page pamphiet 
also includes complete fuel pump pressure 


Co., 20-21 Wagaraw Kd. Fair Lawn, 


spoemnetens and car application data. Kem 
N 


fé 
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23 ELECTRICAL TOOLS —— A new 44 

page catalog listing complete line of 
portable electrical tools, including drills, 
polishers, sanders, valve face and seat grind 
ers, bench grinders, abrasive dises and flex 
ible shafts. Also included are electrictools for 
home work shop and crafteman. Albertson & 
Co., Inc., Sioux City, lowa 


234 SAFETY EQUIPMENT — Miro Fiex 

Cotaies. 8 pages fully illustrated in 
two colors, Gives up to date specifications 
of the Miro-Flex complete line of flares, mir 
rors, lamps and reflectors. Also catalog info 
on new Economy Heavy-Duty Mirror line 
The Miro-Flex o., Inc, 1824 E. Second, 
Wichita, Kans 


262 OI FILTER SELLING AIDS 
Wix-0-Matiec the culde to extra prof 
ite in ofl filter service sales, A revolutionary 
merchandising concept featuring minimum, 
controlled inventory, guaranteed sales, per 
petual stock control, Dial-O-Matic cortege 
selector, cartridge inetallation charge guide, 
dealer franchise, plus cholee of two «eye 
catching, money making merchandisers 
floor cabinet or wall rack. Ask for brochure 
grins complete details. Wix Corp., Gastonia, 
N. O 








BUSINESS REPLY CARD 


FIRST CLASS PERMIT NO. 662, SEC, 34.9, FP. L. & R., ATLANTA, GA. 








Atlanta 8, Ga. 
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263 HAND TOOL CATALOG NO. 58M 

64 colorful pages of modern Hand 
Tools for all phases of sutomotive repair 
and maintenance, showing the right too! or 
tool set for practeally every job. The New 
Britain Machine Co., a. 1320 New Britain, 


Conn 
304 ILLUSTRATED FOUR-PAGE COL- 
OR FOLDER — Showing the oper 
ation and construction features of the new 
Storm-Vulcan Turbo Biast, a parts and motor 
block cleaner, with handy specification table. 
Btorm-Vulean, Inc,, 2226 Burbank 8t., Dallas 
0, Texas 


305 KOTAFIN CRANKSHAFTS  IN- 

CREASE BEARING LIFE — A new 
service booklet, ‘'Stop Bearing Failures,’ for 
the benefit of users of reconditioned crank. 
shafts, Booklet clearly shows the cause of 
most early bearing failures, aud how the 
KOTAFIN process prevents them, also length 
ena bearing life. Storm-Vulean, Ine., 2225 
Burbank 8t., Dallas 9, Texas 


3] WAGNER BRAKE PARTS CATA- 

LOG — A handy ONE-POINT ref- 
erence to fast-moving brake parte and lining, 
covering popelee models of cars and trucks 
Jatalog also lists complete stock of shoe ex 
change sets, as well as CoMaX bonded lin- 
ing segments available to those interested in 
bonding lining in their own shops. Wagner 
Electric Corporation, 6362 Plymouth Avenue, 
St. Louis 14, Missouri 


3] BETTER IGNITION by Delco-Remy 

16-page, 8% «x 11 inch booklet 
covering theory, operation and maintenance 
of Delco Remy ignition equipment. Contains 
71 illustrations, Will help automotive, elec 
tricians understand and service ignition e 
quipment. Deleo-Remy Service Department, 
Anderson, Ind. 


320 


NEW DEALER CATALOG OF MO.- 
TOR REBUILDING EQUIPMENT — 
Features the complete Storm-Vulean jobber 
line of engine rebuilding machines. Attrac 
tively printed in two colors, punched and 
slotted for inclusion in jobber saleamen's 
catalogs, Storm-Vulcan, Inc. 4225 Burbank 
St., Dallas 9, Texas 


32 BRAKE LINING — A new 18 page 

condensed catalog listing brake lin- 
ing recommendations for al! popular passen- 
er cars, commercial ears, ete, Vehicles are 
fisted by year and model, Recommendations 
are made both for riveted and for bonded 
lining. World Bestos Corp., P. O. Box 846, 
New Castle, Ind 


334 ‘ STYLENGINEERED LUBBICA- 

TION DEPARTMENTS’ — 32 page 
booklet describing and illustrating various 
size lubrication departments and the combina- 
tion of equipment for most efficient and eco- 
nomical operation dependent on available 
floor space. Lincoln ngineering Company, 
5708 Netural Bridge Avenue, 8t. Louis 20, 
Missouri, 


335 POWER AND MANUAL LUBRICA- 
TION IN THE FIELD is fully de- 
scribed in Lincoln Engineeri 


Company's 
new catalog No. 74. Catale 


contains all new- 
est types of grease guns, fittings and acces- 


sories for fast, clean, economical lubrication 
of farm machinery. Lincoln cays 
Gompony, 5708 Natural Bridge Ave., St. Louis 
80, Mo. 


336 NEW FILKO IGNITION PARTS 
CATALOG — Big 160-page catalog 
contains complete listings of all Filko Igni- 
tion Replacement Parts for practically every 
make and model of car, truck, bus and trac- 
tor, New simplified listings make the new 
Filko Catalog cmeepeeeneey easy to use. F & 
B Mfg. Co., 4248 W. Chicago Avenue, Chi- 
eago 51, Il 


33 AUTO LAMP SERVICING GUIDE 
~~ Illustrated and handy reference 
with replacement charts and instruction for 
aiming, adjusting, focusing, installing and 
servicing trucks and suto lamps. Also com- 
plete information on servicing directional 
signa! flashers. Tung-Sol Electric Inc., 95 
Eighth Ave., Newark 4, New Jersey. 


340 RADIATOR AND WATER CLEAN- 
ER -—— Catalog describing new radia- 
tor and water cleaner. Unit easy to install, 
priced economically, two models fit all cars, 
trucks and buses. Cartridge easily and quick- 
ly changed. Fram Ovrporation, Rumford Post 
Ottice, rovidence 16, R, I 


341 SERVICE MANUAL FOR AUTO- 

MATIC TRANSMISSIONS — Details 
and illustrations for checking level and 
changing fluid on Hydra-Matic, Dynaflow, 
Power Glide, Ultramatie, Chrysler Fluid Drive 
and Hudson Wet Clutch. The Bell Oo., Ine., 
411 N. Wolcott Ave., Chicago, Ill. 


345 HYDRAULIC BRAKE WALL 
CHART — Spiral bound listing up- 
to-date parts information for passenger cars 
and trucks, including listings for master 
and wheel cylinder repair kits, stop light 
switches and brake hoses. Eis Automotive 
Oorp., P. O. Box 701, Middletown, Conn. 


358 G-E SAFETY LIGHTING SERV- 
ICE MANUAL — Tells how to sell 
automotive lighting service... How to aim 
headlamps ... hat lamps to stock ... 
Fully illustrated and packed with plenty of 
**Know-how.’’ Inquiry Bureau, Lamp De 
partment, General Electric Co., Nela Park, 
Oleveland 12, Ohio. 


361 NEW ‘QUICK REFPERENCE’’ 
GASKET CATALOG — Complete, 
easy-to-find listings of Fel-Pro Gaskets for 
practically all makes and models of cars, 
trucks, tractors, buses, etc. New cataloging 
style makes gasket selection simple an 
easy. Write for your free copy today. Felt 
Products Mfg. Oo., 1508 Oarroll Ave., Chi- 
cago 7, Ill 
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MOTOR LIFE EXTENSION — A 
: Tune-Up Digest plus periodic serv- 
ice bulletins on Fuel Pump testing & main- 
tenance, Voltage Regulators an Ignition 
tume-up. Descriptive information on Fuel 
Pumps with the Lifetime Bunalon Diaphragnu:, 
Fuel Filters and Ignition Parts, Motor Life 
Extension Institute ¢/o Kem Mfg, Company, 
20-21 Wagaraw Rd. Fair Lawn, N. J. 


363 


AUTOMOTIVE SAFETY LIGHT- 

ING DEVICES — A new automotive 
catalog illustrating reflectors, directional sig 
nals, tail lights, stop lights, armored clearance 
lamps and safety reflector flares—all heavy 
duty equipment, designed and built for com- 
mercial truck and bus use. Grote Mfg. Co, 
Bellevue, Ky. 


37 EMEROL MFG. CO. — Complete 

rinted information on entire line: 
Marvel yotery, Oil, Marvel Inverse Top Cy!- 
inder Oiler, i-Rev Motor Tune-Up Oil. 
Shows uses, prices, description, dealer in- 
formation. Emerol Mfg. Co., 242 W. 69th 
&., N. Y. 28, N. Y. 


38 TIME SAVING ELECTRIC IMPAC- 

TOOLS — Price list, complete de- 
tails on electric Impactools, sockets and ac- 
cessories, and twelve multipurpose uses where 
Impactools can save up to 90% of time re- 
quired by hand methods, John K, Uhler, In- 


gersoll-Rand Co., Phillipsburg, N. J 
389 ‘PACTS OF LIFE'’ — ENGINE 
LIFE — 16 page booklet on com- 
mon engine troubles and corrections, with 
emphasis on the non-mechanical tune-up. I)- 
lustrated throughout. Gives the complete 
story on oil additives, also selling tips and 
instructions for use. Oasite Division, Hastings 
Manufacturing Co., Hastings, Michigan. 


407 A B O's OF SAFE PROFITABLE 
T SERVICE — A 24 page book 
ust published by Bowes ‘‘Seal Fast’’ Corp. 

mplete with illustrations and how-to-do-it 
instructions. Outlines latest tube and casing 
repair techniques as wel! as reconditioning 
trade-ins for profitable resale. Bowes ‘'Seal 
Past’’ Corp., 147 North Pine Street, Indian 


apolis 2, Indiana. 
410 NEW AIR BRAKE MAINTENANCE 
BULLETINS — Series of bulletins 
each devoted to a single unit. Fully illustrated 
with cross sectional, exploded and schematic 
drawings explaining every phase of the op 
eration and maintenance. Wagner Electric 
Corp. 6400 Piymouth Ave., St. Louis 14, 
o. 


4] TAIL PIPE REPAIR KIT — A four 

age color catalog describin the 
Quaker heavy gauge, seamless tail p re- 
air kit. Four sizes to fit all cars. Geaher 
upreme Chemical Corp., 315 Whitman 8t., 
Montgomery, Alabama. 


4 SIOUX TOOLS—Iilustrated and de- 

scriptive condensed 18 page Oatalog 
No. 109-D of SIOUX Portable Electric Tools 
for Automotive repair and maintenance. Al- 
bertson & Oompany, Inc., 3100 Lowell Ave., 
Sioux City, Iowa. 


TION SALES—AND REPEAT DOL- 

ALES — 4 page booklet gives ad- 
vantages of the use of 100% degummed 
Castoroil, compares Oastoroi] with ordinary 
oll and chemicals, and gives examples of 
success achieved by ite use. Castoroil Prod 
ucts, Inc., 15 William St., New York 5, N. Y 


42 THE KEY TO MORE LUBRICA. 
LAR 6. 


TEAR OUT AND MAIL 
TODAY! NO POSTAGE 
NECESSARY. 

Please be sure to fill in your Firm's 
Name and your position on the Cou- 
pon. This service cannot be extended 
to you unless this information is 
complete. 

















700—Bearing Protector 


A brake drum bearing protector to 
fit over the drum lathe arbor between 
the lathe and the brake drum to keep 
chips and grinding dust out of the 
hub has been announced by Ammco 
Tools, Inc., 2100 Commonwealth Ave., 
North Chicago, Ill 


It may be used on any lathe with 
a 1” arbor with a time saving of five 
minutes per car, according to the 
manufacturer 

Want more info? Use coupon on 

page 122 and you will get it! 


701—Spark Plugs 


Redesigned spark plugs developed 
for performance in today’s high-com 
pression, high-horsepower, overhead 
valve engines and 12-volt ignition 
systems have been announced by 
Bowers Battery and Spark Plug Co., 
Reading, Pa. 

The “Ceramite-Sealed” line has a 
six-rib insulator designed to minimize 
flashover. The ceramic tip is triple 
hardened to withstand extremely hot 
gases 

The main portion of the “Flight 
Engineered” insulator is sharply con 
vexed at the top, gradually tapering 
to straight sides as it nears the 
shoulder. Two sharply designed rib: 
have been placed at the top. Twin 
side electros replace the conventional 
single-side electro, doubling the 
sparking area. An alloy-leaded stee! 
shell has a chromex finish to add to 
the appearance of the plug and to 
prevent rust and corrosion. 

Want more info? Use coupon on 

page 122 and you will get it! 


702—Car-Lot Umbrella 


An umbrella designed for used-car 
lots with a 21’ spread, available in 
three designs—alternate panel, alter- 
nate band and checkerboard—has 
been announced by McFarland 
“Great” Umbrella Co., Division of 
McFarland Awning Corp., 742 S. W 
8th St., Miami, Fla 


tand high winds and 

according to the company 
Want more info? Use « 
page 122 and you wil 


703—Teol Catalog 


oupe 


ll get 


NEW PRODUC i $ A 44-page illustrated catalog listing 
its complete line of electric tools for 


use in the automotive, industrial, cor 
AND CATALOGS pn eg sent ar mc e, ‘ene ‘ raft 


and home workshop fields, with com 
plete specifications and information 
on a number of tools introduced dur 
ing the past six months, has been 
The “Great Umbrella” reportedly published by Thor Power Tool Co., 
raises and lowers as easily as any 175 N. State St., Aurora, Il 
umbrella and is compact when closed Want more info? Use coupon on 
It is built strong and reinforced to page 122 and you ill get it! 








Published 
Every 

30 Days 
In 6 
Regional 


Editions 


a New 


Feature in the 


N.A.D.A. OFFICIAL USED CAR GUIDE 


Complete Reports From De aler Sales and Wholesale 
Markets in Your Territory Give You Complete, 
Current Valuation Information 


IN ADDITION 


e Average Loan 


(Except West Coast) 





Average Retail 


identifying 
Specifications 


Quantity Prices on Request 


NATIONAL AUTOMOBILE DEALERS 
Useo Car Guine Co. 


2000 K Street, N.W., Washington 6, D. C. 
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704—Universal Joint Tool 


A tool which reportedly permits a 
mechanic to quickly and easily dis- 
assemble and reassemble universal 
joints in a matter of minutes has 
been introduced by Ernest Holmes 
Co,, Inc., 2505 E. 43rd St., Chatta- 
nooga 7, Tenn 

The tool is said to meet all service 
requirements and can be used ef 


\ 


ficiently on all cars with the cross 
assembly type joint. It consists of 
frame, screw assembly, spanner 
wrench and plug 
Want more info? 
page 122 and you will get it! 


705—Water Repellent 


A water repellent product claimed 
to be highly effective in maintaining 
visibility by keeping entire wind 
shield clear during rainstorms ha: 
been introduced by Wunda-Vu Prod 
ucts Co,, 1522 South Staples St., 
Corpus Christi, Texas 

“Wunda-Vu” is said to be an air 
curing, invisible resin, which when 
applied to a clean surface and al 
lowed to “cure” in sunshine for three 
hours, will last several weeks. It i: 
also said to make windshields easy to 
clean 

Want more info? Use 

page 122 and you will get it! 


706—Washing Catalog 


A 12-page catalog describing it 
complete line of service equipment 
and including a description of a push 
button drive-through car laundry, 
plus a set of selling aids for the car 
washing field, has been issued by 
Choldun Mfg. Corp., 331 East Street, 
New Haven, Conn 

Want more info? Use 

page 122 and you will get it! 


Use coupon on 


coupon On 


coupon on 


707—Transmission Kits 


Master overhaul kits for automatic 
transmissions on passenger cars have 
been introduced by the Ravybesto: 
Division, Raybestos-Manhattan, Inc., 
P. O. Box 1021, Bridgeport 2, Conn 

Packaged in two-color display car 
tons, the kits contain friction discs, 


spacer plates, gaskets, front and rear 
clutch piston seals and expanders, re 
verse clutch piston seal, front oil 
pump seal and rear bearing oil seal 
Want more info? Use coupon on 
page 122 and you will get it! 
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708—Compressor 


A compact six-horsepower, four 
cylinder, high pressure air compressor 
designed for operation of air tools, 
power wrenches, hammers, rim tools 
and high pressure tire inflation has 
been announced by The DeVilbiss 
Co., 300 Phillips Ave., Toledo 1, Ohio. 

Designed to fit in a pickup or stake 
truck body, the two-stage compressor 
is 48” wide with a 38” tank. It builds 
up 175 pounds of pressure and has a 
displacement of 23.69 cubic feet per 
minute. An automatic unloader al- 
lows it to run free of load when no 
air is being used. Electric starting i: 
provided through a hookup with the 
truck battery. 

Want more info? Use coupon on 

page 122 and you will get it! 


709—Bumper Jack 


An hydraulically-operated bumper 
jack that makes contact with the 
brackets or cross bar behind the 
bumper of a car, thus eliminating 
damaged or bent bumpers, has been 
announced by Joyce-Cridland Co., 
2027 E. First St., Dayton 3, Ohio 

Two features of the “Bumper! 
Upper” are said to make it success 


ful: the deep lifting throat and 
rotatable contact pads. The lifting 
throat is 114%” from the frame to the 
center of the contact pads, enabling 
the jack to make contact with the 
brackets or cross bar behind the 
bumper and lift both wheels off the 
ground. The pads can be turned a 
full 360° and the spread between 
them adjusted to any width between 
15” to 474%”. Made in two models 
hand-operated and a combination 
hand- and air-operated—it weighs 
less than 175 Ibs. and has a 1%-ton 
capacity. 

Want more info? Use coupon on 

page 122 and you will get it! 


710—White Wali Cleaner 


A non-inflammable cleaner for 
white sidewall tires which may be 
sprayed on and rinsed off has been 
announced by Chemade Products Co., 
777 Bayside Ave., Detroit 17, Mich 

Said to be harmless to rubber and 
clothes, “Prest-O-White” reportedly 
takes the scrub out of white wall tire 
cleaning, and scuff marks, dust and 
dirt vanish immediately. The handy 
sprayer is said to save many work 
hours of employees 

Want more info? Use coupon on 

page 122 and you will get it! 


711—Car Polish 


A silicone polish said to be com 
posed of by-products of formulas per 
fected by Dow-Corning, General Ele« 
tric and Union Carbide and Carbon 
Co. laboratories, and sold with an un 


SOUTHERN 


conditional guarantee, has been in 
troduced by King Karr Consolidated, 
1004 E. 16th St., Hialeah, Fla 

“Four Star” metal plating polish re- 
portedly resists heat, cold and oxida- 
tion and repels water. It is said to be 
easy to apply and to give a lustrous, 
high-gloss finish without hard rub 
bing. 

Want more info? 

page 122 and you will get it! 


712—Starter Drive Catalog 


A catalog of rebuilt and guaranteed 
starter drives, showing illustrations of 
all popular drives for both passenger 
cars and trucks, with complete, up 
to-date listings of passenger cars, 


Use coupon on 


trucks and tractors and cross refer 
ence to manufacturers’ numbers, is 
available from Van Bergen & Green 
er, Inc., 1619 North Hoyne Ave., 
Chicago 47, Ill 
Want more info? Use coupon on 
page 122 and you will get it! 


713—Conditioner 


system conditioner said 
to repair leaks, inhibit rust formation 
and eliminate water pump squeaks 
has been announced by Ramsey 
Corp., 3693 Forest Park Blvd., St 
Louis 8, Mo 

It is said to repair leaks in radiator, 
motor, around hose connections and 


A cooling 





gaskets with a permanent plasticized 
seal, to protect against rust formation 
with special dispersible passivating 
and inhibiting ingredients and to 
eliminate water pump squeaks with a 
wear-resisting lubricating agent 
Each individual carton contains two 
soluble pellets to be dropped in 
radiator without draining or flushing 
in plain water or anti-freeze 

Want more info? Use coupon on 

page 122 and you will get it! 
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Your ticket for bigger business this fall... 


famous “Prestone” 
anti-freeze 


THE BIGGEST AD CAMPAIGN IN THE INDUSTRY! 


“Prestone” anti-freeze, 
be sure to attach the Green 
Tag and make sure your cus- 
tomer gets the stub. 


The Green Tag keeps sales 
growing for you...while your 
customers see the Green Tag 
Guarantee Story in news- 
papers, on radio and TV, on 
billboards and point-of-sale 
reminders...everywhere they 
go! 


The Green Tag reassures your 
customers ... when they see 
the Green Tag you attach to 
the radiator and read the fa- 
mous Guarantee printed right 





on it, your customers know 
they've got “Prestone” brand 
anti-freeze! 

The Green Tag clinches more 
sales for you . . . because it 
shows your customers you 
give them the dependable 
products they ask for...brings 
them back for more of the top- 
quality, nationally-known 
products you like to sell! 


Be sure you get all the Green 
Tag benefits! Every time you 





put in 


EXTRA! Pre-season deal brings you 
your own free advertising campaign! 
A quantity of 3 different postcards 
in full-color for mailing or give- 
away are yours FREE with pre- 
season orders! They feature your all- 
around winterizing 

services. So order 

your “Prestone’’ 

anti-freeze soon 


Build bigger winter sales and profits with 


BRAND 


<CCLE 


The terms Prestone” and “Eveready” ere registered trade-marks of Union Carbide and Carbon Corporation 
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Want more facts? Use Reader Service Card Page 122 


NATIONAL CARBON COMPANY .« A Division of Union Carbide and Carbon Corporation « 30 East 42nd Street, New York 17,4. ¥. 
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714—Radiator Cap Tester 


A fast-action pressure cap tester for 
both long-neck and short-neck cap: 
of cars with pressurized cooling sys 
tems has been introduced by E. Edel 
mann & Co., 2332 West Logan Blvd., 
( hicago 47 Il) 

Requiring no pumping, the “Edel 
mann No. 95” tester has a standard 
air-hose valve to which the regular 


air hose is applied, Attached “Quick 
Finder” dial i aid to indicate in 
tantly whether the cap is releasing 
and holding at the rated pressure. If 
hown defective, the cap can be re 
placed on the spot. A reversible rub 
ber bushing is provided to accommo 
date long- and short-neck caps 

Want more info? Use coupon on 

page 122 and you will get it! 


715—Fuel Control Unit 


A fuel control unit which reported 
ly eliminates vapor-lock and flooding 
due to fuel overflowing into mani 
fold has been announced by Hove 
Engineering Co., 529 South 7th St., 
Minneapolis 15, Minn 

he unit is said to provide a fixed 
orifice into the main fuel line to the 
carburetor which bleeds off air or 
“as pressure and vents air to the out 
ide while fuel is returned to the in 
let side of the fuel pump. A fitting at 
tached to the carburetor bowl, at 
factory-specified fuel level, collect 
all overflow fuel and returns it to the 
inlet side of the fuel pump 

Want more info? Use coupon on 

page 122 and you will get it! 


716—Seat Cover Catalog 


The “Jumbo” seat cover catalog, 
containing more than 90 different 
color swatches and samples of all ma 
terials used in making seat cover 
which include leatherette, metallic 
threaded lum-puf, rayon, colored 
plastic, clear plastic, fiber, corduroy 
and terry cloth, has been announced 
by The Schoellkopf Co., 806 Jackson 
St., Dallas, Texas 

Want more info? Use coupon on 

page 122 and you will get it! 


717—Service ‘Products 


Three “Prestone” brand automotive 
eervice products—a 10-minute radi 
itor flush, a heavy-duty cooling sys 
tem sealer and a windshield washer 
solvent—have been announced by 
National Carbon Co., a Division of 
Union Carbide and Carbon Corp., 30 
East 42nd St., New York 17, N. Y 

The radiator flush is said to be a 
one-step cleaner which removes 
grease, rust, scale and foreign par 
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ticles within 10 minutes after in- 
stallation. The sealer reportedly con 
tains a quick-acting plugging agent 
which becomes ‘‘metal hard” when 
exposed to air and may be used with- 
out damage to metal or rubber parts 
The windshield washer solvent when 
added to water prevents washer jar 
breakage from freezing, improve 
cleaning action, softens traffic film 
and road splash and will not harm 
rubber, metal, paint and other sur 
faces, according to the manufacturer 
Want more info? Use coupon on 
page 122 and you will get it! 


718—Piston Catalog 


A catalog listing its complete line 
of automotive pistons for all model 
cars, trucks and tractors, with sup 
plementary cross-reference listing: 
showing company replacements for 
other types, and containing progre 


sive listings of diameters from 2.6 to 
5% showing respective compression 
lengths, ring and pin information, ha: 
been released by Triplex Corp. of 
America, Pueblo, Colo. A free copy i 
available. 

Want more info? Use coupon on 

page 122 and you will get it! 


719—Tire Valves 


Rubber-base replacement tire 
valves for cold or hot application 
have been introduced by Bridgeport 
Brass Co., 364 West Bowery St., 
Akron 7, O 

The valves, composed of a com 
pounded gum ply protected by a pre 
scored smooth red polyethylene cov 
ering, are said to provide an equally 
positive valve-to-tube bond whether 
applied cold or with heat. For cold 
bonding, the valve is positioned and 
stitched on thoroughly after removal 
of the protective covering. For hot ap 
plication, the ordinary vulcanizing 
procedure is followed 

Want more info? Use coupon on 

page 122 and you will get it! 


720—Headlight Dimmer 


An accessory which electronically 
dims headlights, available in both 
six- and 12-volt units to fit the elec- 
trical circuit of new cars as well as 
older models, has been announced by 
Rollins Electronics Corp., Lewes, Del 

Fingertip control permits the driver 
to adjust the dimmer for all driving 
conditions, it was claimed. The con- 
trol unit of the “Dim-O-Lite” fits 


under the hood, except for the smal! 

sensing head mounted on dash 
Want more info? Use coupon on 
page 122 and you will get it! 


721—Transmission Catalog 


A catalog covering automatic tran 
mission master overhaul kits in an 
alphabetical listing by make and 
model of car and a group listing 
showing kits in numerical! order with 
their application for Hydra-Matic, 
Powerglide, Powerflite, Dynaflow, 
Ford-O-Matic and Merc-O-Matic ha 
been published by the Raybesto 
Division of Raybestos-Manhattan, 
Inc., P. O. Box 1021, Bridgeport 2 
Conn 

Want more info? Use coupon on 

page 122 and you will get it! 


722—Drain Plug Remover 


A patented Chevrolet oil pan drain 
plug extractor, “Herbrand No. 192,’ 
which combines wedge and wrench 
action and is reported to make re 
moval of drain plugs a quick, easy, 
one-man job where either the pan or 
plug threads are stripped, has been 
announced by Herbrand Division 
The Bingham-Herbrand Corp., 1111 
Stone St., Fremont, O 

Want more info? Use coupon on 

page 122 and you will get it! 


723—Charger-Tester 


A combination battery charger 
tester, which automatically adjust 
for either six- or 12-volt batteries, ha 
been announced by Willard Storage 
Battery Division, 246-286 East 13lst 
Street, Cleveland 1, O 

The built-in tester has an auto 
matic load selector with individual 


cell readings and prods which pene 
trate the sealing compound of 12-volt 
types without gouging, it was ¢ laimed 
Shut-off control reportedly assures a 
full charge but protects against over 
charge 

Want more info? Use coupon on 

page 122 and you will get it! 


724—ATA Lighting Booklet 


A handy, illustrated 12-page book 
let listing the new American Truck 
ing Associations recommended equip 
ment specifications for the wiring 
and lighting of commercial motor 
vehicles in their entirety, has been 1 
sued by Signal-Stat Corp., 523-39 
Kent Ave., Brooklyn 11, N. Y. Com 
plimentary copie are available 

Want more info? Use coupon on 

page 122 and you will get it! 
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Originated by HEIN-WERNER, it was the first 
to offer you the service advantages of a hydraulic- 
powered adjustable Twin Saddle Service Jack. 


Over 50,000 55's” now in use everywhere. 


Suggested dealer net price $8975 














Introduced by HEIN-WERNER as a 


TRADEMARK . . “oe 
2 service companion to the popular 55”. 





Has all of the same outstanding shop features, but differs in that 


it is powered by the patented Screw and Ball arangement. 


Suggested dealer net price $6875 








Newest and most economical Twin Saddle 
Service Jack. Another HEIN-WERNER 
first expressly designed for out-of -shop 
service calls and work in close quarters. Weighs only 77 Ibs. Lifts 


entire end or only one wheel. 


Suggested dealer net price % 3 g75 





There isn’t another jack line that gives you as much service flexibility 

as HEIN-WERNER'’s complete choice of Twin Saddle Service Jacks. 
Every one of these three models can serve you profitably and all are rated at 
1/2 tons capacity. Completely test-proven to assure dependable performance 


under all operating conditions, too, Check with your Hein-Werner Jobber 
for all the facts and order now for fast delivery. 


Hein-Werner manufactures and sells more HYDRAULIC JACKS 
than any other company in the world today! 


HEIN-WERNER CORPORATION - WAUKESHA, WIS. = 


Hein-Werner stock listed on the Midwest Stock Exchange since 1936 


The complete Hein-Werner line includes: Under-Axle Jacks of 1/2 to 100 ton capucity Bumper-Lift’ Jocks for possenger cors service 
Service Jacks for shop use Adjustable Cor Stands Twin Soddie Service Jacks Push end Pull’ and “Pushmester’’ Jocks for play this 7 
body, fender, and frame repair work 
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725—Tool and Gauge Kit 


An all-in-one adjustment kit de 
igned especially for servicing modern 
engine distributors, regulators and 
spark plugs has been announced by 
Allen Electric and Equipment Co., 
Kalamazoo, Mich 

The kit consists of a compact steel 
case and 21 wire gauges from .007 to 


095 with spring lock handles for 
quick removal and replacement, a 
distributor point aligning tool, end 
wrench for adjusting vacuum-con 
trolled advance on Ford distributors, 
spring tension adjusting tools for 
regulator wrench for adjustment of 
cam angle on external adjustment 
type distributors, equaling file for 
regulator contacts and two fiber 
“gauges, .017 and .021 

Want more info? Use coupon on 

page 122 and you will get it! 


726—Crash Pad Protector 


A low-cost metal protector designed 
to fit directly above the ashtray to 
prevent cigarettes from causing burn 
on the crash pads of 1956 Fords ha 
been introduced by Houser Engineer 
ing & Mfg., Ine Bluffton, Ind 

Made of stainle steel, the acce 

ry may be installed with one screw 





r 








and is said to appear to be part of 
the original trim. It reportedly hide 
existing burns and is guaranteed for 
the life of the car 
Want more info? Use coupon on 
page 122 and you will get it! 


727—Radiator Tester 


An easy-to-read test unit said to 
detect faulty radiator caps and leaky 
radiators quickly, and to take filler 
caps out of the low-selling service 
category and put them on a sound 
merchandising basis, has been intro 


duced by AC Spark Plug Division, 
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General Motors Corp., 1300 N. Dort 
Highway, Flint 2, Mich 

E. H. Francois, sales manager of 
replacement products, revealed that 
a recent sampling showed that four 
of every ten cars had a faulty pres 
sure cap 

“This,” he said, “puts the market 
for pressure cap sales at about 24 
million.” He added that the AC 
pressure cap tester not only provides 
service station operators and other 
retailers with a positive and accurate 
means of finding faulty caps but also 
acts as a “clincher” in selling cu 
tomers a new one 

The cap-and-radiator tester weighs 
about 16 ozs., is chrome-plated and 
can produce pressures up to 15 pound 
per square inch. Four adapters fur 
nished with each tester permit the 
checking of any cap or radiator in 
minutes, the manufacturer said 

Want more info? Use coupon on 

page 122 and you will get it! 


728—Battery Acid 


Battery acid available in cartons of 
12 polyethylene disposable bottles, 
each containing 45 ounces, has been 
announced by Globe-Union, Inc., 900 
East Keefe Ave., Milwaukee 1, Wis 

The electrolyte to be used in any 
dry charged battery may be stored in 


the unbreakable bottles, which are 
factory sealed to prevent leakage and 
are said to be easy to open. A pouring 
sleeve is provided for extra safety in 
handling 
Want more info? Use coupon on 
page 122 and you will get it! 


729—Stoplight Flash 


A stoplight warning flash which 
goes into action automatically to warn 
of a stop or slow-down when foot 
released from the accel- 
erator pedal has been announced by 


C. E. Niehoff & Co., 4925 W. Law 


pressure 1s 


rence Ave., Chicago 30, Ill 

The device uses carburetor vac 
uum power to operate the brake light 
switch. The signal may be adjusted 
to remain on for two to five sec 
onds. The time is determined by the 
speed of the car and the degree of 
“let-up” on the accelerator. A dash 
light tells the driver when signal 1s 
on, The “Saf-T-Flash” is especially 
recommended for cars with automatic 
transmission and may be quickly and 
easily installed, according to the man 
ufacturer 

Want more info? Use coupon on 

page 122 and you will get it! 


730—Lacquer ‘Base 


A clear, lacquer-base material said 
to be a solution to the problem of 
sand scratches showing through on 


refinished cars whose original finish 
was lacquer has been developed by 
Acme Quality Paints, Inc., 8250 St 
Aubin, Detroit 11, Mich 

The product, available in quarts 
and gallons, can be sprayed ove! 
newly-sanded lacquer, enamel o1 
lacquer primer-surfacer prior to the 
application of the color coats 

Want more info? Use coupon on 

page 122 and you will get it! 


731—Headlight Gauges 


Three styrene plastic sealed beam 
headlight gauges claimed to have the 
exclusive advantage of checking 
sealed beams without removing hood 
rings from car have been introduced 
by Trulite Corp., 3453 Cahuenga 
Blvd., Hollywood 28, Calif 


The units feature a compensating 
level which allows operator to us¢ 
them in any location, the announce 
ment said. 

Want more info? Use coupon on 

page 122 and you will get it! 


732—Portable Jack 


A 44-lb. mechanical one-end bump 
er lift with a 1'%-ton capacity, 
equipped with wheels for easy posi 
tioning and complete maneuver! 
ability, has been announced by Black 
hawk Mfg. Co., 5325 West Rogers St., 
Milwaukee 1, Wi: 

The “Jeep-Jack” features “flip-fit” 
double adjustable saddles which 


ly ’ 


quickly flip to either of two basic 
positions with full lateral movement 
in either position, permitting easy 
lifting of one end or one wheel, it was 
claimed. The handle is fully adjust- 
able and the built-in brake controls 
lowering. 

Want more info? Use coupon on 

page 122 and you will get wu! 
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Another Moog AUTO-biograghy 


“ ‘Shake, Rattle and Roll’ was my ‘Song of the Open Road’ 
. until a garageman, hep to under-the-car problems 

(and profits /), gave me the Moog 90-Second Bounce Test 

No wonder my rhythm was gone and my beat was crazy 


My shocks were shot!... 


Seeeceeoeoeo soso eecoescoo ooo ose 6 
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“I got the SHOCK of my life — Moog Gusher-Action 


Shock Absorbers. Now I'm an old smoothie!"’ 


ecoococco0coo0enao000onrs 


GET HEP to the most SELL-able 

shock program ever offered! er GHQ for the 
See your Moog Jobber for a most complete 
Moog Gusher-Action Shock seed 
Assortment. You get 5 pairs of —— 
Moog Shocks (85% coverage) 

with Gusher-Bearing feature, 

Herbrand installation tools 

and complete merchandising 

kit. All for only $46. 

Moog Industries, Inc., 

St. Lovis 14, Mo. 


~~~ -——owrw 
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733—Power Wrench 


An air-operated 2” square-drive 
reversible power wrench with only 
four moving parts spindle, jaw, 
hammer and drive shaft said to 
give long service with few mainte- 
nance problems, has been announced 
by Thor Power Tool Co., 175 N. State 
St., Aurora, I 

The mechanism of the “G2W” run: 


at rotor speed and delivers a blow 


for each revolution of the rotor, o1 
approximately 1300 blows per min 
ute, it was claimed, The tool, which 
is 642" over-all, weighing 6 Ibs., 4 
ozs., is balanced for one-hand opei 
ation and may be used for removal 
and installation of cylinder heads, 
manifolds, springs, bumpers, etc. It 
operates on standard air pressure 
and is said to be ideal for use in 
close quarters 

Want more info? Use 

page 122 and you will get it! 


coupon on 


734—Transmission Jacks 


Transmission service jacks, avail 
able in three models, for all tran: 
mission repair needs, have been an 
nounced by Blackhawk Mfg. Co., 
Milwaukee 46, Wis 

The Model T-1 “Lo-Matic,” de 
signed for floor service, reportedly 
‘floats” transmissions safely in any 
direction. “Floating lift” clears frame 
cross members and transmissions can 
be lowered and raised all the way 
while tilted, according to the com 
pany 

Models T-2 and T-3 serve car 
standing on two-post lift or over a pit 
Special positioning carrier tilts for 
ward 28°, backward 10 right and 
left 13°, and also slides laterally 3” 
All models are equipped with “all 
make" adapter which is said to fit 
any automatic or conventional car 
and truck transmission up to 500 Ibs 
including '53 Powerglides and later 

Want more info? Use coupon on 

page 122 and you will get it! 


735—Undercoating 


An undercoat of light gray non 
sanding primer sealer said to possess 
exceptional adhesion over steel or 
aluminum as well as old lacquer or 
enamel, has been announced by Ditz- 
ler Color Division of Pittsburgh 
Plate Glass Co., 632 Fort Duquesne 
Bivd., Pittsburgh 22, Pa 

For passenger-car work the prod 
uct is said to be an excellent primer 
sealer or ground coat under pastel 
colors. It is also reported to hold 
down fresh enamel on new Cars in 


130 


two-toning operation. Lacquer or 
enamel may be applied over “Satin 
Prime” after 15 minutes flash dry, 


the manufacturer said. 
Want more info? Use coupon on 
page 122 and you will get it! 


736—Engine Torque Booklet 


A 31-page engine torque specifica 
tions booklet tabulating the most 
common torque application for over 
700 models of 72 manufacturers’ 
products and shaped to fit conven- 
iently in most tool box trays may be 
obtained for $1 from P. A. Sturte- 
vant Co., Addison, I 

Want more info? Use coupon on 

page 122 and you will get it! 


737—Sidewall Cleaner 


White sidewall cleaner in plastic 
spray bottles, said to permit fast re 
moval of dirt, grease, film, curb 
burns, paint and rust without harm 
ing rubber or chrome, has been in 
troduced by The Bell Co., 411 N 
Wolcott Ave., Chicago 22, Ill 

The 12-0z. squeeze bottle 
hinged for flip-top application 


top Is 
with 


out losing the cap. Pressure on the 
bottle is said to produce an even 
spray of the solution, which is left 
on the tire a few minutes. The tire 
is then wiped with a sponge or cloth 
and hosed or washed clean 

Want more info? Use coupon on 

page 122 and you will get it! 


738—Spray Paints 


Spray touch-up finishes for Chev 
rolet, Ford, Plymouth, Oldsmobile 
and Buick cars in aerosol pressurized 
cans with protective caps in the 
shades of the can’s contents have 
been announced by Tempo Product: 
Co., 2075 East 65th St., Cleveland 3, 
O 

“Tempo Instant Spray” colors are 
guaranteed to match the factory fin 
ish and the paint-spray nozzle is said 
to make retouching of old and new 
cars simple and quick, whether car 
ried out by dealer or customer 

Want more info? Use coupon on 

page 122 and you will get it! 


739—Special Tool Catalog 


A catalog of special service tool 


which reportedly enable less experi 


SOUTHERN 


enced and skilled mechanics to per 
form difficult and precise adjust 
ments necessary to keep eutomati 
transmissions, power steering, al! 
conditioning, etc., performing at new 
car efficiency has been published by 
Miller Mfg. Co., 5919 Tireman, De 
troit 4, Mich. These manuals are now 
being mailed direct to all Chrysler, 
Dodge, DeSoto and Plymouth deal 
ers. Extra copies are available free 
to any interested independent shop 
owner or fleet operator 

Want more info? Use coupon on 

page 122 and you will get it! 


740—Muffler Tool 


A muffler remover tool 
installation time in half by allowing 
to slash through old pipe 


aid to cut 


operator 


“\ 


and muffler nipples, eliminating the 
use of solvents or unwieldy wrenches, 
has been announced by The AP Part 
Corp., 1801 Spielbusch Ave., Toledo 
i. & 
Want more info? Use 
page 122 and you will get it! 


coupon On 


741—Pressure Tester 


A pressure tester for pressurized 
cooling systems and caps, said to be 
an accurate, rugged instrument built 
for long, trouble-free, everyday serv 
ice, ha been announced by Stant 


RIGHT 
ANGLE 
DESIGN 


Mfg. Co., In 1620 Columbia Ave 
Connersville, Ind 

The tester feature 
accurate cam and cam 
venient right-angle design, accurate 
foolproof gauge, manual relief valve 
and heavy cast adaptors, according 
the company 

Want more info? Use 

page 122 and you will get it! 


wear-proof 
lugs, con 


1© 


coupoTt on 
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WATER PROOF — 
METAL GLAZING 
F " 
RUST PROO b mn an 


FILLING 


LOW IN COST 
EASY 
TO USE 
6 LBS. LEAD 


JUST APPLY READY TO USE 
LET DRY NO 


All-Purpose Cold Solder MIXING 


207-E RAUCH BLDG., PITTSBURGH 5, PA 
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742——Transmission Tool Set 


A universal set of automatic trans 
mission service tools which report 
edly enable mechanic to make ex 
ternal adjustments with transmission 
on the car has been introduced by 
Snap on Tool Corp 9 Kenosha, Wis. 

The tools are aid to handle auto 
matic transmissions now in service 


Specialized Tools For 
AUTOMATIC TRANSMISSION 
WORK 


weg +. “Sa 


and to afford possibilities for extra 
profitable work, A completely illu 
trated and detailed book of instruc 
tions shows step-by-step procedures 
and the tool stand provides a specifi 
place for each tool 

Want more info? Use coupon on 

page 122 and you will get it! 


743—Paint Pump 


A paint pump engineered specifi 
cally for the handling of paint and 
built throughout with material 
which are resistant to solvents found 
in paints has been introduced by The 
DeVilbiss Co., 300 Phillips Ave , sO 
ledo 1, Ohio 

The “P-QBF” pump, made in sey 
eral model to fit the individual 
use! needs, is portable and said to 
be ideally suited for use in a larg 
or small circulating system. Handling 
direct from a  55-gallon 
drum, it is operated b 100 pounds 
air pressure and delivers on both the 
up and down stroke, providing a con 
tant supply of fluid under all condi 
tions, it was claimed 

Want more info? Use coupon on 

page 122 and you will get it! 


material 


i 
ie 


: 
ee. 


. 
* 


744—Tire Spreader 


A heavy-duty air-operated tire 
spreader for garage ervice station 
and automotive repair depots, said to 
be capable of quickly spreading any 
automobile or truck tire up to 12.00 
x 24” in size, is being manufactured 
by the Manley Division, American 
Chain & Cable Co., Inc 9 York, Pa. 

The “saddle” of the unit is equipped 
with roller which allows for re 

olving the tire for each position 


change. Spreader arms hold against 


inside of tire and when elevator 
moves upward, these arms are pulled 
outward, turning the tire almost in- 
side out without damage to, or crack- 
ing of, the carcass, it was claimed. 
Foot controls govern operation of the 
elevator which can be stopped in any 
position by releasing foot valve con- 
trol. An inspection light is so located 
that it is always in position to direct 
its rays upon the section of the tire 
on which work is being performed 
Want more info? Use coupon on 
page 122 and you will get it! 


745—Valve Anti-Rattler 


A manifold heat control valve anti- 
rattler for 1955-56 Chevrolet V-8’s 
that reportedly stops rattling by 
eliminating metal-to-metal contact 
during warming-up period has been 


announced by Houser Engineering & 


Mfg., Inc., Bluffton, Ind 

It features an extra-heavy 
bumper tip unconditionally guaran 
teed for a year. It can De installed 
in less than five minutes and doe 
not interfere with the normal oper 
ation of the control valve, it was said 

Want more info? Use coupon on 

page 122 and you will get it! 


rubber 


746—Mops 


Mops designed 
washing automotive vehicles, avail- 
able in three size 14” hand 8” 
car and 60” truck and bu ‘with 
long-lasting wash pads which report- 
edly will not scratch or mar car fin- 
ishes, have been introduced by Kleen- 
Mor Manufacturing Co.. 1508 North 
Mill St . Jack on, Mis 

teplacement pads are said to be 
easily installed over the head or shoe, 
which is made of heavy-duty alum- 
inum and _ contain 21 tiny holes 


pecifically for 


af 


through which pressurized water 1 
forced. A molded rubber bumper! 
holds the wash pad in place and 
guards against scratches, mars and 
dents 

A tension transfer hose swiv 
els the aluminum handle to a 
160 action and rubber grips 
protect hand: from cold water 
A precision built cut-off valve 
turns water on, throttles or instantly 
cuts it off with slight forward o1 
backward movement of the fingers 

Want more info? Use coupon on 

page 122 and you will get it! 


747—Adapter Mounting Kits 


Adapter mounting kits for resur 
facing automatic transmission drum 
on all current models, using an) 
brake drum lathe with a 1” arbor 
have been introduced by Barrett 
Equipment Co., 21st and Ca Ave 
St. Louis 6, Mo 

Each kit i 
adapters, cone 


aid to contain the 
cutting tool, et 


necessary for Dynaflow, Powerglide, 
Hydra-Matic, Ultramatic, Powerflite, 
Fordomatic, Mercomatic and Flight 
omatic transmissions. The illustra- 
tion how a typical transmission 
drum mounted on arbor of brake 
drum lathe with cutting tool posi 
tioned for resurfacing 

Want more info? Use coupon on 

page 122 and you will get it! 
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See bs ¢ 
~® FEATHER YOUR BED 
WITH EXTRA PROFITS 


RY 4 
“Sy The WARCO Quality Line of 
~ Automutive Chemicals. 


* an 


ght brand 


Don’t depend on fly-by-r 


That means for 


accident 


nsibilit f not 
5p0 y 0 


crucial moment 
conscience th the re 


you use The WARCO Quali ty Line of Au tomo 


n extra opr 


you 
ey 
ve Chemicals, you can take 
eep with a clear conscience 
For nearly a quarter of a 


0 


Quality ha combined extra profit 


extra safety dividends 


WARCO products are 


Goubly 


scientifically prepared ir 


checked for deper dal 


laboratories 
quality controlled for extra safet 


2 


f 


...and 
not 
one 
of the 
17 
bulbs 
inside 
was 
even 
scratched! 


With WARCO quality is no accident. And you 


have no accidents 
quality line 


WARCO S.A.E.70R1 
Fly d is 


approved by 


fluid ordinances 
aie re caren me 
WARCO S.ALE 70R2 
" ake Fluid rece 
wARco ‘s a: 70R1 


Brake Fluids 


fication. Available ir 
54 Galle 


5 Gallon and 


WARCO Automatic Transmission Fluid Type A 
A laboratory tested product that w mix perfec 
with or ig nal equipment type A transmission fluid 
Ave able in Quart, Gallon, 5 Gallon and 54 Ga 
Representation in all parts of the country assure 
you on the spot service. 14 warehouses stra- 
tegically located from Coast to Coast insure 
prompt delivery to our jobbers. 
We will be pooner fo quote, upon request, on 
private label packaging. Write today for cata- 
log describing the complete Warco fine. 


WARC 


WARWICK LABORATORIES 


334.42 Cleveland Street, Brooklyn 8, 
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you car 


Jseé 6nd 


ded by mar 


»mmended 


meet or § 


WARCO, the 
with pride 


when you use 
always sell 
Duty Hydraulic Brake 


that have brake 


Heavy 
the states 

Recommended for use 

4d far an 

ufactu 

Moderate 


far , 
use 


and 5.A.E.70R2 Hydr 
rpass every SAF 





COMPANY 


N.Y 





Carry spare bulbs 
and fuses on your 
trucks* in the world’s 
Safest container 


FOR GAFETY'@ GAKE 
MAKE IT 


EMERGENCY EQUIPMENT 


193.95(b) and (ce) cor 

and 
oriea 
Conn 


*Complies with ICC Reg. 
cerning on-vehicle storage of replacement bulb 
fuses. Write for complete catalog of fleet acce 


to Yankee Metal Products Corp., Norwalk, 
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TIME SAVERS 











Replacing Pitman Shaft the new seal.—Arthur Kay, c/o 


: s H Sitton Buick Company, 38 West- 
Seal in Buick Steerin YU, . 
ck Stee 9g field Street, Greenville, South 


| HAVE found a quick way of re Carolina, 
placing the pitman shaft seal 
in Buick power steering by not re Replacing Starter Bolt 
moving steering and using the fol Mounting Bushing 
lowing procedure 

Place car on suitable lift and re ()* SOME of the later Lincoln and run it down three or four 
move pitman shaft nut and arm the tarter mounting bolt threads. Then start bolt in bushing 
Remove retaining ring and place crew into threaded _ bushing and use two wrenches to lock nut 
pan under steering gear to catch which are themselves threaded into to bushing as shown in sketch. The 
oil. Turn steering wheel to ex the die-cast flywheel housing. It bushing can then be screwed into 
treme right-hand position and ometimes happens that one of flywheel housing, using nut to turn 
crank engine, letting it run only a these bushings turns out with the it in until edge of bushing is flush 
few seconds. The pressure built up bolt when starter is removed and with machined surface of housing 
will force the seal out and a new the problem then is to get the bush- The nut can then be unlocked, the 
eal can be installed using the ing back into the flywheel hou bolt unscrewed and tarter is 
proper tool or a pipe of the correct ing. It can be done in this manner ready to mount Lynn F., Snoddy, 
diameter, Tape the splines with After removing bushing from 1622 Vivian Street, Shreveport 
masking tape to protect the lip of bolt, start a 5/16 hex nut on bolt Louisiana 





the sun drives em in... 


and you send ‘em out 








FEATURES 
@ Lock-down clip is also handle 
@ Fits all Convertible & Hard Tops 


with metal trim above door 
@ Rubber bumpers protect finish 
@ Kaiser aluminum screening 


2-DOOR & HARD TOP MODELS PAT. PENDING 4-DOOR MODEL 


AUTO-GLAR-EZ SHADES 
P.0O.BOX 38 ° 310 S. MAIN ST., 


LAMESA, TEXAS 
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GOT A GOOD 


Use a nut with a hole slightly 
smaller than the diameter of the 
stud and center it over the stud 
With a 's” electrode, weld the nut 
to the stud, which may then easily 
be loosened and turned out with a 


chometer available may be accom 
plished by adjusting the idle 
screw on the throttle stop so that 
the “amp” light only comes on dim 

In most cases, if the light is out 


the engine is idling too fast and if it 


running too slow 
Powerglide, make 
the hand 
“Drive.” 


Garage, 70 is on bright it i 
N.C. If the 
this adjustment 

brake on and the car in 

Although the tachometer is al 

the best way to set the idling, 
I have checked several cars with 
on a road test the 
ha surprisingly 


George’s 


Ave., Asheville, 


saver or shop 


e wrench 
rt cut accepted 


Woodfin 


car 18 a 


$ IDEA? 
will be paid for every 
+ ry 


for publication in this section. with 


A photo or rough sketch will 
make your idea more valuable. 


| 
Only 


Adjusting the Idling 
On Chevrolets 


A 


senpeel Cal 


7 
way 


riqina tern not prev 


trerea tor our N EASY way to adjust the idling 


Ously publisned 
56 Chevrolet pas- 


consia- 55 o1 out one and 


when 


use ar 2 
c 

ered. to: 2ouTnern 

Automotive Journa!, 806 Peach 


N. E., Atlanta 8, Ga. 


exciusive on a 


there is no ta method proved 


Ser 1 then 


c 
tree + 











Barrett says: 


] WHY SHOP AROUND? 


Barrett ALONE Can Supply You With 
Equipment for a Complete Brake Shop 


BRAKE DOKTER... precision fits brake 


shoes while in position on the 





Preventing Paint 
From Spattering 


T° PREVENT 
ing we use two method 


paint from spatter- 


First, we punch nail holes down poe 
in the rim when we open the can 
and all excess paint drains back in 
the can without getting on the lid 
or spattering when closed 
Second, for paint 


maller than ; 


backing plate for full 


(a4 


into 


training lining-to-drum 


a Can i gallon can we 
contact 


B-176 
Wheel 


B-130 Puller 


Lining Clamps ' 
Air py) } 


Riveter B-175 -o* 
B-174 





Cylinder 


Ae. Clamps ty 
8-173-1 fp A 


“C” Washer /) “ \ vj 
Pliers ' f B-165 


| Speed 








B-186C 
Hydraulic 
Brake 
Bleeder 


cut a square hole in the side of an 
empty gallon can and a round hole 
in the lid. The pape: 
placed in the hole in the lid of the 
the 

patter 


Thi 


trainer 1} 


maller can B-500 UP 
hit the 


can be 


and 

All 
ide of the larger can 
and again 


Woodfin 


gallon can 


placed inside 


World Famous 
DRUM DOKTER... 


refinishes brake drums to 
exact specifications. 
Contact Dept. L-6 for further information 


George 


Ashe- 


used again 


Ave 


Garage, 70 
ville, N. C 


Removing Studs Broken 
Flush with Surface 


_ tuds are broken flush 
with the surface and it is im- 


we 


a =z ae 
a — 


BARRETT EQUIPMENT CO. 


21st and Cass @ St. Louis 6, Mo. 


a grip on them, 
them 


possible to get 


have found a way 





to remove 


SOUTHERN AUTOMOTIVE JOURNAL for June, 1956 Want more facts? Use Reader Service Card Page 122 





accurate.—R. Burdick, 
Assistant Service Manager, Doran 
Servicenter (Chevrolet), 2222 
Main Street, Dallas, Texas 


Courtney 


Installing a Fast Idle Cam 
On Mercury Carburetor 


()* rHeE Holley carburetors used 
on some of the ‘56 Mercury 

the fast idle cam revolves around 
a bushing held in position by one 
of the choke housing mounting 
Crew Since the location of both 


cam and bushing is between the 


choke housing and main body of 
the carburetor, the problem of 
holding them in place while choke 
housing is installed is a difficult 
one 

The job can be simplified by se 
curing a No. 6 x 32 machine screw 
longer than those used for attach- 
ing the choke housing. Cut the 
head off the long screw and start 
it in in place of the one carrying 
the fast idle cam. Place the bush- 
ing and fast idle cam on the long 
crew and lide choke housing 
over it. The cam and bushing will 





*« 


Sy 
\ 


j 


“MAN WITH THE GUN” 


* 


pleasing performance 


in motors everywhere from 


VNanliey 


vaive parts 
Airchrome VALVES, SPRINGS, GUIDES—and TIMING CHAINS 


Manley Valve Corporation, | 5th St. & Fairmount Ave., 


Philadelphia 


30, Pa. Supplier to leading original 


equipment manufacturers. District Sales Representa- 
tives: J. S. Connell Co., Dallas; Lawrence M. Hirsig Co., 


Jacksonville. 
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thus be held in place until the 
other screws can be started and 
tightened. The long 
then be easily removed and re 
Lynn 
Street, 


crew may 


placed with the proper one 
F. Snoddy, 1622 Vivian 
Shreveport, Louisiana 


Masking with Aluminum Foil 
When Spray Painting 


wes pray painting, a roll of 
aluminum foil is handy for 
masking ornament 
bumper guard 
lights, parking lights and _tail- 
lights. 

Tear off piece 
ize of parts to be covered and 
pre into shape, folding back 
under the sides that are too large 
It will stay put without the use of 


radiator 


bumpe! head- 


the approximate 


tape and may be used again 
George’s Garage, 70 Woodfin Ave., 
Asheville, N. C. 


Correcting Caster, Camber 
On Late-Model Fords 


ge rgeenenre and loosening bolt 
to correct the caster and cam- 
ber on Ford products is a difficult 
job with regular hand tools, but 
can be made easy by jacking up 
the car slightly in the center in 
front and using a deep socket and 
power tool over the top of the 
wheel 

The camber shims are also easie! 
to insert and remove on Fords in 
this way since it takes the weight 
off the upper inner shaft.—Harell 
Atkins, c/o Ralph Atkins Align- 
ment Service, Spartanburg, South 
Carolina 


Eliminating the Damage 
From Short Circuit 


7 PREVENT serious damage by 
accidental short circuits when 
removing or replacing speedom 
eters, gauges, etc., on 12-volt 
tems, we use a ten or 15 amp 
thermal breaker with two flexible 
leads 10” and 14” connected to 
breaker and also to the battery 
clip 

Remove ground cable and substi 
tute breaker and lead assembly. 
This will provide current for test- 
ing lamp gauge etc., but will 
open circuit before any damage i 
done. Both breaker terminals may 
be easily insulated by lipping a 
hort section of heater or radiator 
hose tightly over them before in 
stalling battery clip Cecil B 
Cain, 2124 Woodland Avenue, An- 


niston, Alabama 
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“The very latest, Mrs. Gotrocks, It sprays Chanel No. 5 as you travel 


through the more unsavory part of town.” 


Houston Wholesalers Elect 
Herbert G. Arlila 


ee G. Arlla, Arlla’s Auto 
Supply, Houston, Texas, ha 
been elected president of the Hous- 
ton Automotive Wholesalers As- 
sociation 

Also named were W. E 
Woods, Standard Parts Co 
president, and Frank Morris, Moto! 
Parts Depot, Inc., secretary-treas- 
urer, Directors are A. B. Warren- 
burg, Straus-Frank Co.; J. M. Ves- 
mirovsky, Stewart and Stevenson 
Distributing Co.; A. G. Ochterbeck, 
Ochterbeck Factoryzing Co.; R. T 
Mills, Truck Parts and Equipment, 
Inc.; W. P. McCreary, Wahlberg- 
McCreary, Inc., and J. W. Souls 
Milam Supply Co 


‘Bill” 


vice- 


Teeners Top Car Thieves, 
Says FBI Official 


page show that 62.2% of 
the nation’s car thieves last 
were under 18 years old and 
over half were under 16 years old, 
M. P. Chiles, special agent in 
charge of the New Orleans, La 
division of FBI, told Mississippi 
law enforcement officer last 
month at Jackson 

Chile aid that 
were stolen at the rate of one every 
two and one-half minutes last 
year and that the professional] car 
theft ring causes federal, state and 
local officers more problems than 
any other 


The FBI is 


yeal 


automobiles 


currently investigat- 


ing more than 100 car ring opera- 
tions throughout the country, ac- 
cording to Chiles, who told of the 
ten men who 
tealing 160 cars, 15 of 
which had been shipped to Arabia 

Chiles said lawmen must 
owners to lock their ve 
parking in un 


capture of recently 


admitted 


edu 
cate Cal 
and 


areas 


hicles avoid 


lighted 


Maryland Jobbers Hear 
Talk on Taxes 


ty right kind of tax etup in 
the beginning may reap a legal 
aving in taxes after a busine 
a big income undertaking 


tobert Faw 


become 
Harrell Granget 
of Granger & Faw told the Del 
marva (Md.) Automotive Whol. 
alers Association last month 
Granger outlined the 
problems of taxes in a smal] busi 
benefits to be had 
either a part 
corporation, Other tax 
brought out in 


and 


general 


ne and the 
from setting it up a 
nel hip ol 
detail 
question-and-answe! 


were 


period 


Mills-Morris Names Rosengren 


sill Rosengren has been ap 
pointed manager of Auto Bearing 
and Parts Co. of Nashville, Tenn 
a division of Mills-Morri Co 
Memphis, Tenn. He was formerly 
manager of Muscle Auto 
Part Florence, Ala ilso a di 
vision of Mill 
that he wa 
visor for the company in 


Shoal 
Morris, and prior to 
branch store super 


Memphi 
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Taking Your Car Abroad? 
Change Some Parts! 


take you! cal 
thi um- 


PLANNING 
abroad 
Then 
vestment you can make i 
$100 for the installation of 
and head gasket 
ure o low 
in many foreign countries that they 
to the high-com 
in modern Ameri 


according to E 


with 
probably the best in 


you 
mer? 
approxi 
mately 
export piston 
“Fuel octane value 
can be injuriou 
pression engine 
can automobils 
J. Krause 
ager of the 
eral Moto 
“Owne! planning travel out 
ide the United States,” he said 
‘should be careful to check on the 
available fuel before their trip 
The high-compression ratio in 
cal equipped’ with 
require a minimum 


general ervice man 


suick Division of Gen- 


automat 
transmission 
octane fuel of 96 
out, while satisfactory 


Krau ( pointed 
operation of 


manual] transmission cal may be 


achieved with 89 
“In Spain and Portugal 
isoline avail 
Most other 
including Eng 
th a high octane 


Krause 


explained, “the only 
able ji 79 
European countri 
fuel Wi 
too low for the dome 

ratio in effect to- 


octam 


land, have 
of 89. That 
tic compre ion 


e suggested that the best 
motorist can make before 
with his car 1} to 


move a 
Poing oversea 
have the 
installing export piston 


Ra ket 


reduc ( d by 


and he ad 


compre ion 


Kentuckians to Hear O'Neil 
T. J. O'Neil. executive directo 
ale and advertisin taff Ford 

Motor Co will addre the Ken 

tucky Automobile Dealer Asso 

ciation Ine at if annual con 
vention Nov 11-12 at the Seelbach 


Hotel in Louisville 


Florida Firm Names Hazlewood 
Appointment (George 
Hazle 
dent 
Co., Orlando 


wood as exec ve ce-pre 
and treasurer of R & M Mfy 
Fla na 
ident 


wood ha 


heen an 


nounced | Pre Hanson 


Robinson, Jr. Hazle 
active In au 
1920 


been 
tomotive field 


ince the «¢ 
“Bill” Kyle Dies in Texas 


W. B Bill Kyl 
western regional sale 
he Permatex Co 

died nor 
was in collision 


Karnack, Texa 
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Parts Co., Corpu manufacture! occupying 
on Coli 


Jobber News erates the Motor 
(Continued from page 65) Christi. Although Davis also was a booths in the Sam Houst 


iest at the AAR dinner, he made eum, where exhibition space had 
no comment on the merger project been reduced by the addition of 
Speakers on the MEWA confer eats on both side if the arena 
included Martin There were 385 sponsoring whole 
and A alers this yea! 


exhibitor! ponsol! 


version of a merger twice, first be 
fore a dinner meeting of the 
Southwest Group, AAR, and again ence program 
before the Southwest regional Fromm, Martin Fromm 
ociate on advertising and sale For these 
promotion; Philip Blake, MEWA and all others who participated, ait 
conditioning = of the Coliseum 


business conference sponsored by 
hi association 
Speaking before AAR, Ruark outhwestern representative, and 


suggested that there could be a Ruark, who substituted for J. W proved to be a blessin for the 
Wa cla ified a Warm It 


first air-conditioned auto 


merger of sorts if all manufactur Cassedy ociation general coun weathe! 


ers were secluded within one or el scheduled to discuss association was the 
antitrust activitic but unable to motive aftermarket show in hi 
tory and the artificial weathe: 
lally by north 


ganization and all wholesale: 
within the other; and that di be present 
puted questions could be settled by A panel entitled, “The Sale was welcomed espec 
a board composed of equal mem toundup,” was presided over a erne! 
bership from the two association moderator by Colman O’Shaugh- 

John Reynolds of Houston, vice nessy, midwestern manager of Mountjoy Salesman Hustles 


president of NSPA, was invited to Motor Service, and including a 
speak following Ruark, but he di panelist 
H. C. Stivers, sales manager, AP Opperman to oul 
Parts Corp.; David A. Coulter nounced William H. Howard of 
Robert L Mountjoy Co., San Antonio, Texas 
j “Tony travels in a pick-up truck 
and is thus able to carry large 
then adjourned for ample of equipment, such as 
vacuum cleaners, battery chargers 


“We have recently added Tony 
cussed the proposal only in gener ales force,” an- 
alities and expressed the opinion 
there is room in the industry for ales consultant, and 


all group Schutte, association merchandising 


Precisely the same proposal was counsel 
advanced again by Ruark when he Participant 
first appeared before his associa lunch, after which the 
was concluded with a general di and assortment 
cussion, “Overcoming the Profit This method of travel is having 
Distribution,” led by good results because the customer 

can see what he is actually buy- 


program 
tion’s busine conference next of merchandise 
morning 

This conference was opened and Squeeze on 
presided over by Jay T. Davi Ruark 
MEWA vice-president, who op The show proper featured 250 ing.” 





SPEED-UP FRAME STRAIGHTENING 
the “PUSH-BUTTON WAY” 





The Bee-Liner 360 Tools make it 
possible to push, pull, double push, 
double pull, spread and squeeze, in 


any of 360, automatically at the 


touch of a button. Several corrections 
can be made at the same time with WRITE TODAY oo 
multiple set ups to produce real Investigate the OQ LiLo alt 


time-saving production line profits Bee-Line Way. DAVENPORT, IOWA USA 
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of the right automotive bearing 
and the right bearing service 


Ball bearings look alike, and it's practically impossible to tell 
the good from the ‘'not-so-good” until after they're put into 
a job 
You can always be sure of the right ball bearings for auto 
motive replacement by insisting on the bearings in these 


boxes 


Get the BCA ball bearings you need when you need 
them from your Federal-Mogul Service jobber. He can 
give you ‘‘on-the-spot” service —he knows automotive 


problems and can help you when you need help 


FEDERAL-MOGUL SERVICE 
Federal-Mogul Service 


bo we: Beorngs 


Ore ocil 13. MICHIGAN 
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Washington Instances Prove Need 


For Unification, Phelps Asserts 


By ROBERT E. PHELPS 
Phelps-Roberts Corp., Washington, D. C. 


| KNOW you want me to be per- One bad example is the story of 
fectly honest and frank, so I an industry committee we have 
am going to tell you of some of the had in Washington for some few 
opportunitie we have had in years, working hard to get the ex- 
Washington, where we have cise tax removed on repaired, re 
goofed conditioned and _ rebuilt unit 

Excerpts from the address by this 
well-known wholesaler before the 
recent spring convention of the 
Automotive Wholesalers Associa- 
tion of Alabama. He is a past presi- 
dent of the Automotive Engine Re- 


Friendly Jobb : a 
Your Friendly Jobber . . «| ists Aeosaticn inate ions 


when sold as such, We have had 
some success, having gotten the 


Offers help on > tax omitted on some of these 
REPAIR PROBLEMS of : items. However, it is a long batle, 

A a and the men doing the committee 
ALL Vehicles and Engines work have spent hours and hours 
and travelled many miles and the 


He gives you practical help on any repair problems you encounter, no results yet are not too encouraging 
Late last year, just before going 


hy hicl ine is involved, be h , 
matter what make or model vehicle or engine is involv cause he in to testify once more, before the 





house ways and means committee 
the chief counsel for the commit- 
tee called us aside and showed u: 
to pase on to yeu. a telegram he had. It was from an 

association, which shall go name- 
less, and it said that they were 


serves the entire market. 


His staff is familiar with all units and has much experience of its own 


He brings you the accumulated experience and knowledge of hundreds withdrawing their support from 


our committee, that they did not 
wish us to speak for them 
Many valuable Repair and Service Manuals dealing expertly with var- Here we were, our briefs al- 
ready printed and submitted going 
jous operations in the servicing of all makes and models of vehicles in to speak for the entire industry 
and engines are available to you only through him. and this had to happen. Naturally 
as we had submitted briefs, the 
telegram had to be read into the 
record. What sabotage! 

Certainly it weakened our case, 
but just as surely as I stand here 
it weakened our industry. It repre 
sented us as an industry divided 


of his manufacturers, each of whom also serves the entire market. 











against itself 
Why was it done? Well thi 
group wanted correction of the 
law, but just to cover their needs, 
not the needs of the industry as a 
whole. Did they go in and pitch 
for what they wanted? Heck no 
They just loused up a job someone 
else was trying to do 
This case history is merely to 
show you that we need unification 
This Ad Prepared By The Industry-Wide Committee Of Automotive Advertisers Council, Inc. in our indu a y so we can do a bet- 
ter job in Washington. Instead of 
acting like spoiled brats and fight- 
ing amongst ourselves, how nice it 
would be if we could fight just a 
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hard for the industry as a whole 

One more horrible example. A 
few years back, I was asked to 
represent one of our associations 1n 
Washington on a Department of 
Commerce advisory committee 
Living in Washington, I get a lot 
of these highly paid jobs. This a 
ociation is one you all know, and 
at least one of your members ha 
been president of it. It is one that 
does not indulge in industry poli 
ti is alwa in back of any in 
dustry-wide programs. When ou! 
first meeting convened I was the 
only one present representing our 
industry, although some other a 
ociations had been invited to send 
representative 

Much to my surprise, a very 
eloquent gentleman from the Na 
tional Junk Dealer Association 
took the floor early in the meeting 
and proceeded in a most convincin 
manner to speak for the replace 
ment part industry. He very 
cleverly showed how they had 
kept America on wheels during the 
great war. He was so good he darn 
near had me sold 

Fortunately for us, he developed 
a strep throat or a virus early in 
the meeting. But it was not easy to 
convince these bureaucrats, econ- 
omists and many lay advisers that 
we were actually the parts di 
tributors for the country 

Just visualize this, if you can, a 
two-billion-dollar industry one of 
the greatest in the country—and 
not many there knew who and 
what comprised it. We must climb 
into bed with the swimming pool 
people, the chewing gum group, the 
automatic pen industry and nu 
merou othe! mall piddling 


Frank J. Schreiner (right) has been 
appointed automotive division 
sales manager of Airtex Products, 
Inc., Fairfield, Ill., and Felix A. 
Lerch (left) has been named field 
sales manager. Schreiner was 
previously Chicago zone manager 
and Lerch has been mid-west re- 
yional manager for the past four 


groups, that do have a strong ' Fred Campbell Elevates 


in Washington Two Kentuckians 
Some New-Deal joker a number 


of years back tried to sell thi a 28 years at its Paducah 
country socialized medicine He ha Ky., branch Fred Campbell 
long since been forgotten, but not Auto Supply Co. has made A. H 
the American Medical Association Uphoff general sales manager and 
They almost overnight raised two branch supervisor, He now lives in 
million dollars, their lobby moved St. Loui 
into action. Today we do not have Carl Puckett, who has been with 
ocialized medicine, and we prol the Paducah branch 15 years and 
ably won't, because this group had wi ormerly an tside salesman 
some few states pass anti-socialized now manager of that branch 
medicine law This is a prime ex a 
ample of doing a good job, one w South Carolinian Expands 
can well envy 
- Purchase of propert 
South Gets Permacel'’s Harwood Davis Auto Parts Co 
ville, S. C., has been ; 

Appointment of Lew Harwood Alex Davis, manage 
a outhern automotive division addition to the pi 
manager has been announced | which will double 
the Permacel Tape Corp New and triple the siz 
Brunswick N J Harwood wh hop were also announced 
has been with the company) nee —_— 


1944, will headquarter in Atlanta Schoellkopf Hires Moser 


St. Louis Firm Adds Space William A. Moser has been aj 
pointed salesman for the Automo 

A 7,000-square-foot warehousé tive Division of The Schoellkopf 
which will be finished by July 15 Co., Dallas, Texas, General Man 
is being added to present faciliti ager Herman Biar has announced 
of Medart Auto Electric Co., St Moser has been ; igned the north 


Louis, Mo, central Texas ai 








PRESTO vatcues 


VULCANIZE WITHOUT HEAT 


WINNING DEAL IN TUBELESS TIRE 
AND TUBE REPAIR 


No. 505 


No. 501, 502 and 503 
t Ty ew tubele 


b 


Pre 





ACE RUBBER COMPANY 


BOX 6147 DALLAS, TEXAS 
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This Jeep Dispatcher is cutting de- 
livery costs around 40% at Green- 
wood, S. C., for Carolina Tool Co., 
according to Owner E. F. “Ed” 
Workman, shown here with Driver 
Willie Raddeh. Previously two 
well-known low-priced pickups 
were used, but mileage around the 
city ran only 9 to 11, while this 
unit gets about 19, Workman said. 
Rear tires on the pickups lasted 
only about 5,000 miles, “while we 
already have 8,000 on our Jeep 
and the tires hardly show any 
wear at all,” he said. The unit 
costs about the same as the pick- 
ups, so the initial investment is 
about the same, but the big sav- 
ings are being realized in gas and 
tires. 





4 ~ 


Rea I. Hahn Is Named 
Walker President 


R EA I. Hahn, former General 
Motors executive, has been 
elected president of Walker Mfg. 
Co. of Wisconsin, Racine, Wis., and 
its subsidiary operations, Ajax 
Mfg. Corp., DeKoven Mfg. Co. and 
DeLuxe Products Corp., James S 
Allan, chairman of the board, an- 
nounced 

Hahn, who had been with Gen- 
eral Motors for the past 22 years, 
succeeded Chester C. Moss, who 
retired because of health. He was 
associated with the Delco-Remy 
Division, Anderson, Ind, for 12 
years 

Since 1946, except recently when 
he was on pecial assignment, 
Hahn was works manager of the 
Rochester Product Division at 
Rochester, N. Y. He is a graduate 
in engineering from Purdue Uni- 


versity 


“Ches" Westbrook Opens 
Bearings Store 


A BEARINGS specialty store to be 
known as the Texarkana 
(Texas) Bearing Supply, Inc., is 
being opened by H. C. Westbrook 
of Westbrook Supply Co., Texar- 
kana, Ark. 

The new enterprise, which will 
concentrate in the automotive 
field, will be a separate operation 
from Westbrook Supply Co. Ben 
Westbrook, brother of the owner, 
will be manager 


“Ernest Black has joined our o1 
ganization as assistant shop fore- 


WATCH FOR FURTHER ANNOUNCEMENTS! " 
man,” Alex Davis, manager of 
Davis Per Meo Co., Inc., ibe 


a A ville, S. C., announced 
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Heres what it mtakes 


EXTRA LARGE “FREE BREATHING’ 
GAS FLOW TUBES 


for Power “TORQUE-RESISTANT” WELDED 
HEAD CONSTRUCTION 


SPECIALLY CONTOURED HEADS 


7a © SPECIALIZED 
hi SHELL CONSTRUCTION 


on * 
» aa ASBESTOS-TREATED SHELL 
\/ 


for Quiet 
OF ule NON-CORROSIVE MATERIALS 
S 4 (Shells, Heads, Partitions, Tubes) 


° 
ADEQUATE “CROSS-OVER 


(ALS 
bs CHAMBERS 
bow “COLD-CHAMBER” DRAINAGE 


| TUNED RESONATING CHAMBERS 


for Endurance 


HIGH FREQUENCY ROUGHNESS 
CHAMBERS 


SPECIAL BRACING PARTITIONS 


LOW FREQUENCY ROUGHNESS 


DE KOVEN MANUFACTURING COMPANY - RACINE, WISCONSIN CHAMBERS 


Your N.A.P.A. Jobber is 
Soundmaster Headquarters, 
with complete stocks of / 


mufflers, pipes and acces- 
sories quickly available 


Joundmaster 


has what it takes / 
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Mogul, National Bearing 
Consider Merging 


a pnesene of Federal-Mogul- 
Bower Be: f In of De- 
troit, and National Motor Bearing 
C’o., Ine of Redwood City. Calif., 
voted May 25 to submit to their 

hareholders a plan to merge the 
compan 

especial meetings of the share- 
holdet to vote have been set fo! 
July 25. Approval requires two- The Southwest Regional Group of Automotive Affiliated Representa- 
thirds majority of the shares of tives held this dinner at Houston last month prior to the Southwest Au- 
each company tomotive Show. Among guests present were Ben Asch of New York, the 

If the shareholders approve thi chairman of the AAR board, and Ed L. Lee of New York, the secretary. 
it will be the third time in three 
years that Federal-Mogul has sub 

tantially increased it ize and 

cope of operations. In December, Laurens, S. C., is now traveling ture! 
1953, it acquired the Bearings Co everal outheastern tates for “There was not a single disap- 
of America with its complete line Weaver Mfg. Co, proval in the 200 replies received 
of ball bearings. In July, 1955, the - - o far, my Chicago office informed 
tower Roller Bearing Co, with it Ruark Declares Replies me,”’ he said 
full line of straight and tapered Favor Merging Groups Hi uggestion would be to cre- 
roller bearings was merged into 
Federal-Mogul, Acquisition of the | W. “Wut” Ruark told edito out differences between the two 
National Motor Bearing Co. would e at Asheville, N. C., last groups whenever problems might 
add an important line of oil seal month that the first 200 replies hi arise 
and other product letter mailed to 5,000 industry of- . 

ficial jobbers and manufactur- “We have added Delco batterie 
Nolan Connelly Joins Weaver e! favored his suggestion for and AC spark plugs and filters re 
merging NSPA, MEMA and cently,” reported John F. McClure, 

Nolan F. Connelly, at one time MEWA into two associations, one Jr., owner of The McClure Co., 

manager of Connelly Auto Parts, for jobbers and one for manufac- Cleburne, Texa 


Nobody throws away a’ | ik an | a! wWUue ( 


pair of shoes when the Agew ( le Wheel Balancing Weights 
shoe laces break.... Mbit lh | mA 
ti ik, “ 


no need, either, to 
junk those faulty (yee A 
tail pipes! Repair them easily with : — 


We sr ore recogr 


ate a recommending board to work 








urd of the 


Quaker Supreme-TAIL PIPE ||| S Fee 


We manviac 


REPAIR KIT! | on a etngCo 
WY £ ve and Busse types covering 74 sizes 


finer g ' s that « better, more occurote 


Has been proved OK by Tubeless Tire Mfrs 


The lip of the SN beveled for easier 


andt . JOuging into tire, @ neces 





equirement ele es. Wh ov t y SUL you 

be sure of getting th ont Wheel Bo cing Weights 

os well os the most m n. Th « SNUGL Reg stered Trade 
: install itin 5 MINUTES! Remove rotted ark every weight is y buorantee 

. tail pipe end with hack saw. Slip TAIL Write for our new brochure and nome of your neorest jobber 

Saeeeee SS ee ' << SNUGL'S New Tubeless Tire Clip 


back until the rear is even with bumper, 


of complete satisfaction 





tighten repair kit clamp and refasten tail ) . 
% covera e! > a Our New SNUGL Clip is contoured to 
100 g pipe hanger. It’s the hottest PROFIT jhe aake Seller sade 


MAKER in the industry! Packaged hyde. - 
a ustry - P n the rnarket. It has been used 
No inventory problems individually boxed or in assortments. or mony months end proved “OK by 


Tubeless Tire Manufacturers 





SOUTHEAST REP.: L. M. HIRSIG CO. x SOUTHWEST REP.; HIRSIG-FRAZIER CO. 


Quaker Supreme Chemical Corp. || FMI ySt77 enna eto 


MONTGOMERY * ALABAMA 





KOKOMO, INDIANA rn tte 7 WHITTIER, CALIF 
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Truck Tires 


FAVE: KR. with 
Hen T00L 
QUALITY 
BEAD LOOSENERS 


Free frozen beads quickly with ex 
clusive Ken-Tool Bead Looseners 
They provide greater leverage 
loosen the most stubborn truck 
tire beads quickly, easily 


eae eae ae ae aaa aa eae 
= =e ae om ow a om om a ae oe oe ee oe oe ow ow os ow oe ow Y 


PATENTED 


T-50 


Top: Only a portion of the hundreds at the opening session of the con- 

ference can be seen here. Above: At the speakers’ table were (Il, to r.): Truck Bead Loosener 
George D. Snook of Savannah, Ga., M. D, “Buck” Taylor of Andalusia, 
Ala., president of the show: H. B. Truslow of Richmond, Va., B. W. 

Ruark of MEWA and Glenn Keim of Atlanta, second vice-president. el 


T-52 
Heavy-duty 


Asheville Conference Melts Records, Bead Loosener 
Brightening Outlook for Miami Show | ( =——= 


PREVIOUS records for attendance ufacturers in the show he said T-51 
at a Southeast Show Confer- Manufacturers took 118 booth Farm Tractor 
ence melted away last month when at the conference Bead Loosener 
the figures were counted up at the Heavy standing applause greet 
end of the May 24-25 meeting at ed the announcement by B. W 
Asheville, N. C. “Whit” Ruark, general manager of 


Manager Foster B. Steward an- MEWA, that his group would hold T-26 A 


nounced that over-all] attendance “a national convention” just a Teach end On 


exceeded 700, including 145 spon- head of the Miami show Bead Driving Iron 
soring jobber firms (not counting Iwo booth conference essions 


branches) and 450 manufacturer were held, as were two session 











personnel, plus several] scores of at which industry leade1 poke 
— , including ladie sutas om Ruark pre ented hi pian for 1-268 
ver personnel exceeded 200, Stew- merging MEMA, NSPA and MEWA 
ard aid. Thi latter figure more into two association one for man Impact Truck 
than doubled the previou high ufacturers and one for jobber Tire Bead Breaker 
mark Hal Miller of Lexington, K (Superior Design) 
“Things look mighty good for president of NSPA, later told the 
the show at Miami next April 25- conference his group “will be glad 
27,” commented M. D suck to listen to any program that i 
Taylor of Taylor Parts & Supply, constructive for the industry 
Andalusia, Ala., who is president Ira Saks of Cleveland, Ohio, wa 
of the show. The show is held on unable to peak on the Anti 


SEE YOUR JOBBER on the complete 
line of Job-Designed Ken-Tools 
Forged by the largest exclusive manu 
facturer of top-quality Tire-changing 
pment THE KEN 


Tools and Equi 


Lqu 
TOOL MFG. CO., AKRON 5, OHIO. 


SOLS ~§ MEA OMLL 
the intervening year director, because of idden illne , 


“The interest exhibited i the o Henry S 
conference naturally lead to of Shurhit 
believe there will be a great inte! t 


est on the part of jobber! nd man 


© ae om am @& a oO oe oe oe 


I 
! 
! 
! 
! 
year and a conference | ed in Monopoly Council, of which he 
i 





— 
> 
o 
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Two Floridians Purchase 
Georgia Company 


R S WOODHAM, owner of Talla- 
@ hassee Auto Parts Co., Talla 
hassee Fla., and John Wilson, fo 
merly manager of White Battery 
& Electric Co., Gainesville, Fla 
have purchased Georgia Tire & 
Rubber Co. of Athens, Ga., and 
moved it to Live Oak, Fla 


The company will be operated as 


a branch of Tallahassee Auto Part 


Co. under the name of Suwannee 


Auto Parts Co. John Wilson i 


manager. One man will travel a 


25-mile radius. 


Atlanta Firm Adds Two 


Alexander-Seewald Co., Atlanta, 
Ga., has added George DeLong and 
Ed McKeehan to its sales force, 
General Manager Art Hilts an- 
nounced, DeLong will work out of 
the Asco Warehouse Division call- 
ing on jobbers in the company’ 
southern territory and McKeehan 
will work with dealers in the At- 


lanta area. 





7” a 6 kK» ‘ 


Order from your Jobber 


1S AUTOMOTI 
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fs “We 
S<¢ 
SO 
RIBBED WHEEL 


CYLINDER CUPS 


New RIBBED SECONDARY 
— CUPS AND PISTONS 


mot ) 








NEW 1956 CATALOG JUST OFF THE PRESS — 


Write today! 





Robert M. Cook has been named 
manager of the Delta Auto Supply 
Co., New Orleans, La. He was 
formerly with Excel Automotive, 
Inc., also of New Orleans. 


Texas Association Has 
519 Members Now 


A UTOMOTIVE Wholesalers of Tex- 
as now has 519 members, ac- 
cording to an announcement by 
the directors. There were 169 
members in 1952 

Plans are being made for the 
largest convention and booth con- 
ference in the organization’s his- 
tory at the Hote] Statler-Hilton in 
Dallas Oct. 25-26. 

Contracts for the third confer- 
ence will be mailed not later than 
June 15 to more than 300 manu- 
facturers. Many requests for space 
have already been received. Cost 
per booth is $50 and 125 booths will 
be available 

Albert Taylor, Automotive Ap- 
pliance Co., Dallas, and a director 
of AWOT, is general chairman of 
convention plans. 


Thor Opens Kansas City Branch 


Thor Power Too] Co. opened a 
factory sales and service branch in 
Kansas City, Mo., May 1. Occupy- 
ing a new building at 606 W. 17th 
St., the branch will be headquar- 
ters for distributors and users in 
Kansas, Oklahoma, Missouri and 
the Panhandle of Texas. E. C. O’- 
Connell, formerly branch manage! 
in San Francisco, is manage1 


Park Chemical Names Olson 


Park Chemical Co. has named 
Larry M. Olson sales manager of 
its automotive division, President 
W. P. Woodside, Jr., announced 
Olson was formerly sales vice- 
president of Westley Industries, 
Cleveland, O. 
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Federal-Mogul Moves Peterson 


Federal-Mogul ha assigned 
Ralph J. Peterson West Virginia, 
western Virginia and the Green 
boro-Durham areas of North Caro 
lina, formerly covered by Tom 
Guerry, who will continue to cove! 
the central and eastern portions of 
Virginia and eastern North Caro- 
lina for the company. The an 
nouncement was made by E. W 
Jones, Richmond district manage! 
Peterson joined the company in 
Greenville, Mich., in 1948 


O. A. Roeger Dies in Toledo 


O. A. “Lee” Roeger, 45, first vice 
president of the Automotive Boost 
er Club International, Inc., died 
suddenly in Toledo, O., last month 
Roeger, who spent his life in the 
automotive service industry, fo! 
many years was salesman and sale 
manager for AP Parts Corp 


Ft. Lauderdale Firm _— 


Vaughn & Wright, Ft. Lauder- 
dale, Fla., is erecting a 100’ x 125’ 
building with balconies between 
3rd and 4th streets. As soon as it i 
finished the company will move 
from its present location at 10 N 
Andrews Ave., Jim Vaughn an 


nounced 


Gray-Rock Moves in Chicago 


The Grey-Rock Division of Ray 
bestos-Manhattan, Inc., Manheim 
Pa., has moved its Chicago ware 
house to 2530 S. Michigan Ave 
Sales Manager Ja A. Wheatley 


J has announced 


“R. W. ‘Bob’ Witman, former!) 
with NAPA Columbus, O., ware 
house, joined us Jan. 1 a pecial 
representative in charge of and 
promoting NAPA tock control 
plan for dealers, garages and fleet 
with results to date beyond expec 
tation Jim Vaughn of Vaughn 
& Wright, West Palm Beach, Fla 
reported 

“Delco batteri« ignition and 
brake parts and Horuson thermo 

ats have been added to our line 
recently,” J. B. Bagwell, Jr., presi 
dent of Bagwell-Elliott Co., Inc., 
Charleston, S. C., reported last 
month 

John Renfro has been employed 
as another outside salesman by 


Granby Auto Supply. Granby, Mo 





the AMAZING... NEW/ 


Vuleanizing Pateh 


A revolutionary new chemical formula 
perfectly vulcanizes this patch to 


any Kind of tubeless tire 
ot tube without heat 


Just three sizes to stock 
for all repairs. 


oY Will repair tubeless tire 
injuries as large as |” and will 
repair tube injuries up to 4” 


YY Fine razor-thin edge. 


After buffing injured area, just apply 
liberal coat of No. 410 CAMEL Liquid 


Vulcanizer. One pull of this a, 
and the protective backing is off. Center 
patch over injury and stitch thoroughly. 
THAT'S ALL! W 4 
VAC Ze Our ew], 





CAMEL LIQUID VULCANIZER 


The magic bonding agent that, without 
pressure, without heat, completely bonds the 
new CAMEL ET Vulcanizing Patch over 
the injury ... FAST — SURE EASY 


Liquid 
VULCANIZER 


No. 410 


ee ee ee ee eee ee ee ee ee ee ee 


new CAMEL JET Vulcanizing Patch 


Note cross section view of this 


Reinforced over the injury — razor-thin edge 


proves the familiar CAMEL packages poner oil 


Manufactured by H. B. EGAN MFG. CO. 
MUSKOGEE, OKLAHOMA TORONTO, CANADA 


for a perfect repair 


Fama aia teen ai 
i 
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Automotive NEWS BRIEFS (Continued from page 15) 





of baseball and therefore having a held 68 directorships in other cor- He urged deale to “remain 
Kennesew Mountain” Landis as porations with total assets of $44 united” in supporting efforts to 
an impartial umpire would not be billion have differences settled in court 
“It is not the American way of not to rely upon a bureau or com 
‘A Ford dealer when a dispute life for economic powers to grow mission. He pointed out that with 
irises is in the hands of the com up which are more powerful than changes in administrations, delay 
pany court,” he declared. He said the states themselves,” he said, can arise under the latter 
that the new GM program of deal The gro revenue of $12,400 “The dealer must have his da\ 
million of GM last year was “about in court, not depend on an anti 


proper 


er relation would not have seen 
the light of day had it not been for equal to the income of all the truster ...so he can take his case 
the investigations by Senator Mon tates if you exclude New York in court himself,” the senator said 
roney (chairman of another senate and California,” he said. an 
ubcommittee) and myself.” Although the states are not al B-O-P Appoints Three 

As to GM’s new allowance of lowed to negotiate with foreign in Dealer Relations 
4% instead of the former 2% for countries, Standard Oil of New 
parts obsolescence, O’Mahoney Jersey has contracted with oil uIcK, Oldsmobile and Pontiac 
isked companies controlled by England Divisions of GM have named 
and the Dutch “to manage the pe these dealer relations officials: 
troleum resources of Iran and J. B. Nash, formerly assistant 
said general sales manager of Buick, ha 


Isn't that evidence of some 
thing having been wrong? 

He dwelt at length on the Iraq,”’ O’Mahoney 
growth of big business and said a By the answers of GM and a been named executive assistant in 
United Pre survey in 1954 speech by Henry Ford II, “these charge of dealer relation foi 
howed 70 corporations of a billion two companies want to control Buick; W. O. Lampe, formerly 
their share of the automotive in- Oldsmobile Midwest regional man- 


or more assets each, with total a 
for Oldsmobile, and John C 


ets of $201 billion. Research by dustry. They do not want congress ager, 
the Library of Congress revealed to control their powers,” he de- Jamieson, formerly Pontiac assist- 


that of the 32 GM directors, 16 clared ant sales manager, for Pontiac. 


SWanyes 
QS) EARN BIG PAY 
Dy ro ey Triple (wos Stare 


WHEEL COVERS— Earn While You Learn 


Specific Car Models 


-_ Beautifully chromium peoten. inter. 
Ms 283 | DIESEL MECHANICS, AUTO MECHANICS 


with 15” wheels rf tted with Na 


tional’s unive veal atta ne ment + in as 

Fine: Funiina'sr"Savennve'” | WELDING, BODY AND FENDER REPAIR 
UNIVERSAL STYLE COVERS 

Siem Styles. | ““epinner’. Bar Train in our modern shops. 


biem Styles 
Styte jain Margin 


Fide cn"atenn'sosinsre ote You learn with tools on real equipment. 
Master a trade with a real future. 
Many of our graduates earn $100 
per week and up. 


A compete ine, bevy caavae tel, | ee Nee : THOUSANDS OF MECHANICS NEEDED! 


beautifully chrome plated. Engineered for 
perfect fit. Hub Caps for many indus- 
trial uses . . lawn mowers, motorcycles, 
etc. Write us your requirements. *50,000 NEEDED 

Tru-Seal Gas and Radictor Caps \ The nation's requirements for new mechanics now is 
Gas Yank Caps for most all 1930-1954 nearly 50,000 a year, as motor vehicle registrations 
mode! cars, both outside and fenderwell begin mounting beyond 60,000,000. it has been esti 
installations. Tru-Seal Radiator Caps are . mated that mechanics graduating from schools number 

only around 10,000 a year 


available for all popular cars. Durable 
Metal Displays In three colors *Southern Automotive Journal for January, 1956 


Wheel Parts—Exhaust Extensions 
Precision manufactured for perfect fit and sen 
Cao @ DAY AND NIGHT CLASSES APPROVED FOR VETERANS 


gape safety. Buy the Handi-Pak way 
uhaust Extensions are heavily plated ; @ WRITE FOR FREE BULLETIN DEPARTMENT NO.7 





4 




















with brite nickel and chromium. Jewel 
adds beauty and safety. 


BUY FROM YOUR so4seR—wite tor | “ONS Ue NASHVILLE AUTO-DIESEL COLLEGE 


your copy of our complete catalog 
226 7th Avenue, North, Nashville 3, Tennessee 


NAMSCO, INC. ®&'W 002, !LLINo!s 
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The “breakfast’’—most-looked-forward-to event by many who attend 
the conventions of the South Carolina Automobile Dealers Association 

was “right up to snuff” again last month at Myrtle Beach. In the top 
picture you see (left) South Carolina Highway Commissioner Claude 
R. McMillan in the role of a patrolman, while in background is “Ralph 
Backwards”—actually Bill Stribling, a dealer at Union—and (in long 
tails) George Stout, a dealer at Charleston. At top right is W. E. 
Hancock, Jr., Buick dealer at Columbia, the new president. In photo 
above scanning SCADA’s red-hot “Can-Can Astonisher” are (l. to r.): 
C. C. Goodwin of Sumter, convention chairman; Mrs. Ella W. Ford, 
executive secretary, and T. E. Barham and Jimmy Pulliam, Columbia. 
H. Earle Holley of Aiken was named vice-president and Robert F. 
Pulliam of Columbia was reelected secretary-treasurer of the group. 


Alabama Dealers to Hear Y., president of the National Auto 


Ivan Wiles in Biloxi monte Dealers Association 

Special events for registration 
| igen L. Wiles, GM executive vice- day, Sunday, October 21, will in 

president in charge of dealer re- clude boat rides, golf tournament 
lations, will address the Automo- ishing trips and sightseeing tour 
bile Dealers Association of Ala Registration will take place from 
bama at its annual convention in 9 a.m. to 6:30 p.m., with a banquet 
Biloxi, Miss., Oct. 21-23 cheduled for 7 p.m 

Other speakers will include General session, followed by a 
Robert M. Feemster, chairman of luncheon, will take place Monday 
the executive committee, Wall October 22. The annual conven 
Street Journal; Pierre Martineau tion party will be held at 7 p.m 
director of research, Chicago Tri- Tuesday will be “Dealer Day.’ 
bune; Mrs. George Davis, Betten- Frank E. Davidson of Demopoli 
dorf, Iowa, writer and lecturer yresident and Frank R. Broad 
and Carl Fribley of Norwich, N. ay is executive vice-president 
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Missourians Hear Panel 
On Vehicle Laws 


PANEL conducted by state of 
A ficials on interpretations of 
laws affecting motor vehicles wa 
a highlight of the annual conven 
tion of the Missouri Automobils 
Dealer Association last month 


President Bentrup 


Bentrup, president of 

Motor (Ford), Kansa 

ity, was elected president. Vin 

cent T. McMahon of St. Louis and 
William M Robertson of Joplin 
were chosen vice-presidents, J, M 
Tom” Allton of Columbia was re 

named treasurer and Jame A 
Gorman was reelected secretary 


manager 
Coleman Is GM Umpire 


William C. Coleman retired 
chief judge of the U. S. District 
Court for Maryland, has accepted 
an assignment as General Motor 
impartial dealer umpire. He i 
native of Louisville, Ky 


Kansas City Names Armacost 


Don R. Armacost (Studebaker) 
on of R. S. Armacost, 5Sr., past 
president of NADA, ha been 
elected president of the Motor Car 
Dealet Association of Greater 
Kansa City Mo. Other officer 
are Jerome A. Smith (Buick), vice 
president Glover L William 
(Ford), treasurer, an [ W. Egel 


hoff 
Gabriel Buys Heater Business 


Purchase of the car, truck and 
bu heater busine of E. A 
Laboratories of Brooklyn { 
ha been announced by 
clein, vier president 
ale of The Gabriel] 
land, O 





GM President Trims down Estimate; 
GM Never "Overproduced,” He Says 


DRESIDENT Harlow H. Curtice of “very restrictive’ current credit 
General Motors reviewed hi policy of the Federal Reserve 
estimate of 1956 passenger-ca! Board as a major factor in the 
ales by the automotive industry downturn of automotive sale 
last month and said this year still If the policy is not reve! 
can be the third best in the indus- oon, he warned, busine gen- 
try’s history. He said GM has never erally may decline from the cur- 
overproduced,” rent level, which, if maintained 
He told a news conference at will result in a gross national prod- 
Detroit that “it would appear that uct of about $400 billion. A more 


liberal policy also would tend to President Curtice 


the demand for cars this year will 
not exceed 5,800,000” in the do- upport long-range expansion pro- 
mestic market. Thi compared grams by industry, needed to keep olutionary” 1957 car models and of 


with Curtice’s January estimate of pace with the growing population introduction § date earlier than 


6,500,000 passenger-car sales in the he said those last yea! 
“If people are able to decide to “T recognize that as being a neg- 


aid, currently are running at an buy now, or delay, I think that the ative factor in the sale of motor 
annual rate of about 950,000, not restrictive money policy cause cars, and therefore at each oppor- 
far from his January estimate of them to defer, just as it Cuuses in- tunity I define the General Mo- 
1,000,000 dustry at times to defer undertak- tors policy on the basis that the 

If his current estimates are re ing certain capital investments,’ changes that will take place for 
alized, Curtice said, 1956 “still may Curtice said 1957 will continue to be evolu- 
be considered a very good yea! “I have no evidence that tionary, not revolutionary; and 
exceeded only by 1950 and 1955 would indicate the necessity to that the introduction dates will be 
record years for the industry. It fight pressures of inflation,” he approximately the same time for 
would be slightly better than 1953 said. “I think they are non-exist the 1957 models as for the 1956 
and considerably better than 1954 ent is mode! in other words, about 

The GM president criticized the Curtice denied rumor 


"$13, 9O4 | PIONEER r= 


In only 9% months ~ aa 


SERVICING 
RADIATORS” 


McCain — Richards, Inc., 
Monroe, Louisiana 


INVESTIGATE THE HUGE PROFIT POTEN 


domestic market. Truck sales, he 


een 


of “rey November 1, plus or minus ten 





Our Inland-equipped radiator department took in $13,904.14 from April 11 

through the following January! Helps us maintain 100 percent service absorp 

tion. And when we pull « radiator off a car we have a good chance to sell 

radiator hose, thermostats, water pumps, and other related items!"’ 

YOU CAN DO AS WELL! Pierson Chevrolet Co., Vidalia, Ge., says: ‘Our 

Iniand radiator repair department is the most profitable in our service de- 

partment!"" Robbins Motor Co Marlow, Okla. says: “Our Inland rediater 

department takes in $850 « month!" 

intand, world's largest radiator servicing man- 

wfacturer, offers the complete package—equip- 

ment, training and merchandising. Mai! the cou- 

pon for free new book, “Blueprint for Profit.’’ TRAINING 
SCHOOL 


Factor school trains 
INLAND Mfg. Co. [on poi Mn man quick- 
1108 Jackson St., Dept. SA-6, Omaha 2, Nebr ly w—~e~ of —_ 
ates e OW ¢ e . 
“Sold Exclusively By Mall” radiator repairmen sdk 
o Inland « THE FIRST . . . and still the MOST POPULAR, 
INLAND MFG. CO., DEPT. SA-6 MOST PRACTICAL. SIMPLEST, MOST UNI- 
1108 Jackson St., Omahe 2, Nebr. VERSAL tool of its kind made 
Please send free book ‘‘Biueprint for Profit.'’ 
EVERLASTING... the first tools made ever 
23 years ago are st ll in service 


8T aidaaienilen K. O. LEE COMPANY 
SF DUE, CaP BS. «+++ ABERDEEN, SOUTH DAKOTA 





FIRM 
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This Hydra-Matic training class 
was sponsored by Crow-Burlin- 
game Co. in Little Rock, Ark. 
Classes were conducted by Frank 
©. Bregnard (holding diploma), 
president of Auto Mechanics In- 
stitute, Hot Springs, Ark. 


days,” he said 

Curtice also said 

1.—General Motors car dealers 
“are in the main operating on a 
profitable basis,” although profit 
levels are somewhat lower than 





they were a year ago, 
2.—General Motors does not 
wish to see any other automotive 
firms go out of business, but even 
if this should happen the industry 
would remain highly competitive 
3 Jecause of rising material 
and labor costs, the public “can 
assume that the 1957 General Mo- ° e 
tor cars will Carry a omewhat with servicemen 
higher price tag.’ . 
4.—Despite revised production in 
chedules, General Motors hopes to STATIONS, GARAGES EVERYWHERE 
maintain its employment on a 40- 
hour-week basis. Current GM em- 
ployment is within about 50,000 of 
the total a year ago 
5.—General Motors has no plan 
to enter any additional field 
6 All General Motors division 


are expected to continue operating 
HERE ARE 


profitably and some including 
the Electro-Motive, Allison and 

AC Spark Plug divisions are THREE REASONS WHY: 
exceeding their 1955 levels of op- 





eration 


7.—General Motors’ capital ex- i. A wike med a 
penditures in 1956 will be “slight- COATS ~ oe p and bottor 
ly over” $1 billion. Curtice an- = tools permit ne 
nounced the $1 billion figure in TIREMAN we sristocatl 
January D-D (DOUBLE-DUTY) MODEL 
Will Handle New 14-inch Wheels © 


8 30th ~=the free-piston and 
gas-turbine engines are “being 
thoroughly explored for whatever $11950 
purposes they may fit best.” Thi s0st FRENTE PRED 


tatement was in reply to a que 
tion about their possible use in ‘ - melon No Fine 
thy REMOVING TIRE 


LOOSENING BEADS 


railroad locomotive 

9.—General Motor never ha 
“overproduced.” At the end of the 
1955-model year, cars still in the 
hands of its dealers averaged only 
2% of their yearly supply bette! : 
than the goal of 3°% . : = 

Because GM’s production wa S 
more closely geared to demand Ss 
than that of some other firms it JA CK pP HENNESSY COMPANY. INC 
has not had to cut back produc- ° s ° 
tion as much, he said. The result Manufactured by COATS COMPANY WESTERN DIVISION OPPICES 
is that GM currently is account- FORT DODGE, IOWA Los Angeles 28, California 
ing for 55% of total automotive PIONEERS IN MID-WEST OFFICES — Chicago, | 

» TUBELESS TIRE SERVICE EQUIPMENT 244 E. Pearson St 

production, but “at the retail de- GENERAL OFFICES: 12 DEPOT SQUARE, ENGLEWOOD, N. J 
mand level, our penetration of the 
market so far this year is not 55%, 


it is 52%.” 


NG TOP 8EAD 
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Pontiac Dealers Name 
Council Members 


gpm Southerners were a- 
mong the 12 dealers elected 
by ome 3,900 Pontiac dealers 
throughout the nation last month 
to represent them on the Pontiac 
National Dealer Council 

Representative two from 
each of the six sales regions acro 
the country included 

Bernard C Johnson of East 
Point, Ga Clyde H. Harri of 
Salisbury, N. C., Lansing W. Thom 
of St. Loui Mo., and John Hine 

Dallas, Texa 


Chevrolet Promotes Five 


In Sarvis Change 
pw promotions affecting top 
positions in the Chevrolet Mo 
tor Division wholesale organiza 
tion were announced last month 
by W. E. Fish, general sales man 
iver 
Fish said the advancements fol ince 1952 
low the appointment of I. X, Sai Feely Flint 
to the newly-created position moves up to a 
of assistant to the 
in charge of dealer relation State 
K. E. Staley, 
istant general sale 
the western half of the 


veneral manage! manager for 


manager for 


120 exhibitors 


egional manage! 
istant general sale R. G. Schulte 
western United olis zone manager to; istant man- 


who has been as- Other promotion 
R. B, Johnson 


nation manager of the 


Dodge Division’s display at Atlanta's International Industrial Ex- 
position last month occupied nearly a third of the total space. The 
included eight foreign countries, 
“first nighters.”” The Dodge exhibits included 15 cars and ten trucks. 


Here you see the 


ucceeds Sarvi BE. P gion at Chicas t ‘lint regional 


managel 
Minneap- 


ager of the Great Lakes Region 
in order, are K. J. Parish, from Chicago city 


from assistant manager to Minneapolis zone man 


Great Lake Re- age! 








THE 


os ITEM of the MONTH 


Automatic Transmission Parts 


OIL DELIVERY SLEEVE KIT 
HYDRAMATIC 1946-1956 


Our Products are r 
Transmission Engineered ‘' 
and identified by the big 


> INDUSTRIES, INC. 
43 WEST 61st ST.,NEW YORK 23,N. Y. 
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DEGREASER! 


engine shampo 


= QT. SIZE esas 
oo 


MAKES 2 GALLONS 


Spray Or Brush On 


“Takes cling out of oil and grease—emulsifies it so 
that all dirt may be hosed off as easily as you rinse hands under 
water faucet. Launders engines faster, more completely and safer than 
steam cleaning (warm the engine). Self scouring action brings out 
factory new appearance — provides accurate visual inspection — 
Gunked engines run cooler. Genuine Gunk is sold in BULK sizes at 
better automotive wholesalers everywhere. Retail sizes may be ob- 


tained at WESTERN AUTO STORES AND ASSOCIATE STORES. 
Try it today! 


EDIATE DELIVERN 
imt OR A 


min Mee CURRAN Con, 
TANK CAR (Fanlon}ioog Maier is 





GUNK CHICAGO CO. e CHICAGO 38, ILL. 
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Chrysler Forms Two-Man Ivan X. Sarvis to Work _A veteran of 30 
Dealer Relations Team With Chevrolet Dealers Chevrolet, = re ip Pie 


manager in and 


ORMATION of a two-man team | VAN X. Sarvis has been ; ppointed Texa In 1938 as named a 
F to give a direct line of com- executive assistant to the gen istant regional manager fo! f 
munication between dealers and eral manager in charge of dealet Midwest Region in Kansa 
top management of Chrysler Corp. relations by Chevrolet Motor Di- and in 1945 regional manager in 
has been announced by L, L. Col- vision, T. H. Keating, vice-presi Dallas, Texa From 1947 until hi 
bert, president dent of General Motors and ; present appointment he was a 

Assigned to the team are Nich- eral manager of the Chevrolet Di istant general sales manager fo! 
olas Kelley, Jr., vice-president in vision, has announced the eastern half of the country for 
charge of organization, and Rob- Mr. Sarvis’ position is a new Chevrolet 
ert C. “Bob” Somerville, who ha office created to give Chevrolet's 
been detached from his sales de- more than 7,400 dealers a direct Rubber Rail Crossing 
partment responsibilities to be as- line of communication to the top Begun in Maryland 
sistant to the president, for deale1 management of the company, 
relations. Keating said posers ATION of one of th 

world first rubber railroad 


crossings has been started in Hag 
Ivan X. Sarvis ; 
plore problems with individual erstown, Md by the We 


dealers and dealer groups through- Maryland Railway C vhich op 
out the country. However, he add- erates in Maryland, southern Penn 
ed, operating relationships with yivania and West Virginia 
dealers and all activities having to The rubber vehicular roadway) 
do with sales will continue exclu- composed of rubber slab rail cro 
sively as functions of the sales de- overs will provide a smooth, cush 
partments 


“We shall also continue to de- : traffic and cut maintenance cost 
Y ey harply, according to the manu 


Colbert said the team would 


make personal contacts and ex- 
tern 


ioned crossovel for iutomobil 


pend on our divisional dealer coun- 
cils and conferences selected by “ ; facture! the Woodyear Tire 
the dealers themselves for discus- Rubber Co, An experimental cro 
sion and examination of mutual ing was laid by the firm in Akron 
problems arising in the conduct of O., in 1954 and Goodyear engi 
our business. These councils have neers report the crossing shows no 
provided a valuable link between 
dealer and factory and we expect 
that they will continue to increase 


§ 


wear or deterioration 





in effectiveness 

“The new team for dealer re- 
lations will give added assurance a 
that aler will be con- 


dealer interest 


stantly represented in cur man- le 
agement deliberations,’ Colbert r 
aid 
, SIGNS, 
A 
FLO 
oF OR MILEAS 


Kelley was recently elected a 
CARS yon STALL 


vice-president after being secre- 


tary of the corporation for 1x 
years. Somerville has been exec- 
utive director of market ince last 
August. He relinquished the vice- 
presidency in charge of sales fo! 


Plymouth in 1953 to become Dodge 
cles vee rene the HOVE-O MATIC 
“Safest Driver" Appointed FUEL CONTROL 


Pontiac's Safety Head Stops Flooding Automatically 


vas JENKINS, race driver who VAPOR-LOCK BLEEDER Posi- 
ha perhap established tively eliminates VAPOR LOCK 


> Cc an any I , 
more world records than any othe You'll Get Amazing New Smooth Power, 


E an 3 Cc ‘re by me 
man, and 1 on idered b ‘i om Excellent Gas Mileage, Too 
the ‘“‘world safest driver ha 
been named safety consultant to 
Pontiac Motor Division's engineer- 
ing staff 

Jenkins, whose dutis will be SP a ee eg eee 
concerned with the automotive 


afety field and other velated en- | MM Co MAME ds e144 1D Cemmee ya hg 


gineering activities, ha been a 


of safe driving 529 SO. SEVENTH STREET + MINNEAPOLIS 15, MINNESOTA 


> + Ask your jobber or write for Free catalog giving Complete Information 


leading advocate 
for over 30 years. 
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Successful Plan of Selling Cars 
For 15 Years Told by Virginian 


i of selling new and used used as part payment by some 


uccessfully for the last people and a means of disposing of 
the old car by the yearly new-ca! 
before the annual convention of buyers, the new-car sales would be 
the North Carolina Automobile cut in half. The used-car owner! 
are the easiest, richest source of 
at your finge! 


was outlined last month 


Dealers Association 
During this time we have sold new-car prospect 

our tock out three times pe! tip through service, records and 

month, have had no repossession registration list 

for 11 years and in 1955 we sold The used car is important to the Vice-President Watlington 

2,800 new and used units, which dealer in many ways. It increase 

was one of our best profit years,’ parts and labor sales, repeat sales 

reported N. L. Watlington, vice growing into new owners. Since parts and accessories buyer and 


president and used-car manager of the used-car department doesn't advertising. A thorough and hon- 


Magic City Motor Corp. (Ford) receive the factory support as your est appraisal is the first step 
Roanoke, Va other departments, it require “Next, and today one of the 
old $1,038,000 in more really skillful management most important, is reconditioning 


The company 
no wholesale market 


used cars last year on which it It’s up to you, Mr. Dealer, to create Since there i 
made $90,000, it was brought out the value, the price, the market for new dealers profitably, to re- 
in the introduction of the speake1 by establishing a merchandising tail used cars they must be re- 

Watlington’s talk, in brief, fol plan to handle this department in conditioned fast for a quick and 
keeping with modern-day methods profitable turn-over. We _ spend 
A competent used-car man or man- more money for reconditioning 
dealer in the state per 


low 
“It is my belief that the used 
car is the greatest asset that a ager is a must. He must be capable than any 


w-car dealer has. We must sell 
make appraising, buying, selling, train proof. 
“A good location and a well ar 


of performing many duties, such a car and it pays off. We have the 


new cal in volume to 
mone Without the used car to be ing alesmen ervice manage! 


Great Umbrella 
BIG ATTRACTION Penetrant 


FROZEN BATTERY 
TERMINALS!! 


USED CA 
ns ! LOOSENS CORRODED NUTS!! 


~~ ond 1000 other uses! 





it’s concentrated! 
it dissolves rust! 
Has no unpleasant odor! 


Silent Partner 


nanic’s ; 
The Mec arantee 


money back gu 


PETROLEUM SOLVENTS CORPORATION. N.Y. 17, N.Y 
in Canada: Montreal, Que 





Mail Coupon Today 


ARE YOU READING SOMEBODY 
Stse°’s COPY OF SAS...? 


Why not get your own subscription so you can always be sure of see- 


The McFarland “GREAT” UMBRELLA (21° spread) ing each issue .. . the price is low and it's al/ good reading. 


ind the new “WHIRLABOUT"”, the GREAT UM 
BRELLA that turns, are now working for progre: 
ive lots in 45 state as well as in 5 foreign coun 
tric A GREAT UMBRELLA will make your lot 


more attractive—help your sales and make you 


SOUTHERN AUTOMOTIVE JOURNAL 
Department A-11 

806 Peachtree Street, N.E. [] Renewal 
Atlanta 5, Georgia ; 


Enter my subscription to SOUTHERN AUTOMOTIVE JOURNAL for 3 years 


C New Subscription 


money! 


For complete information call, wire or write Name - 


McFARLAND GREAT UMBRELLA CO. 
division of 


McFARLAND AWNING CORPORATION 
MIAMI, FLORIDA ° PHONE FR 4-8153 


P. O. Box or 
Street and No 


Bill me for $3.00 
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ranged display are very important press the sale hort of all-out war. S« 
A well balanced stock of all makes ‘No one has ever gone broke build 5,000,000 or more 
and models and assortment of col- selling too many new or used ca! per year, then what shi 
ors has great pulling power. Pric- but if you give the new ones awa! We believe a well 

ing the cars at fair market value and keep the used ones, you are thoroughly applied u 
when displayed gets quick results doomed. Those used cars are the chandising plan tailored 
Cars that are over-priced at first most expensive boarders you eve: and salvage the new-cal 
get passed up and later cutting fed. The more you feed them the the dealer's greatest sal\ 
price may not help. The salesmen poorer they get. They will cost you “Any dealer doing 
have lost interest. Used car tick $3 to $5 per day in gas, oil, bat yuSsIne and operating 
on the lot because they are priced teries, washing, polishing, interest le is treading on thir 
out of the market or they aren't bonuses and depreciation in value ting down and _ wishin; 


ar 


worth market price. Used cars have gone the same change your fate; the L« 


Now we come to advertising direction for 5 year down, down vides the fishing but we! 
ly the bait 


the best salesman we ever em Nothing will change their cours pl 
ployed. We recommend a sound 
advertising program, using the 
best method by test. We have tried 
every known method and new 

paper advertising has proven be 
yond a doubt to be the most ef 
fective. We contract to advertise 
daily throughout the year, thereby 
getting a better rate, and we are 





always present for those daily 
shoppers. The newspaper not only 
rings the phone but brings them 
in with the ad in hand, asking for 
certain cars, which qualifies the 
prospect for both the make and 
price. This saves time and allow 
the salesman to concentrate on a 
specific group. 
It's Traded in. And Now— 


“Now we have traded in the 
car, reconditioned, displayed 
priced and advertised it. We be 
lieve if this has been done with en 
thusiasm, the car is 75% old 
When we come to the sale, I must 
say I don't believe there ever wa 
a time when real salesmanship 
was so important, yet so dormant 
The dealers are displaying the 
finest cars and trucks ever shown 
and are disposing of them by the 
cheapest tactics ever used by the 
most highly selected group of re . 
tail businessmen in the world. All big wheel 
you hear is get the deal, make an in the hos 
offer, big trades, cut prices, no 
down payments, long term 

“We believe in a good, well 
trained sales force. In order to get 
good men, we must have a good 
compensation plan. They must be 
trained to sell self, his company 
the product, your finance plan. We 


e clamp fiel 


that’s AERO-SEALS new quick-attach JET or REGULAR. They 


the most severe vy bration, never shake open! Prec 


i 


drive means positive self-locking every time. Hose i 
because AERO-SEAL’s wide, smooth band provide 
around hose no leaks! Stainless steel band re ' 
far longer service. Re-usable many time AERO.-SEALS are 
in a complete size range for a variety of us 

Insist on genuine AERO-SEALS for comple te satisfactior 


dealers should show interest in the profits, happy customers. Ask your jobber 


employees personally Yar 
“We believe where volume 1 LEME 

handled, separate new- and used 

car departments are best. Used-car 

salesmen must be no respecters of end AERO-SEAL REGULAR WORM GEAR HOSE CLAMPS 

make or model. The new-car man 

may be partial to the make he sell 
? i ot - to sell the othe: 

mesg ky pt the fs re vs BREEZE CORPORATIONS, INC., 700 LIBERTY AVE., UNION, N. J. 

man is a little too conscious of a 

few rattles or a minor scratch to 
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products with air springs for a 
number of years. The self-leveling 


Rubber-Bellows Air Spring Looms principle is important to truck and 


bus operators. Level of floor in a 
For Passenger Cars Very Shortly truck or bus can be dropped as 
much as three inches, which mean 

A RUBBER-BELLOWS al! pring pressure more space for payloads 
that can be mounted on an The self-sealing air spring also Some 1957 models are expected 
automobile like a tubeless tire ha eliminates the cost of “building to be lower because of going to a 
been announced by research engi- in” a bolt plate on car frame and 14” tire. Chrysler Corp. units are 
flange expected to be among those sport- 


neers of the Goodyear Tire & Rub- axles and a corresponding 
ber Co., Akron, Ohio on ai! pring By eliminating ing this change in the ’57’s. 


Automobile makers have been flanges on the air spring, replace- - 
hooting for 1958 as the year to ment costs are cut also and in- Truck, Trailer Booklet 
offer car buyers a “ride on ai! stallation time is shortened. Issued on Laws 
prings,” the company reported Air spring systems on passenge! 
are self leveling. Automat- A POCKET-SIZE compilation of 
the road laws pertaining to 


and trailer size and weight 


The automotive and rubber indus- Cal 
tries are combining efforts to per- ic air pressure contro] keeps the 
tem that wil] be suitable car at the same level whether it truck 


fect a sy 
enger or six restriction of all 48 states and the 


and cheap enough for the passen- is carrying one pa 
with a trunkful of luggage. Thi District of Columbia is available 
(Goodyear engineer looking at principle provides more efficient free to common and private car- 
the problem a little differently utilization of suspension travel, riers from the Public Relations 
more accurate steering and great- Dept., Four Wheel Drive Aut 

er ease in handling. Car headlight Co., Clintonville, Wis 
can be aimed more accurately and The booklet, compiled by the 
con- company’s research department, is 
the 25th revision since the com- 


ver-car market 


than other air pring maker 
ought to simplify the air spring 


attachment method, thus cutting 
installation § cost the beam once set remain 


tant 


manufacture! 


harply 
By utilizing rim-like metal Softer, more comfortable spring- pilation and printing were begun 


frame and ing is possible because no allow- in 1933. State regulations contained 
height in the booklet have been checked 
and authenticated by responsible 


plates on car axle and 
integral beads molded in the end ance need be made in Ca! 
due to changing load 


of the air bellows, Goodyear’s new 
air spring can be napped_ into sus, truck and trailer manufac- highway or motor vehicle official 
place quickly and sealed by air turers have been equipping thei in each state 





TIME IS MONEY 


“BEAR” ALINEMENT 
BUSINESS 


DUAL ACTION a \ WITH LOW COST /128 SET 


TWO SANDERS Model DA 
IN ONE! Air. 


TOUGH JOBS MADE EASY 


SAVE WINDSHIELDS $$ - Remove scratches rubs 
and ‘frost’ quickly from auto glass without removing 
from car. Unique Action develops only mild surface 
heat even at speeds to 6000. Simple to use. SAFE 


FIBERGLAS - Every job, patches to final finish, NO 
DuSsT 


SAVE UP TO 80% ~- On all sanding, rubbing, polish 


ing feather-edging, scuffing jobs. FAST 
No matter how small your 


SEE YOUR . operation, here’s your chance 
AN Lasy FOR EVERY JOB. DUAL 2! JOBBER to get into big profit alinement 


under the nationally-advertised 


ACTION OR STRAIGHT LINE, Loum OR WRIT 

R LIT “BEAR” Sign! The new “Bear” 
— we Model FOR | #128 set is so simple, so 
Model OF. ERATURE ; accurate and so fast you can 
IR Air. Ey : easily make hundreds of dollars 
, octvic. 1 net profit during the first year 
And it takes up no more space 


DETROIT SURFACING eA @ ah | 3 co. ’ than a small tool board! DON’T 


DELAY ANY LONGER! Ask your 
Jobber for details. Bear Mfg. Co., 
Rock Island, Illinois. 








1245 East Eight Mile Road Detroit 20, Michigan 
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Bigger attendance for the Southeast Automotive Show at Dinner Key 
Auditorium, Miami, Fla., April 25-27 was assured last month when 
B. W. Ruark (center), general manager of Motor and Equipment Whole- 
salers Association, announced his group would hold “a national con- 
vention” for two days ahead of the show, which attracts car dealers 
and servicemen to witness its hundreds of exhibits, as well as parts 
and equipment wholesalers. Others shown are (I. to r.): Harry F. Gee, Jr., 
of Atlanta, show secretary; Ned E. Holland of Greenville, S. C., 
treasurer, John A. Doyle of Atlanta, for many years an officer, and 
M. D. “Buck” Taylor of Andalusia, Ala., who is president of the show. 


Trucking Group Forms 
In Kansas City 


A NATIONAL trucking associa- 
tion composed of lease op- 
erator industry suppliers, 
pers and equipment leasing firm 
has been formed with headquarter: 
in Kansas City, Mo., and known as 
Shippers & Truck Operators As- 
sociation 

The group was 
marily to provide an organization 
and voice for the lease operator 

Officers and a board of director 
in the 


organized pri- 


representing the four groups 
organization have been named 
According to its constitution, the 
purposes of the association are: to 
keep the lease operator and pri- 


vate carrier from going out of 


ship- 


membership in- 
islation affecting 


keep 


formed about leg 


busine 
them; give lease operators, leasing 
shipper a 
benefit of ma 


firm and common 


voice; provide 
purchasing powe! 
ices; assist in solving mutual mem 
bership problems, and 
with the entire trucking industry 


with respect to industry problem 


in certain serv 


Wagner Electric Names Neef 


been appointed 
branch 


A. Neef, Jr., ha 
manager of the St. Loui 
office of the Automotive Division 
of Wagner Electric Corp., St. Loui 
Mo. Edward H. Reichel, former 
ale representative at the com 
pany 3altimore office, has been 
named Boston branch manage! 


Mills-Morris Co. now occupies this new building at Tupelo, Miss., with 

air-conditioned offices and display floor and parking for 40 automobiles. 

A complete machine shop with enlarged facilities occupies double the 
space of the former shop. G. E. “Ned” Pitcher is the manager. 
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IMPORTANT! 


What Every 
SERVICE STATION 
OPERATOR 
Should Know! 


+= 


/f Tou« jf tows 
GAR Was “* 





ALL Station SALES 
INCREASE 


PATENT 
NO 
2703579 


Automatic 


WASHERS 


are installed 


Jetomatic created 


Simplified 
pressily for service station use factory 
engineered to be trouble-free! 


@ Customers increase @ Lube jobs incr 
@ Gas sales crease @ Repair jobs incres 


@ Oil sales rease 


reasve 


Increased Traffic Promotes Sales of every 


accessory you have and YOUR INCOME 
INCREASES! 


Don't take our word for it. Ask any op 
erator using a Jetomatic Washer. Many 
washers made 8 years ago are in daily 
use 


(overhead and floor) 


TODAY 
a bigger 


i! models 
every size washing need 
see how easily you cen make 
profit by modernizing your facilities to 
include this Ist and finest of all auto 


matic washers Jetomatic 


SALES OFFICE 


JET SPRAY Auto Washer Corp 
Dept. Aé 
9 W. Mth St... New York City 


SOUTHERN REPRESENTATIVE 
Ray M. Smith & Associates 
298 Howard St, SE 
Atlanta, Ga 


Mfg. by Jetomatic, inc., Ansonia, Conn 
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Mercury Adds Horsepower °°! 
At No Added Cost and a new 


which provide 


A N INCREASE of 235hp from 225- Reith said 
hp, with no increase in price 
in all 18 model Mercury cars e 
quipped with optional Merc-O 
Matic transmission has been an 
nounced by F. C. Reith, general 
manager of Mercury Division 
The Custom and Medalist mode all 


equipped with Merc-O-Matic will adds two more 
fore-and-aft and 
movement pre- 


be increased from 215hp to 225 conventional 
The new 235hp “Safety-Surge 


V-8 engine ha 


] 


329 foot-pounds at 2600 rpm 
high-lift camshaft 
better “breathing,” up to a 35 


fered as 
positions to the 


up-and-down 
increased torque viously available 


The new tilting positions make it 
possible to tip the entire front seat 
angle automatically 
through a witch ynchronized 
with the front door and the fold- 


Oldsmobile Offers ing seat backs. When either doo! 
Six-Way Seat 
A BASIC six-way power seat, of- tion, permitting easier access to 


an optional extra on 
1956 Oldsmobile body models either folding seat back is moved 


is opened, the seat automatically 
moves to the full rearward posi- 


or exit from the front seat. When 
forward, the seat automatically 


moves forward to a position al- 
lowing easier entrance to or exit 


from the rear seat 





ADVERTISED IN 


PE 


FULL-FLOW MICRON 


OIL FILTERS 


with the NEW 
Acid-Fighting Feridium*Anodes 


ca 
2 * 
Foridium Anode 
feele) Si. lc; 
SYSTEM FILTERS 
TO PREVENT OVERHEATING + 
RUST + SCALE «+ CORROSION 


ie ee ee ee 


CHECK YOUR STOCK — ORDER AT ONCE! 


LEE FILTER CORP. 
41 River Road, No. Arlington, N. J. 


Warehouses: 
ee ee i ee 





, MORE MONEY... 


vith PIT-BAR 


PRODUCTS 


More car washers polishers every- 
where now use PIT-BAR's lambswool 
discs, bonnets, mitts, yarn type polish- 
ers, synthetic products, imported and 
domestic chamois, All PIT-BAR prod 
ucts fully guaranteed outlast 
out-perform all others 


7” 19 pousnen ¥* 


ver made over 32 cars con be po 
pod will not grob will not unravel 
sonal chowe for @ 
recommended where price is @ factor 
MIRASYN WASH MITT 
Myrasyn wash mitt featuring heavier, denser p 
synthetic hos a long lasting, soft as down finish that w 
mot scratch Ack 
For Faster Service in 
South Contact 
SHIPP AND PAYNE ad DALLAS, TEXAS 
MARTIN KIDDER bd FORT LAUDERDALE, FLORIDA 
fBERT CO ° KANSAS CITY, MISSOURI 


PIT-BAR MANUFACTURING CO. 


‘ee 
nat on 
PAR 
® \ a a ee | 
PI |-HA xd a om ANGELES 5 c 


4 7 
7 

















Used as Original Equipment 
on America’s Finest Automobiles 
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RAJAH PAT. HAND CRIMPING TOOL 


NOTE—The simplicity of this Tool 
it strips and also crimps Rajah Terminals to 
Ignition Cable 


Order from your jobber or direct from us. 
Send for circular and prices. 


The Rajah Company, 35 Verona Ave., Newark, N. J. 
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Hudson Appoints Two 
Southern Managers 





Vrmeliwn 
MOTOR . it A PPOINTMENT of zone managers 
P in Atlanta, Ga., and Memphis, 
SALES Tenn., for Hudson Motors Division 
AND yt Af, | ha been announced by General 
SERVICE \| / , Sale Manager V. E. Boyd 
Named Memphis zone manage! 
= wa Claude C. Daley, Jr.. who 
icceeded J. C. Clem, who re 
igned recently. Charle F. Jenk 
in ucceeds Daley as zone man 
ager in Atlanta 
Daley joined Hudson in 1945 a 
regional manager in Charlotte, N 














C., and was appointed Atlanta zone 
manager in 1948. He entered the 
automobile business in 1932 in Or 
lando, Fla 

Jenkins came into the industry 
in 1946 as president and general 
manager of a used-car lot in Mou! 
trie, Ga. He was formerly Midwest 
zone manager for DeSoto Motor 
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Corp 


“Good! Since you're not feeling yourself today you may be able to 
sell some cars. Rocky Mount Chooses Bulluck 


D. C. Bulluck is the new pre 


Monroe Auto Purchases vice-president and J. | Cook ident of the Rocky Mount (N.C.) 
Gerlach Motor Co... Ine (Chevro- Automobile Dealer Association. H 


Power Steering Firm . 
let), Crestview ecretary-treasul L.. Rose is vice president ind Flake 


pure HASE of the power steering el B. Chipley ecreta 


busine of Air Applicator! 
Inc Portland, Ore., has been an 
nounced by B. D. MelIntyre, pres- 


ident of Monroe Auto Equipment rib ge) Tenens 3 
Co., Monroe, Mich., in a statement TESTING EQUIPMEN 


t 
< { ‘ 
last month Look to Hansen for the Biggest Valuc th 





T 


E. G. Hanson and A. R. Daniel Tasco Menten peaddiee te ; 
former joint owners of Air Appli accurate testing, long service and ulm 
cator joined Monroe. Operation 
of the Portland factory will be 
continued indefinitely and in ad- 
dition new facilities are being 
made available at Monroe, it wa 


Designed right and meade + 


announced 
South Carolinian Dies 


Wyche Dickert, 60, formerly of 
General Motors Acceptance Corp 
and a past secretary of the South 
Carolina Automobile Dealers A 
sociation, died last month. He had 





been working with the Columbia 
S. C., Cadillac-Oldsmobile dealet 

ship. He was well known over the 
Palmetto State 


Okaloosa Floridians Organize 


Dealer in Okaloosa County 
(Fla.) have organized the Okaloosa 
County Franchised Automobile 
Dealer Association and elected 


Jame W Lee, J M Lee & Son 
i'n, Ca HARVEY E.HANSON-CO 
° > 


Fla., president; John Tatum, Joha 
Tatum Buick, Fort Walton Beach @® 171 WEST COMMERCIAL STREET, PAW PAW, MICHIGAN 
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This Usting 


and Manufacturers 
/ cru “are 


» index correctly. Hor 
attention any corres 


publisher nventence 


‘ a part 
allowance ¢ made for erroi 


faiken te 


contract 
your calling to our 


failure ) f a l appreciate 
tlona o7 promptly manufacturers’ agenta are listed ¢ p 106 


und Ce 
r Mfg 

Hand Too 
awk Mfg. Co 

eal Fast'’ Oo 

orporation Ir 


ck Absorber 


Division 


Holmes Cr | 
Hlomestead Va 
Hotels Affiliat 
HHove Engine 
Huot ( 


oate Company 
ommereial @redit 
entinental Piste 
ordomatic Divist 
irran Corporation 

a Pneumatic 
Ii 


Prod 
n Mfg 
batter Li 
» Remy Division 
DeSoto Division 
Detroit Aluminum 
lirass Cory 
Detroit Surfacing Ma 
Ditzler Color Liv 
Doan Mfg. Co K-D Lamp ¢ 
Dodge Division K-D Mfg. ¢ 
Du Pont de Nemours and Co Kem Mfg. ¢ 
Ine I I. Finishes Division Ken-Tool Mf 
Zerone-Zerex Div Kool hoost 
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MANUFACTURERS? AGENTS | 


REPRESENTING OUR ADVERTISERS 3 
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THE HIRSIG ORGANIZATION 
SALUTES 


THE INDUSTRIAL 








COVERAGE MAKES SALES 


Seventeen Hirsig District Managers cover the Southeast 
rendering complete and effective service to jobbers and 
manufacturers on all Hirsig lines. 


Bruce T. Brantley 8B. W. (Larry) Hirsig Fred H. Butts 
The Hirsig organization covering all of the ten South- 
eastern states is directed from headquarters in Jackson- 


ville by these men to assure planned co-ordinated sales 
effort. 
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Beveled Chrome-Vent Rings in Hastings 2C Chrome Sets are 


See why Chrome-Vent seats faster, controls 


With any good magnifying glass, you can see for your 
self why Hastings 2C Chrome Sets seat faster, control 
oil better and last longer. 

Look at a rail of the Chrome-Vent oil ring 
oil control really begins. See the patented shape 
beveled to wear-in 3 to 4 times faster than conventional 
chrome. Note the exclusive fineline contact area that 
and for the life 


where 


gives precision oil control right now 
of the ring. See, too, how the thick chrome cap extends 
around the segment to give at least 3 times greater 
chrome wearing surface. 

And, although you can’t see it here, this beveled 
design permits use of a lighter inner-spring. So you 
get a gentle, soft-pressure contact with any cylinder 
wall 

Next ring job, install a 2C Chrome Set with beveled 


tapered, out-of-round or rebored. 


Chrome-Vent oil rings to seat super-fast and give im- 


mediate, long-lasting oil control. Another example of 


Motor Engineering by replacement specialists. 
HASTINGS MANUFACTURING COMPANY, HASTINGS, MICHIGAN 
HASTINGS LTD., TORONTO 
Piston Rings, Casite, Wear Reducer, Oi! Filters, Spark Plugs 


Tough on oil-pumping 


Gentle on cylinder walls 


Eo 
= 5. 


covered by U. S. Patent Nos. 2148997 


2511874, 2565042 


oil better 


CONVENTIONAL 
CHROME RAIL 


originated by Hastings 
now replaced by Hast i} 
Beveled Chrome 


exclusive 


Beveled Chrome-Vent 


BEVELED 
CHROME RAIL 


tact with 


Beveled Chrome-Vent 
Piston Rings 








i ISETS 


feature 
this exclusive 








rcumferentially 
expanding 
chrome plated 
duomatic 

oil ring 


The RAMCO LINE brings you the answer for 


IG 104 every requirement... sige nea wien 


newest family of engines... 


SETS 


feature this ; 
a sit RAMCO... that’s all there is toit! 


oil ring with the 


coumie Se | Ask your Jobber for the kree INSIDE FACTS 


nciple of initial 


. for ear. truck. bus or farm engine. When you 





ntact by cast BOOKLET with complete information on scores 


ante | | of the vears head features of the RAMCO LINE 


RTC SETS pre luding those mentioned here. Or writ Ramsey 
' 8, Missouri. 


Corporation, St. Louis 8, 

feature 

this beveled, 
chrome plated 
super sealing 
compression 
ring for heavy 
duty service 


You get all these advanced pertorm- 
ance features when you SAY RAMCO: 
Immediate Seat- Continuing ( om- 

FINES ag ithout engine INEST Seranaties — 
engines running like 


aah <n 
ANAT Stari 2 fm tc =a 


bottom oil ring sealing turin 





